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WORE THAN 400 PERSONS 
ATIEND FIRST LECTURE 
JN AIRCRAFT INSURANCE 


All Ranks From Presidents ‘to 
Cler!:s Listen Attentively to 
Major R. M. Chambers 


CALLS PREMIUMS TOO HIGH 


Vice-President of Big Agency Says 
Reduction of Accidents Will 
Cut Insurance Costs 








Aircra't coverage has fired the imagi- 
nation of the insurance world and gained 
tremendous popularity. Those in insur- 
ance are eager to know more about this 
important, fascinating and difficult 
branch of the business. This was proved 
conclusively when more than 400 persons 
ranging from junior clerks to presidents 
and United States managers of compan- 
ies heard the first of a series of lectures 
on this subject given by the Insurance 
Society of New York. This was the 
largest number of people present at any 
lecture ever given under the auspices of 
the Society in its many years of educa- 
tional effort. 

Amidst most impressive surroundings 
Reed M. Chambers, vice-president of the 
United States Aviation Underwriters, 
Inc, last Friday noon opened this course 
of lectures, taking for his subject “Hull 
Insurance.” Originally it was planned 
touse the board room of the New York 
Board of Fire Underwriters for this lec- 
ture, but the response to the announce- 
ments was so large that the great hall 
of the New York State Chamber of 
Commerce Building at 65 Liberty Street 
was selected. This immense hall, the 
walls covered with portraits of scores of 
past and present business leaders in this 
state, was packed to the doors when 
President William D. Winter of the In- 
surance Society of New York arose to 
introduce Major Chambers. 

Chambers a Leader in His Field 

_ The decision to add classes on aviation 
insurance to the facilities offered by the 
society was well taken. And the choice 
of Mr. Chambers as the first lecturer was 
likewise excellent. Not only is the gen® 
eral subject of aircraft insurance one 
which was certain to attract attention 
and interest, but the speaker had a 
magnetic personality. This youthful 
‘ice-president of one of the leading air- 
frait insurance offices in New York City 
carved a distinguished career for himself 
a an aviator during the World War and 
later became a pioneer in developing av- 
lation in this country. 

Major Chambers served with the fa- 
mous 4%: Pursuit Squadron in France 
Succeedin.« “Eddie” Rickenbacher as 
commandr of the squadron. After the 
war he o sanized the Florida Airway Co., 
Which Was the first to carry United 
“tates nuil, This company has since 
veen abs rbed by the Pan-American Air- 
Ways. M jor Chambers went with David 

‘ontinued on Page 26) 




















PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A Corporation which has stood the test 
of time! 148 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE 


Excellent Service and Facilities 
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indemnity Company 
150 William Street, New York 
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Denouement! 


Daring Experiment of 
Hundred Million Club 


THE PROBLEM: Can a highly-organized PENN MUTUAL 
Agency, not merely maintain, but also healthily increase, paid-for 
production during a month’s absence of its chief? 


THE AGENCIES: J. Elliott Hall, New York City; Frank 
H. Davis, Denver; John A. Stevenson, Philadelphia; Alexander 
E. Patterson, Chicago; E. R. Eckenrode, Harrisburg; Holgar J. 
Johnson, Pittsburgh;—these comprise our Hundred Million Club, 
their combined annual production exceeding that figure. These 
leaders were absent all of January, accompanying President 
William A. Law and Vice-President Hugh D. Hart to a series of 
General Agents’ Conferences. 


A Brilliant Affirmative 


Last week we published in this space the January business of 
each of these Agencies, and the percentage of gain of each,— 
there were no losses! ‘We now present the aggregate total, the 
aggregate gain, and the aggregate percentage of gain. 


JANUARY, 1929 
$9,136,735 


JANUARY, 1930 
$12,036,983 


GAIN 
$2,873,248 = 32% 


Official Figures—Paid-for Business 

















JOHN HANCOCK MAKES 
114% INCREASE IN FORCE 
OVER EIGHT YEAR PERIOD 


$3,307,549,253 Outstanding Insur- 
ance, While Accumulated Assets 
Reach $542,140,978 


FIGURES READ BY CROCKER 


Company Owns Bonds and Stocks 
of $151,205,610; Made 37,438 
Realty Loans in 1929 





Since the John fteneuch started doing 
business in a small room in the shadow 
of the old State House, Boston, sixty- 
seven years ago it has paid to policy- 
holders (plus reserves now held for ful- 
fillment of contracts) $1,066,053,616, and 
has accumulated assets of $542,140.978. 
Its insurance in force at the end of 
1929 was $3,307,549,253, an increase of 
114% in the last eight years. 

These were some of the figures read 
by President Walton L. Crocker Mon- 
day noon at the annual meeting of the 
policyholders of the 
home office building. Nowadays general 
agents, managers and agents accept gi- 
gantic totals as a matter of course, but 
the statement that the 


company in the 


company had 
passed the three billion in force mark 
created considerable enthusiasm among 
the field production managers who were 
in Boston to attend their annual con- 
vention. 

With the bigger companies the word 
million has lost the element of surprise. 
The word billion can stimulate the im- 
agination. 

Some Big Figures 

Among other interesting figures read 
by Mr. Crocker were these: 

W ritings of new paid-for insurance, 
plus revivals and increases, exceeded 
those of 1928 by 15.4% and amounted to 
$750,926,211, of which $343,278,512 was 
upon the Weekly Premium plan. Group 
aggregated $50,947,400 while the Whole- 
sale and Salary Deduction paid for 
showed at $10,642,500. 

Unassigned assets or surplus for emer- 
gencies are $40,000,000. 

Dividends apportioned payable in 1930 
are $19,020,000. 

The company owns bonds and stocks 
of $151,205,610, divided as follows: Rail- 
road, $55,500,000; state and municipal, 
$30,770,730; Federal government, $4,377,- 
702; public utility, $57,952,212; miscel- 
laneous, $151,205,610. 

The John Hancock has mortgages of 
$286,119,152. It has 37,438 loans on real 
estate. The farm mortgages held by the 
company aggregate $186,257,336; and the 
city mortgages approximate $100,000,000. 

Institution Free From Shock 

In his report President Crocker said 
in part: 

“Your directors here report on a year 
of continued progress, not alone in 
growth, but also in the things essential 

(Continued on Page 41) 
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Among the Leaders of Our Nation in 
S I U iter! = VE 
Stands the Successful Insurance Underwriters ts 
f <= 
ager 
GEORGE WASHINGTON, The ABRAHAM LINCOLN, The 
Father of His Country, was born Great Emancipator, was born one 
one hundred ninety-eight years hundred twenty-one years ago, on 
ago, on FEBRUARY 12, 1809. 
FEBRUARY 22, 1732. 
' e + 
TO THESE TWO IMMORTALS, OUR COUNTRY PAYS TACIT TRIBUTE THIS MONTH, AND AGAIN 
REVERENTLY CHERISHES IN MEMORY THEIR NOBLE LEADERSHIP 
° 
In a modern way, the successful Insurance In a modern way, the successful Insurance 
Underwriter of today is perpetuating the prin- Underwriter of today is. materializing the altru- 
ciples and ideals of human independence and istic doctrines and theories, as proclaimed by the om 
freedom, as acclaimed by the founders and foremost thinkers of the world. an 
leaders of our nation, - - - - - - - - and, 9 





Underwriters In Our Own Company Are Successful, 


because: 
OUR ORGANIZATION 


—Is Manned by Field - Minded Men, 

— Is Powered by Progressive Producers, 

— Is Expanded by Personalized Supervision, 

—JIs Geared Upon a Successful Past Record, 
—Is Meshed in a Strictly Modern Present, and, 
—Is Gliding Full Steam Ahead for the Future. 
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—If you have a friend who is unattached, tell him to write us.—We have desirable openings for the right men in California, Illinois, 
. Iowa, Michigan, Minnesota, Ohio, Oregon, Pennsylvania, South Dakota, Texas, Washington and Wisconsin.— 


THE OLD LINE LIFE INSURANCE COMPANY or AMERICA 


HOME OFFICE : : : MILWAUKEE, WISCONSIN 


LIFE — ACCIDENT & HEALTH INSURANCE 




















193 


— 


= 








February 14, 1930 














eee aa } 











=—THE EASTERN = 
UNDERWRITER 






Page 3 








JOHN HANCOCK CONVENTION 





Companies May Get More 
Leeway In Cover Limit 


REASON: GROWING AIR HAZARD 





Crocker Sees Possible Final Judicial De- 
cision to Modify Incontestable Clause 
Permitting Longer Limitation 





In his address opening the convention 
of the ceneral agents and district man- 
agers of the John Hancock Mutual Pres- 
ident \Valton L. Crocker discussed the 
question of growing airplane deaths and 
fatalities 


In 1929 deaths of John Hancock poli- 
cyholders from airplane accidents were 


twenty- our in number and $164,226 in 
e insurance, exceeding the rec- 


aggregar! 





WALTON L. CROCKER 


ord of last year. The average insur- 
ance carried in the company by the vic- 
tims of these airplane accidents was $6,- 
800 per life. One of those perishing was 
a pilot. Three of the crashes occurred 
upon regular air lines. 

Continuing Mr. Crocker said: 
“The air hazard is one of those classes 
of risk which it could not have been 
foreseen twenty years ago might seri- 
ously interest life insurance. We are not 
unmindful of the need of life insurance 
ior those going up in the air. Quite as 
a rule, IT think, the person preparing to 
journey by air is inclined to insure very 
liberally. There is yet a great hazard 
in air navigation, as the figures will 
show when the true test is applied of 
the relation of the casualties to the 
number exposed to the casualty. How to 
Measure that hazard is a puzzle, espe- 
cially irregular flights under inadequate 
supervision. The life insurance already 
issued cannot be controlled upon _ this 
point. If the view heretofore held in 
regard to the significance of the incon- 
testable clause may become so modified 
by final judicial decision (as we hope 
it may) there will result the establish- 
ment of the right to permit limitation of 


coverage for longer terms than hereto- 
lore, even for-the life of the contract. 
This ought to permit the life companies 
to insure air-travellers on proper terms 
So as to avoid the assumption of such 
phases the aviation risk at least as 
Wwe may fairly regard as beyond the 
Scope standard mortality measure- 
ments. \Ve propose to modify our rules 
accordingly, at the right time. At pres- 
“ube - expected that those who travel 
i alt regular lines under Federal 
eens ay with reasonable assurance 
“hg ity be insured, though for what 
* eee question for individual 
aa Outside of that the insurer 
f, rae have unquestioned opportunity 
Of greater control than it now has, in 
Justice 


the whole body of  policy- 


John Hancock Rules and 
Rates on Disability 


NASON TELLS OF PROVISIONS | 





Rate and Benefit Changes Now Ade- 
quate; No Rate Increase for Women 
but Lower Income Benefit 





At the annual convention of general 
agents and district managers of the John 
Hancock, held in Boston this week, 
Vice- President Nason announced the 
company’s new disability provisions and 
premium rates. The essential points of 
difference between the benefits to be 
adopted and the present benefits are 
these: 

The present ninety day clause will be 
eliminated and a new clause will be sub- 
stituted which will provide that no bene- 
fit will be payable unless the insured 
is totally disabled at least four months; 
that is, if he is disabled three months, 
instalment benefits will accrue from the 
beginning of the fourth month, and if 
he is continuously disabled until the end 
of the fourth month, the first monthly 
instalment payment will then be made. 
Under this new provision there will be 
no instalment benefits pavable for the 
first three months of disability, regard- 
less of whether it is total, or total and 
permanent, and no monthly instalment 
payment will be made for any fractional 
part of a month of disability. 

Premiums due within the first three 
months of recognized disability, how- 
ever, will be waived subject to limita- 
tions hereafter referred to. If premi- 
ums are in default before receipt of no- 
tice of claim at the home office, disability 
benefits will not be allowed unless no- 
tice of claim is received within one year 
of the due date of the premium first in 








holders, during the experimental stages 
of the amazing attempt of man to emu- 
late the birds of air in their flight.” 

In discussing the underwriting record 
of the year Mr. Crocker said that there 
was a more conservative attitude in ac- 
cepting of certain types of risk. The 
average policy issued was less than the 
previous vear and the rate of declined 
and modified applications went higher. 

On the Preferred Risk Life there was 
paid for the aggregate of $27,000.000 on 
almost 3,400 policies. with only one 
death reported for $5.000. The new in- 
surance in the Ordinary showed a 
marked tendency away from the forms 
of life policy having limited premium 
paying term and the sales of endow- 
ments did not increase in proportionate 
volume to the increased total of new 
insurance. 

Should Not Forget Moderate Priced 

Policy 

Three million pieces of health litera- 
ture were sent out during the year and 
there were 500,000 emergency nursing 
visits to Weekly Premium policyholders. 
In discussing the moderate priced policy 
Mr. Crocker said: 

“T urge your attention. especially vou 
who include in your staffs some notable 
writers, to the merits of the moderate- 
sized policy. both from the agency and 
administrative viewpoint. It is upon the 
large policies that a great many under- 
writing difficulties are encountered. 
which may spell disappointment for all 
concerned, most importantly to the 
agent. The economic effect of the over- 
size policy upon your company has not 
heen as satisfactory as we should have 
liked, and in the light of our exnerience 
there is necessity for a more critical at- 
titude in acceptance of such risks. T 
reneat here what T have publicly said 
before. that we will do wisely not to 
neglect the customer of moderate means. 
The pursuit of that course will auto- 
matically help to forward the program 
of conservation.” 


default, and the total disability for which 
claim is made commenced prior to the 
due date of such first premium in de- 
fault, or total disability commenced 
within the grace period of the first pre- 
mium in default, in which latter case, 
however, the insured must pay the pre- 
mium in default with interest at 6%. 
Clear Definition of Liability 
Heretofore it has been quite a com- 
mon custom under disability claims to 
recognize liability by making income 
payments from the date of commence- 
ment of disability, even though disabil- 


ity may have occurred a considerable 


period prior to the receipt of proof, 
thus dating back claims. “This has been 
found a very unsatisfactory provision 
and has caused the payment of many 
claims of doubtful character, which 
could not readily be checked through in- 
vestigations,” said Mr. Nason. “In many 
instances the insured had recovered from 
the disability at the time claim was pre- 
sented, and the nature of the disability 
was such that the companies felt obliged 
to accept proofs submitted without 
being able to properly check or ques- 
tion the accurateness of the statements, 
and no examination was possible to dis- 
close conditions. Under the new clause 
no income payment will be made, or pre- 
miums waived for disability occurring 
more than one year prior to the date 
of receipt of due proof of such disabil- 
ity. This should serve as an important 
means of defining the company’s liabil- 
ity, and is a reasonable requirement.” 

In addition to the above provision 
there is another new provision intro- 
duced in the new disability clause under 
which no claim will be recognized unless 
presented during the lifetime of the in- 
sured, and during the continuance of 
total disability, unless it shall be shown 
that it was not reasonably possible to 
give such notice within that time. With 
this provision the company is given an 
opportunity to determine its liability 
while disability exists, and is not de- 
pendent on ancient history to judge the 
merits of the case. 

There is a very definite difference be- 
tween the settlement of death claims 
under which only proof of death needs 
to be established, in support of which 
the companies are generally aided by 
state and municipal requirements for 
vital statistics, and the settlement of dis- 
ability or casualty claims which are of 
an entirely different character. Long ex- 
perience of the companies with death 
claims has established methods of ad- 
justment and handling, but other meth- 
ods must be used in the administration 
of disability claims. The recognition of 
this fact is shown by the company’s new 
provisions. 

“Even a casual survey of our disabil- 
ity claims reveals many cases which have 
amply indicated the necessity of some 
protection to the company against ap- 
parently deliberate attempts to obtain 
benefits under policies which should 
never have been issued with disability 
provisions had the true conditions been 
disclosed at the time application was 
made. It has been found difficult in 
many cases to duestion liability because 
of the lack of some of the protective 
features now adopted,” said Mr. Nason. 

Proof of Continuance of Disability 

Some change has been made in re- 
spect to requirements of proof of con- 
tinuance of disability, and under the new 
clause the company has the right to re- 
quire due proof of disability at any time 
within the first two years of disability. 
If disability continues longer than that 
period, proof will be demanded not 
oftener than once a year. 

Disability on Women 

A careful study of all available in- 
formation as collected from the experi- 
ence of many companies has shown 
that there has been a very unfavorable 
experience (a relatively much greater 
cost), under disability benefits issued on 


— The John Haneock, therefore, 

has decided that there must beva greater 
charge for disability.for wémene" A re- 
duction in the amount 6f"Monthly in- 
stalment benefits granted for the same 
premium for disability on women’s lives, 
and a lowering of the maximum age at 
which disability benefits will be effective, 
have been adopted. 

Income instalments for men will con- 
tinue to be 1% of the face of the pol- 
icy, or $10 per $1,000 of insurance. For 
women the amount of the instalment 
payments has been reduced to “of 1% 
of the face of the policy, or $5 per 
$1,000 of insurance. 

Disability benefits will be granted for 
men at ratable ages fifteen to fifty-five 
inclusive, with the express provision, 
however, that on ages from fifteen to 
nineteen inclusive, it will not generally 
be granted unless the applicant is en- 
gaged in a regular occupation. 

Disability benefits for women will be 
granted to self-supporting unmarried 
women between the ages of twenty and 
fifty, inclusive. 

Disability benefits for men will be ef- 
fective under the new clause, if disa- 
bility occurs before the anniversary of 
the policy nearest the sixtieth birthday. 

Disability benefits for women will be 
effective if disability occurs before the 
anniversary of the policy nearest the 
fifty-fifth birthday of the insured. This 
limitation recognizes the added cost of 
disability for women. 

Minimum and Maximum Limits 

The minimum limit of insurance with 
disability benefits for men will be as 
heretofore, $1,000, but for women the 


‘minimum insurance limit with disability 


will be $2,000 of insurance, so that on 
men, a policy for $1,000 can be issued 
with a provision for instalment payments 
of $10 a month, whereas on women a 
minimum amount of $2,000 of insurance 
must be taken to provide for the mini- 
mum instalment of $10. 

Maximum amounts of insurance upon 
which disability with income payments 
will be issued, will be $25,000 for both 


men and women, thus providing a maxi- 
mum monthly income for men of $250, 
and for women $125. Disability bene- 


fits providing for waiver of premium 
only will be issued as heretofore, for 
larger amounts of standard insurance is- 
sued in excess of $25,000. 
Premium Rates 

“Through the means of these modifi- 
cations for women, we have been en- 
abled to adopt uniform rates for both 
men and women, the difference in cost 
being represented by a reduction in the 
amount of income benefits and a re- 
duction in the maximum age limit at 
which the benefit will be effective for 
women, rather than through increased 
premium rates,” Mr. Nason continued. 

The premium rates for waiver only 
will be the same for both men and 
women, with the difference, however, 
that the maximum ages at which bene- 
fits will be effective will be sixty for 
men and fifty-five for women. 

The new rates for waiver of premium 
and monthly income benefit, compared 
with the old rates for similar benefits, 


show the following differences at age 
thirty-five : 
Age 35 New Old 
$5,000 Preferred Risk Life ($1,000 $4.09 $3.63) 
20.45 18.15 
1,000 Endowment at Age 85.... 4.18 3.68 
1,000 Tife—Twenty ‘etennece» Gar 4.22 
1,000 Endowment—Twenty Yrs.. 3.91 2.78 


Disability at Age 65 

There will be a snecial disability clause 
for men carrying disability to the anni- 
versary of the policy nearest age sixty- 
five in case of Endowment policies ma- 
turing at age sixty-five, but under such 
policies if disability occurs after age 
sixty, the disability income payments will 
cease upon maturity of the policy at age 
sixty-five, whereas under Endowment 
policies under which ag nt of disabil- 


(Continued on Page 8) 
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JOHN HANCOCK CONVENTION 





New Set of Policies by 
John Hancock March 1 


REVISE CONTRACTS GENERALLY 





New Policies Don’t Become Incontest- 

able Until Two Years After Issue; 

2 Year Suicide Restriction 

At the John Hancock field convention 
in Boston this week Vice-President Fred 
E. Nason announced that the company 
on March 1 will issue an entirely new 
set of policies following closely the ap- 
pearance of the Preferred Risk Life 
policy (issued a few months ago), and 
general the changed 
provisions included in that policy, the 
principal differences from those now in 
use being that the policies do not be- 
come incontestable until two years from 
date of issue and that there is a re- 
striction on suicide for two years. | 

A separate policy has been_provided 
for Endowments at age eighty-five which 
will identify that policy more clearly. 
This is an entirely new form and fol- 
lows the language of a Life policy with 
the incorporation of an alternate provi- 
sion that if the insured survives to age 
eighty-five, the policy will be paid as an 
Endowment. The title of the policy must 
definitely appear as an Endowment. at 
age eighty-five under the state require- 
ments. 


incorporating in 


To Drop Continuous Monthly 
Instalment Policy 
Mr. Nason also told the convention 
that the John Hancock proposed to dis- 


continue the use of the Continuous 
Monthly Instalment policy. An exami- 
nation of the number of these policies 


sold over the past few years indicates a 
very slight demand for this particular 
form of policy contract; so slight, in 
fact, that the expense of preparation of 
the new forms of policies and disability 
provisions, and of the calculation of new 
disability rates does not seem justified. 
“No doubt this form of contract: has lost 
its attractiveness because of the in- 
creased variety and flexibility of the set- 
tlement options offered under the regu- 
lar policy forms, which are readily 
adaptable to changed conditions and cir- 
cumstances in which the insured may 
find himself as time goes on. We shall 
therefore discontinue the issue of Con- 
tinuous Monthly Instalment policies as 
of March 1,” said Mr. Nason. 

No change will be made in the condi- 
tions under which so-called double in- 
demnity, or more properly speaking, ad- 
ditional benefits in the event of acci- 
dental death are allowed, and the pre- 
mium charge for these benefits will re- 
main as heretofore. 

Soon to Revise Retirement Annuity 

The adoption of the new disability pro- 
visions will permit the company to carry 
out its plans for revision of the Re- 
tirement Annuity contracts, and as soon 
as practicable, it will entirely revise 
these contracts and incorporate the new 
disability clause, and change the _ pre- 
mium rates. This new contract will not 
be available for another two months, 
but when completed it is hoped that its 
value as a part of the general sales pro- 
gram will be increased. 





PEORIA LIFE IN NEW JERSEY 

The Peoria Life has opened an office 
in the Military Park Building, Newark, 
for the purpose of taking care of its 
northern New Jersey business, which 
was formerly handled by the state office 
in Philadelphia. H. Kern Alexander, 
who had charge of the New Jersey ter- 
ritory in Philadelphia, will have full 
charge of the Newark office. 





The American Union Life of Tulsa, 
Okla., has been licensed by that state. 


Group Cover Does Not 
Affect Age Hire Limit 


GLUECK’S TALK AT CONVENTION 





John Hancock Has Written Two Hun- 
dred Millions of Group in Two Years; 
Only 2% Lapse Ratio 


The John Hancock has now been 
writing group insurance for five years 
during which time the company has 
written more than $200,000,000 of group. 
The lapse ratio during the entire group 
writing period is only 2%. How group 
cases are likely to increase in size, 
Charles F. Glueck, head of the group 
division, told to the John Hancock con- 
vention this week with the following il- 
lustration : 

“On June 1, 1928, through State Agent 
Harry Haskins of Des Moines we in- 
sured the Hart-Parr Tractor Co. of 
Charles City, Ia. The group numbered 
510 lives, and the amount of insurance 
was $1,020,000. This concern, by change 
and: amalgamation, has become the Oli- 
ver Farm Equipment Co. The insured 
employes have increased to nearly 4,000, 
and the present amount of insurance is 
$5,570,000. In addition to the group life 
coverage we have recently received their 
application for group accident and sick- 
ness insurance. This plan will carry a 
weekly indemnity of approximately $50,- 
000.” 

The Employment Dead Line 

In commenting on the discussion in 
labor and other circles about the so- 
called forty or forty-five year dead line, 
Mr. Glueck said: 

“During the past year published state- 
ments have appeared, claiming that 
group insurance has been more or less 
responsible in industry for the fixing of 
maximum age-hiring limits, in some in- 
stances stating that men over forty are 
being discriminated against because of 
the increasing group insurance premium 
after that age. A number of investiga- 
tions have been made. From the con- 
clusions it would appear that an age-hir- 
ing limit is usually prompted by the fact 
that among the employes of one em- 
ployer there is generally a group which 
has grown old in the service of that par- 
ticular employer; in hiring new employes 
the temptation is not to add to this older 
age group. It is generally conceded that 
older employes slow up operations and 
in some industries are likely to show 
a higher accident experience than work- 
ers of younger ages. Then, again, the 
sickness rate is greater at the higher 
ages, and older men take a longer pe- 
riod for convalescence. 

“These we believe to be the major 
causes for the tendency not to hire 
workers at the older ages. You can 
judge for yourself what part group life 
insurance has played in bringing about 
this condition as the practice is just as 
prevalent among uninsured groups. On 
the other hand, it is reasonable to as- 
sume that the increase in the group pre- 
mium at the older ages is an insignifi- 
cant factor when compared with the 
wages paid to an employe.” 





WRITE OLD POLICYHOLDERS 

The C. A. Reed agency of Los Angeles 
took first place among all Bankers Life 
of Iowa agencies with a record of 47.3% 
of business written of old policyholders 


for 1929. Six other agencies were over 
the 40% mark. 





LEACH LEADS CO. PRODUCERS 

Albert E. Leach of the Providence 
agency of the Phoenix Mutual Life, led 
his company’s producers in 1929 with the 
largest amount of paid production while 
Edward L. Allison of Tulsa, Okla., took 
second honors. D. W. K. Peacock, man- 
ager of the Atwel agency in New York 
City, led the Phoenix field in the salary 
allotment group. 


Visualize Insurance 
In Glance by Leaflets 


NEW LITERATURE OF HANCOCK 





Questions Which Confront Average Man 
Answered; Average Person’s Desire 
For Success Accentuated 





Tressler W. Callihan, manager of gen- 
eral agencies of the John Hancock Mu- 
tual Life, announced to the general 
agents’ and district managers’ conven- 
tion in Boston this week that the com- 
pany had prepared a number of small 
illustrated leaflets in color, each contain- 
ing a graphic selling idea, based on es- 
tate building, desire for financial success, 
education of children, old. age dependen- 
cy and other insurance fulfillments of 
ambitions. 

Some of these leaflets contain a chart 
giving an outline of the life history of 
the average man. The chart tells the 
complete story in a minimum amount of 
space and reading matter; gives a man’s 
earning curve and living expense curve; 
and visualizes requirements. In brief, 
through these little pamphlets, economic 
questions which confront and worry the 
average man are answered, the answer 
of course being life insurance. The 
pamphlets are copyrighted. In one of 
the pamphlets under the heading of 
“Success” the following statement is 
made: 

“Success is a personal matter. Every 
man must achieve it for himself—using, 
of course, such practical aids as there 
may be at his disposal. 

“However you may define success, and 
regardless of whether you consider that 
your financial condition has an impor- 
tant bearing in the matter, still you must 
admit that the truly successful man is 
he who furnishes, both to himself and 
to those for whom he is responsible, the 
greatest possible measure of happiness. 

“To accomplish the most in any en- 
deavor, a plan is necessary. The basis 
of personal success is a plan in life. The 
attainment of success comes with the 
completion of that plan. 

“These are the factors which most 
seriously affect the winning of success— 

Length of life. 
Earnings. 
Savings 

—and the size and nature of the 
estate, created out of savings, 
which guarantees the accomplish- 
ment of the plan in case the pro- 
vider’s life or earning power 
should be prematurely terminated. 

“There is no set formula of success ap- 
plicable to every case. It depends upon 
the individual’s responsibilities and obli- 
gations. which differ widely from man to 
man. But this does apply to every case: 
Success depends upon how those obliga- 
tions are met today. and upon the pro- 
visions that are made for meeting them 
in the future.” 





BUFFALO LIFE COURSES 


The evening session of the University 
of Buffalo is now offering two courses 
in life insurance: “Life Insurance Sell- 
ing” and “Principles of Life Insurance,” 
as a part of the curriculum. Jav L. Lee, 
manager of the Phoenix Mutual, is con- 
ducting the class on the former while 
Walter B. Sheehan, executive secretary 
of the Buffalo Life Underwriters, is 
teaching the “Principles of Life Insur- 
ance.” The courses are given for two- 
hour periods once a week each semester. 





TAYLOR AGENCY APPOINTMENT 


John Gray has been appointed agency 
organizer of the Harold L. Taylor agen- 
cy of the Mutual Life of No. 521 Fifth 
avenue, New York City. Mr. Gray was 
formerly manager for the Travelers. 


John Hancock Agents in 
3,800 Cities Last Year 


NUMBER CONSTANTLY GROWING 





Vice-President Elbert H. Brock Asks 
District Managers for Normal 
Accomplishments 





Elbert H. Brock, vice-president of the 
John Hancock, in addressing the con. 
vention of district managers this week 
said that the latter operated in twenty. 
two states in 3,800 cities and towns last 
year. At the end of the year 1929 the 
John Hancock had 179 districts, each 
with a manager, and there were eighty- 
seven detached districts, 911 assistant 
managers and 5,697 agents. Within the 
year the district field organization has 
been considerably extended and materi- 
ally increased in numbers and now totals 
7,571. The premiums collected by the 
district offices were in excess of $8%- 
000,000. Continuing Mr. Brock said: 

“Conservative management of your re- 
spective districts has a material hearing 
upon the expense ratio of your company 
as a whole. 

“As your company has progressed in 
accumulation of assets, in premium in- 
come, and in insurance in force, so has 
your district organization increased in 
numbers, and we are now at the height 
of our man power—with more districts, 
more managers, more assistant man- 
agers, and many more agents than at 
any time in the company’s history—and 
more promotions with strict adherence 
in every instance to civil service. 

“For 1930 we ask in general for ‘nor- 
mal’ results and we feel that the word 
‘normal’ properly expresses the expecta- 
tion of the department—normal accom- 
plishments in all branches.” 





PHILADELPHIA LIFE OFFICER 





Former Ambassador to Japan R. B. 
Morris Made a Vice-President 
and a Director 
Roland S. Morris, former Ambassador 
to Japan, -was elected a vice-president 
and director of the Philadelphia Life at 
the annual meeting of the board of di- 

rectors today. 

The following officers were re-elected: 
Clifton Maloney, president; Jackson 
Maloney, vice-president; Frank 6. 
Condes, secretary and treasurer, and 
Theodore C. Knapp, assistant secretary 
and assistant treasurer. All the direc- 
tors also were. re-elected. 





LIFE OF BANK ACCOUNTS 


The Average American tires of having 
money in the bank after seven years 
and proceeds to draw it out, according 
to report in the convention of the Na- 
tional Association of Mutual Savings 
Banks. Analysis shows that about 8% of 
the money in an average savings bank 
belongs to less than 10% of the deposi 
tors, and about 70% of the depositors 
have not been seen in the bank for six 
months or longer and have never matt 
as many as six deposits in any one year. 





BOOKLET ON MARKETING 

“Guide-Posts to Efficient Distribution 
and Marketing,” the address delivered 
by James L. Madden, third vice-prest 
dent of the Metropolitan Life, at the 
First Ohio Management Conference last 
—" has been published in booklet 
orm. 


F. J. HALLIDAY LECTURES 


The class in insurance at the Georg 
Washington University was addresse 
recently by Frank J. Halliday, assistatt 
actuary and chief underwriter of tm 
Acacia Mutual Life. 
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$6,000,000 Mutual Life 
Agency In Davenport 


FORTY COUNTIES ARE COVERED 
Manager A. W. Brown Worked Under 
Late George T. Dexter in St. Paul; 
Was Cashier of Several Offices 





One of the outstanding life insurance 
agencies of Iowa is that of the Mutual 
Life at Davenport, A. W. Brown, man- 
ager. The territory consists of forty 
counties including the counties in the 
eastern part of Iowa and seventeen in 


A. W. BROWN 


Illinois. ‘The agency does about $6,000,- 
(00a year. Davenport is directly across 
the Mississippi River from Rock Island 
and Moline, Ill., and the Tri-Cities have 
a population of about 250,000. Of the 
three cities Davenport is by far the most 
important as an insurance center as, in 
addition to a number of progressive in- 
surance agencies, it has three home of- 
fices of insurance companies. These com- 
panies are the Guaranty Life, Register 
Life and the Federal Surety. 

Mr. Brown joined the St. Paul agency 
of the Mutual Life when the late George 
T. Dexter was superintendent of agents 
there. Some years later Mr. Dexter be- 
came vice-president of the company in 
charge of production, one of the best- 
known men in the life insurance busi- 
ness. From St. Paul Mr. Brown went 
to Des Moines as cashier of the Mutual 
Life when it opened its agency there. 
He was later cashier in Omaha and then 
in Milwaukee. He returned to Des 
Moines as manager, which position he 
held for two and a half years, and then 
was transferred to Davenport as man- 


ager, 





$400,000,000 IN FORCE 





Fidelity Mutual Life’s Fifty-first Year; 

Assets Are $85,000,000; Unusually 

_ Favorable Mortality 

The Fidelity Mutual Life now has 
nore than $400,000,000 in force, the fifty- 
irst annual statement of the company 
shows. The December 31 figure was 
$10,639,252, representing 127,000 policies. 
The surplus increased during the year 
‘0 over $5,200,000 and the assets to near- 
'y $85,000,000. An unusually favorable 
mortality was experienced. 

The report indicates that $10,872,218 
Was paid to policyholders and_benefi- 
Caries during 1929 and that since organ- 
vation the total of such payments has 
reached the sum of $123,493,128. 

Walter LeMar Talbot, president, in- 
cluded in the annual statement figures 
Vering the gains of the company dur- 
ing the past five years. The gain in in- 
‘urance in force amounts to more than 
““, Income has increased nearly 39%, 
“sets more than 46% and surplus 67%. 
pt Fidelity Mutual was organized in 

and operates in thirty-nine states. 








MEN ARE NOT 
MACHINES 


If they were, it might be possible to 
persuade everybody to think alike, and 
in that event the selling of life insurance 


would be a simple process. 


Since each man has his own opinion, the job 
of a life insurance salesman is one of 
influencing the mind of his prospect. 


To do this properly, it follows that such a 
salesman must know what he has to sell 
and what he is talking about. The co- 








operation of a well-equipped organiza- 
tion helps him immeasurably. 


The Prudential has Ordinary Agencies 
in all larger cities and they are 
glad to co-operate. 





The 
Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 








EpwarD D. DUFFIELD, President 








Newark Agency Winners 

Honored at Dinner 
AWARDED MUTUAL LIFE MEDALS 
George C. Perkins Staff Hear Talks by 


Messrs. Kee, Baker, Edgerton, 
Bartholomew and Clark 





The winning team in a recent produc- 
tion contest of the George C. Perkins 
agency of the Mutual Life in Newark 
was given a dinner a short time ago 
at the Newark Athletic Club by the 
losers. The principal speakers were W. 
H. Kee, district manager in East Or- 
ange, D. W. Bartholomew, one of the 
prize winners, and W. Reginald Baker, 
one of the big writers of the company. 
The toastmaster was Edward Marks in 
the absence of Manager Perkins. 

The suggestion contained in Mr. Kee’s 
talk was that a “One a Week Club” 
should be formed; also that the pro- 
ducers continue their respective teams 
during 1930, holding monthly meetings 
more often. 

Mr. Bartholomew, the winner of the 
gold medal for the largest amount of 
business written, gave a talk on opti- 
mism as contrasted with pessimism in 
selling life insurance. His experience 
has been that the stock market slump 
last fall had been felt very little by 
life insurance men. 

A. H. Clark, prize winner for both 
the number of lives insured and amount 
of written business among the newer 
agents, as well as E. B. Edgerton of 
East Orange, winner for the largest 
number of lives insured, were also 
speakers. Mr. Edgerton’s success is due 
to his ability to ntake cold canvass sales 
in office buildings, having written most 
of his business during the contest on 
this method. He also secures the names 
of substantial business men to whom he 
first sends a personal letter and then 
follows up by a personal call. 

Mr. Baker. always an_ enthusiastic. 
interesting talker, held the attention of 
the Perkins agency by indicating the ad- 
vantages of making the $250,000 field 
club, not alone from the broad contacts 
to be had with star producers of the 
company but from the benefits derived 
in attending the company’s club con- 
ventions. 





MUTUAL BENEFIT FIGURES 





New Paid-For Business $236,585,499; To- 
tal Assets $547,276,841; Mortality Ex- 
perience 55.41% 

The annual statement of the Mutual 
Benefit Life just issted shows that the 
company had total new paid-for business 
last year amounting to $236,585,499, giv- 
ing a total outstanding insurance in force 
of $2,436,012,342. 

Total admitted assets at the end of 
last year had reached $547,276,841. The 
total premium income for the year was 
$68,935,265, the item of interest and rents 
was $25,480,864, with a total income in 
all departments amounting to $110,812,- 
952. 

The company’s mortality was 55.41% 
of the expected. 

The statement shows a profit for dis- 
ability business then in force for about 
eight months which is unusual in view 
of the experience of most companies with 
disability insurance under the rates and 
conditions that have been in use. At the 
end of the year the Mutual Benefit had 
only a very small sum in collateral loans. 
The previous year the company had sev- 
eral millions loaned on call. These were 
not what is known as “street” loans but 
were loans to banks on high grade se- 
curity collateral. 





EQUITABLE SIX-DAY RECORD 


In the first six days of February the 
Equitable Society had 21,000 applications 
for $95,000,000 ordinary life insurance, 
the best six day stretch the company has 
had. Monday, February 3, brought 6,600 
applications for $28,000,000 ordinary busi- 
ness. In January the company had a 
paid for business of $139,000,000. 
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Northwestern Mutual 
Paid For $379,939,583 


DETAILS OF INVESTMENTS 
President W. D. Van Dyke Reports on 
Developments of the Year; Assets 
$888,477,285 








The total new paid-for life insurance 
written by the Northwestern Mutual Life 
last year was $379,939,583, which was an 
increase of nearly 8% over the previous 
year. This was the largest paid-for new 
business in the company’s seventy-two 
years’ experience; 52.93% of this new 
business was on the lives of present pol- 
icyholders. 

Total assets at the end of the year 
amounted to $888,477,285, an increase of 
$49,250,000 or nearly 6%. The premium 
income for the year was $124,566,034, an 
increase of nearly 5%. Total income 
amounted to $176,478,619. 

In his report on the business of the 
company for the year, President W. D. 
Van Dyke gave some interesting details 
concerning the company’s investments. 
He also commented on the significance 
of the stock market crash and the fact 
that policyholders were able to turn to 
their life insurance policies to raise loans 
to help them out in their need for cash. 

Of the insurance in force, 88.50% was 
whole life, 6.86% endowment and 4.64% 
term. : 

The company’s investments are dis- 
tributed as follows: 


% of 

Amount Total 

Mortgage loans ............ $396,426,096 44.62 

Policy loans (Avg. loan $618) 149,019,276 16.77 
Premium notes and _ auto- 

BARES WOGRE 66055506540 6,548,068 74 


U. S. A. bonds and notes.. 
Other government and muni- 

Cine BOHNS: sskisscevk ss 77,101,453 8.68 
Railroad bonds ........0.. 176,538,291 


15,000,033 1.69 


Public utility and other 
et SR reer ee 27,671,408 3:11 
Stocks (acquired on reorgan- 
PREG) 206s encssrecne's 84,000 01 
Real estate—home office .... 1,574,663 18 
—land contracts... 860,507 10 
—all other ...... 2,972,351 33 
Cash on hand and at banks 4,191,740 47 


Interest and rents due and 
OOENMOE bes anksunsncees 14,386, 

Premiums due and deferred 16,078, 

Miscellaneous assets........ 2 


Total admitted assets. ..$888,477,285 100.00 





OCCUPATIONAL RATINGS 





Actuarial Society Issues Ratings in 
Pamphlet Forms for Convenience 
of Companies 


A few months ago a report was pub- 
lished entitled “Joint Occupation Study,” 
giving the results of a year’s work in- 
vestigating the mortality according to 
occupations. Following soon after that 
report the Joint Committee on Mortality 
of the Association of Life Insurance 
Medical Directors and of the Actuarial 
Society of America have prepared a 
pamphlet showing occupational mortal- 
ity ratings. These ratings represent the 
composite opinion of the members of 
the committee. They are published that 
they may be available to the companies 
in determining their treatment of occu- 
pations. 

Ray D. Murphy, second vice-president 
of the Equitable Life Assurance Society, 
who is secretary of the Actuarial Society 
of America, states that copies of the 
pamphlet may be obtained from the Ac- 
tuarial Society, 256 Broadway, at the 
price of $2. 





PENN MUTUAL AGENCY SCHOOL 

The fourth agency-building school of 
the Penn Mutual since Hugh D. Hart 
took charge of the agency department 
opened in Philadelphia this week, with 
seven general agents and ten supervisors 
in attendance. The course, which takes 
three weeks to complete, gives a week to 
each subject, recruiting, training and 
supervising. Vincent Coffin, director of 
education, is in charge, assisted by home 
office representatives James A. Preston, 
William A. Conway, Osborne Bethea and 
John E. Gibbs. 


MacINNES CANADIAN ASS’N HEAD 





Northern Saskatchewan Manager For 
Dominion Life; Born in Scotland, 
Was Rancher for Time 
Robert MacInnes, manager for the 
Dominion Life in northern Saskatche- 
wan, has been elected president of the 
Life Underwriters’ Association of Can- 
ada. Mr. MacInnes, who has been in 
life insurance since 1918, has headquar- 

ters at Saskatoon. 

Mr. MacInnes was born in Oban, Ar- 
gyleshire, in the west highlands of Scot- 
land. For a time he was an architect, 
but he came to Canada in 1904 and en- 
gaged in ranching for several years. He 
then opened a general insurance and 


real estate agency in Prince Albert, Sas- 
katchewan. 


In 1918 he decided to go into life in- 


surance exclusively. He holds a C.L.U. 
degree. 





SEVENTY-TWO, LEADS AGENCY 
S. A. Preshaw, in his seventy-second 
year, led the Lincoln, Neb., agency of 
the Bankers’ Life of Iowa in January. 


OLD COMPANY PASSES 





Pennsylvania Co. for Insurance on Lives 
and Granting Annuities Under Gold- 
man Sachs Aegis 

The Pennsylvania Co. for Insurance 
on Lives and Granting of Annuities, one 
of the oldest insurance organizations in 
this country, which now functions solely 
as a bank having long ago ceased to do 
an insurance business. has become iden- 
tified with the Goldman Sachs group 
through the purchase by the Goldman 
Sachs Trading Corp. of New York of 
a large interest in the Colonial Trust 
of Philadelphia. The merger of the old 
Pennsylvania Co. with the Colonial Trust 
produced a $233,000,000 banking institu- 
tion. 





S. H. BRIGHT AT FARGO 
S. H. Bright has been appointed agen- 
cy manager for the Bankers’ Life of 
Towa at Fargo, N. D., succeeding F. X. 
Roach, made agency manager at Minne- 
apolis. 





SWANSEN MADE GEN. COUNSEL 

Sam T. Swansen has been elected gen- 
eral counsel of the Northwestern Mu- 
tual Life. He has been assistant gen- 
eral counsel and succeeds George Lines. 


=—=. 





Life: 





Governor of New Jersey’s 


Governor Morgan F. Larson of 
New Jersey has written to The 
Eastern Underwriter the following 
tribute to the late Robert Lynn Cox, 
vice-president of the Metropolitan 





It is my privilege to be afforded 
an opportunity to pay a tribute to | 
the late Robert Lynn Cox. 

We in New Jersey have long re. 
garded him as one of our ouitstand- 
ing citizens. His public-spirited jn. | 
terest in the affairs of the State. 
manifested itself signally through 
his service as a member of the | 
State Board of Education, where 
he served for many years, and of | 
which body he was president for | 
several years. 

He brought to this work the 
wealth of his experience and u.- 
usual ability, and the State of New | 
Jersey is everlastingly indebted to | 
him for the benefits which have ac- 
crued to its educational system | 
through his devoted efforts. 











Personal Cooperation 
of Trained Representatives 


T uroucu its well organized Branch Office 


and General Agency Service, available in practically 
all of the principal cities throughout the country, 
the MISSOURI STATE LIFE extends to field 
men the personal cooperation of trained repre- 
sentatives in each of its multiple lines 


Accident, Health, Group and Salary Savings. 


The progressive pioneering spirit of the MISSOURI 
STATE LIFE makes it a most desirable Company 
for the live, forward-looking Agent to represent; 


and its new liberal policy forms offer attractive 
selling plans. 


More than $1,224,000,000.00 
of insurance in force 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


HILLSMAN TAYLOR, President 


HOME OFFICE, ST. LOUIS, MO. 
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New York Lire INSURANCE COMPANY 


51 MADISON AVENUE, NEW YORK CITY 
(INCORPORATED UNDER THE LAWS OF NEW YORK) 
A MUTUAL ORGANIZATION FOUNDED IN 1845 








EIGHTY-FIFTH ANNUAL STATEMENT 








TO THE POLICY-HOLDERS: 


I wonder if you know how important you with other 

Policyholders have collectively become in the economic 
life of the world. You think of your life insurance as 
an important factor in your plans for yourself and your 
families but | doubt whether you yet comprehend what 
you are actually doing for the world at large. 
Tam speaking to you nowasa part of the 70,000,000 
people insured in all companies in the United States 
and Canada. I am speaking to you as part owner 
of the $19,000,000,000 which has actually been 
assembled for the protection of beneficiaries under 
the $110,000,000,000 coverage which now exists. 
Never before in the history of the world have in- 
dividuals voluntarily, privately and _ co-operatively 
pledged such a sum for mutual protection or for any 
purpose. 

This coverage exceeds the total resources of all the 
banks in the United States and Canada, including 
savings banks, by about $34,000,000,000. It is equal 
to all the resources of all our Foundations and Endow- 
ments for Education and Research, multiplied many 


| 


First—the $19,000,000,000 in cash and securities 
in hand; 

Second—the seventy million people who have con- 
tracted, directly or indirectly, to pay future premiums; 

Third—the power of compound interest. 

Together they make that $110,000,000,000 the 
most vital and useful force in all sociology. 

Now try to visualize what is coming. Outstanding 
Insurance will become $200,000,000,000, $300,000,- 
000,000, possibly much more, but it will always have 
those three great forces, the first two correspondingly 
increased, behind it. Because of its peculiar relation to 
the weaknesses and needs of human life it is and always 
will be worth more than a like sum in cash. To illustrate— 

Death sits with this great Board of Trustees and 
Death still strikes but, in your case, not as of old. Life 
also sits with the Board and by quickly translating in- 
dividual productive power into cash it despoils Death 
of his old and faithful servitor, Poverty. 

Disability, crueler than Death, also sits with that 
Board and demands and receives stipulated sums when 
the bread winner fails and becomes a burden. 


Necessity and Old 








times. Our educa- 
tional, medical, sci- 
entific and charitable 
institutions are in the 
hands of _ trustees pore 
d d 
whose | Powers ore | "etn ‘gts "Camna"a 
a s. omes a a 
poco of the instru- ana prea Racaelcaaaas $593,633,002.37 
ments on which the oe ee —_ 
er Governme ° '? 
trusts rest. The being pg gl 
eS i Cl 
ions se : 
Policy Loans, Cash and 
any very wide discre- | other Assets ........... 346,991,407.36 
tion as to how funds ; : 
7 stay Caunde for Paticy- 
under their control TNontors’ Protettion.. 91,665,203,611.04 
shall be distributed. 


New York Life Insurance Company 
BALANCE SHEET—DEC. 31, 1929 


oserves—ample with fu- 
ture premiums and Inter- 
est to pay all insurance 


Age also sit with that 
Board and are cov- 
ered by the under- 
lying instruments. 
All these benefits 


are specified in the 


LIABILITIES 








Fenty come dase. * — $1,465,664,828.22 peg es of bene 

the policies in force. 

poor eel ty ee 71,796,857.00 Some of you most 
All other Liabilities...... 7,859, 164.31 rts 

I hope, will agree 

otal Liabilities ......... $1,545,320,849.53 when I say that Life 

General Contingency Fund 120,382,761.51 Insurance has come 

—_————__—_—— to be the most im- 

icc criaie $1,665,703,611.04 portant beneficial en- 





Neither have we. ; 
Outstanding life insurance ($1 10,000,000,000) is the 
createst trust ever created. It, too, is managed by 
Trustees. The Trustees are the Directors of the 
various companies with whom continuously sit cer- 
tain familiar figures. They are Life, Death, Disability, 
Necessity and Old Age. 

Death has heretofore been a terrible ficure because 
life was not organized against him. Now life is so or- 
ganized. Death will ultimately come to all of us. No- 
body doubts that and nobody can change it. The 
terror of Death (I am not now considering any relig- 
ious question) lies in his cruel, remorseless and uncer- 
tain stroke. In that has been his victory. 

Life Insurance faces Death not as a Terror but 
as a fact and deals with him just as it deals with 
bonds or real estate mortgages. 

Let me show you how vital those $110,000,000,000 








terprise in the mani- 
fold problems of 
living. 

My main point is that you, beginning with your indi- 
vidual needs and obligations, have not only minimized 
the terrors of Death, Disability and Old Age but you 
have come, as a group, to be one of the largest holders 
of useful securities in the world. 

You are the only group that ever existed having 
the courage and sanity in the current problems of 
living to rob Death of his terrors by dealing with 
him as an ultimate fact. 

As a group you are not capitalists, yet you have 
become the greatest of capitalists. 

Following your impulse of self-protection you have 
created the greatest of all beneficial institutions. 

Seeking to banish the need of charity from ycur 
own household, you have shown how the need 
of charity may be completely banished from every 





. Back of th ledged billions lie three great household. 
rn aie ii i eat DARWIN P. KINGSLEY, President. 
DIVIDENDS NEW BUSINESS TOTAL RESOURCES Insurance in Force 
Payable in 1930 1929 Dec. 31, 1929 Dec. 31, 1929 
$71,796,000 $953,000,000 $1,665,000,000 $7,266,000,000 











Branch Offices in most of the Larger Cities of the United States and Canada. 
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A Medical Director’s 
Slant On Life Income 


DR. DeWITT SMITH GIVES ADVICE 





Eulogizes Retirement Income and Tells 
How Few Investments Match It 
In Safety 





Dr. DeWitt Smith, medical director of 
the Southwestern Life of Dallas, Tex., 
gives an interesting discussion on life in- 
surance in his article, “A Life Insurance 
Program For Doctors,” in an issue of 
“Medical Insurance.” 

“Criminology is full of examples of 
crime that originated in poverty,” he 
“Life insurance protects against 
poverty. It secures mortgages, amortizes 
debts, assures a home, thereby eliminat- 
ing the landlord nuisance, and changes 
the burdens and disabilities of old age 
into freedom from dependence and finan- 
cial worries. This produces that happy 
and contented disposition which one 
wants to see in an elderly person. 

“No other form of investment has the 
uniqueness of life insurance—in that 
even. a ‘promise to pay’ from one whose 
credit rating is acceptable assures an es- 
tate. Usually speaking, a promise to pay 
assures a liability, and this habit forma- 
tion most times leads to bankruptcy. 
However, many claims are paid to bene- 
ficiaries where no form of payment was 
ever made other than a note for the 
premium. If one dies after making a 
note for any other purchase, the courts 
often take a hand in the settlement of 
one’s estate. 

“Everyone is aware of the many in- 
stances in which fortunes are _ lost 
through unwise judgment of a man in 
his later years. One other financial fact 
is obvious—that no one can foresee the 
safety of an investment over a period 
of twenty years. For instance, twenty 
years ago common stock in a buggy and 
wagon company was gilt-edge security. 
The sale of a buggy now is a subject 

for newspaper comment.” 

Dr. Smith feels that doctors especially 
are needful of creating old age income, 
and he advises their leading the way to 
others by providing definite programs 
for themselves protecting against the 
emergency of disability, and in event of 
living to an old age. 


said. 





TALK BY THURMAN 


Mutual Benefit Vice-President Addresses 
Newark Life Underwriters’ Associa- 
tion on “Essentials to Success” 
The endless chain of prospecting is the 
best method in life insurance underwrit- 
ing and yet is not universally used, said 
Oliver Thurman, vice-president, Mutual 
Benefit Life, in an address on “Essen- 
tials to Success” which he made on Mon- 
day last before the members of the New- 
ark Life Underwriters’ Association at its 
monthly luncheon meeting in the. New- 
ark Athletic Club. The endless chain of 
prospecting is nothing more than obtain- 
ing names from prospects and then call- 
ing upon them with a message for their 

needs, said the speaker. 

Previous to the luncheon a meeting 
was held by the executive committee 
and the following new members were 
admitted to the association: Walter H. 


Breuninger, Harold F. Breuninger and 
H. Ogden Rogers, Lincoln National; F. 
Edward Fellows, Francis W. Masten 
and Warren FE. Toner, Day & Cornish 
\gency; Bradford M. Quillin, Aetna 
Life; R. J. Albachten, Inter-Southern 


Life; Fred E. Disch, Jefferson Standard; 
John Binns. Northwestern Mutual Life ; 
Francis A. Byrne, Continental Ameri- 


can Life: Seward Scharff, Travelers; 
Maurice Wasserlauf and Carmine F. In- 
gin, The Prudential, and Edward Graves 
Pratt. IIT, Provident Mutual. About 


one hundred members and guests at- 
tended the luncheon. 











THE BANKERS RESERVE LIFE COMPANY 
Home Office, Omaha, Nebraska . 


ROBERT L. ROBISON, President 
WALTER G. PRESTON, ist Vice-President and Treas. 


Financial Statement, December 31, 1929 
RESOURCES LIABILITIES 








State, County, Municipal and Net Legal Reserve . $18,223,268.00 
School Bonds ..... ....$13,870,934.00 Dividends Left with Company 797,339.72 
First Mortgages on Real Estate 1,486,340.00 Death Claims Reported, no 
Loans to Policy Holders. . 4,138,122.82 proofs re eh) aS 105,233.50 
Real Estate a). ; 864,032.25 Unearned Interest, Premiums 
Renewal Premium Notes. . 132,866.34 paid in advance and other 
Cash in Banks : 445,723.77 ee ee : Sites, Oe 547,954.06 
Accrued Interest on Securities 204,106.96 Capital Stock Paid up... 100,000.00 | 
Premiums in Process of Col- Policy Dividends Calculated 
lection ; 331,952.84 for 1930 re es pata 149,771.23 ' 
—_———_- Unassigned Surplus 1,550,512.47 | 
Total $21,474,078.98 Total . . $21,474,078.98 | 
A SOLID, CONSERVATIVE COMPANY 
Ne ee ae ee CA MEL mee mynly eer en rr aR. tire tra pine eee $21,474,078.98 


18,223,268.00 
130,096,069.00 
2,007,386.42 


islicy ROO oe pass ws ee as Se eR esi Se wie He ios omen SOE ad 


Paid to Beneficiaries and Policyholders in 1929......... 


THE BANKERS RESERVE LIFE COMPANY 
OMAHA, NEBRASKA 

















HEADS ATLAS LIFE 
Donald S. Ross, assistant trust offi- 
cer in the First National Bank & Trust 
Co., has been elected president of the 
Atlas Life of Tulsa, Okla. 


NORTH AMERICAN REASSURANCE 

The North American Reassurance Co. 
of New York closed last year with re- 
insurance in force amounting to $189,- 
770,900. The company, of which Law- 
rence M. Cathles is president and Ar- 
thur Coburn is vice-president, has assets 
of $10,873,141. The company’s surplus 
at the close of the year was $1,080,000. 





The Mutual Benefit Life announces 
that the company had 5,919 death claims 
for a total of $22,854,000 in 1929. 





TIMES. SUNDAY. “NOVEMBER _17. 1929. _ FINANCIAL 
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Insurance should 
be your first 


| B Investment 


Your underwriter will 


gladly explain 





CENTRAL HANOVER 
BANK AND TRUST COMPANY 
NEW YORK 





CAPITAL FUNDS OVER $100,000,000 
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Joint Examination Of 
Atlantic of Richmon( 


ENTERED SIX STATES IN 


194 


They Include Connecticut and New Je. 
sey; Real Estate Worth $1,305,935. 
Has Six Reinsurance Contracts 


































































The joint convention report of the At. 
lantic Life in Richmond has been mag 
by commissioners of Virginia, Tonnesse. 
North Carolina and Illinois. The periog 
covered was from January 1, 1926 4) 
December 31, 1929. The company wa 
formed in 1900 and the president is 4 
O. Swink. A large percentage of th 
business now on the books was produce 
through the A. O. Swink agency which 
covers the territories of Virginia, Dj. 
trict of Columbia and part of North Cy. 
olina. 

The company was doing business jy 
twenty-two states in 1928. It entered six 
additional states in 1929. They are Cop. 
necticut, New Jersey, Ohio, Illinois, Mis. 
souri and Arkansas. 

The company has mortgage loans of 
$13,584,000. It has $112,058,000 of partici. 
pating insurance in force, and $56,076,0i) 
of non-participating. Its reinsurance cop- 
tracts are with the Minnesota Mutua, 
Northwestern National, Pan American, 
Southland Life, State Life and Volw. 
teer State Life. 

The company gives group insurance ty 
all employes, from $500 to a maximum 
of $3,000. It voluntarily raised its in 
terest rate on dividends left on deposit fi T} 
from 34%% to 5%, provided they re 
mained on deposit with the company 
after the 1925 policy anniversary. This 
does not apply to guaranteed dividends 
represented by coupons attached to pol 
cies, and interest thereon, nor to divi: 
dends and interest thereon which bear: 

rate of excess of 5%. The company’ 
real estate is valued in the report as $1; 

305,935. The management of the con: 

pany was praised in the report. 





H. S. KOSTER ON “DROP-OFF” 
Trust Officer of Fidelity Trust Says No 


Life Insurance Has Been Canceled 
Under Its Trust Agreements 
Referring to a story in a recent issue 
of The Eastern Underwriter on the ws 
of the “drop-off” plan in connection with 
life insurance trusts, Henry S. Koster 
assistant trust officer of the Fidelity 
Trust of New York said to this paper: 
“Under the cash accumulation trust 
that have been established with this it: 
stitution up to date no life insurance ha 
been canceled or dropped. It is our pil: 
icy and intention in all of these cast 
before any insurance is dropped to makt 
every effort with our customers to hatt 
it retained. We appreciate the fact tha! 
although this “drop-off” plan may ! 
some cases be used to advantage |! 
should not be advertised or endorstl 
on an equal basis with other forms 
insurance trusts.” 








PENNELL AGENCY ITEMS 
Willard B. Johnson, manager of ti 
downtown office of the Beers & DeLow 
agency of the Mutual Benefit Life ea 
New York City, addressed the membet 
of Frank W. Pennell’s State Mutual Lif 
agency in New York last Monday mort 
ing. His talk on “Third-Party Influen 
in Selling” was well received by ™ 
agents. The Pennell agency has Mgggmat 
taken on three new members, Claude 
Glenn. Tudson F. Warden and Ro 
B. Williams. 


John Hancock Disabiliti 


(Continued from Page 3) 


ity benefits begins prior to the annive 
sary of the policy nearest the sixties 
birthday of the insured, the disabilll 
payments will continue after the mal 
ity of the Endowment if the insured st 
vives and continues to be disabled, as ™ 
heretofore been the case. 
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New Business of Sun Life of Canada 
Last Year Exceeded $654,000,000 





935; 


ts BB Dresident T. B. Macaulay Says in Annual Address Stock Crash 
Did Not Reach Low Figures at Which Company Carries Its 
Security Holdings; Its Interest Rate 7.02%; Eliminating 
Stock Dividends It Would Have Been 6.60%; New 
Business Increased $213,000,000; Business in United 
States Increased 84% Last Year 
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No report of a life insurance com- 
pany on its 1929 operations has been 
awaited with such general interest as at- 
taches to that of the Sun Life of Can- 
ada. There has been the keenest. curi- 
osity to know how the big drop in se- 
curity vaiues of last October and No- 
yember would be reflected in the annual 
statement of the company because of its 
large holdings of stocks. Scarcely less 
keen has been the interest in the. Sun 
Life's production for 1929. 

Shows Remarkable Increases 

At the annual meeting held at the 
head office in Montreal on Tuesday it 
was revealed that the Sun Life had the 
amazing increase of 48% in its new busi- 
ness last vear. The Sun Life’s increase 
innew business in the United States last 
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ered six 
re Con- 
is, Mis. 


loans of 
- partici. 
16,076,000 
nce con 
Mutual, 
merican, 
| Volun- 


irance to 































































naximun fi y reached the remarkable figure 
1 its in Mot 84%. 

1 deposit These gains lose nothing in interest 
they re-f@when given in the actual figures. The 
company—company’s new paid-for business last 
ry. This vear amounted to $654,451,143. This was 
lividends Man increase over the previous year of 
d to poli-fl§S213,200,752, or more than 48%. 

to dive Comment on Investments 


ch bear? 
‘ompany’s 
ort as $1, 
the com 


In his address at the annual meet- 
ing on Tuesday President T. B. Macau- 
lay said that the company’s securities 
were so undervalued that even the stock 
market crash of last fall did not reach 
the figures at which the Sun Life car- 
tied its holdings. : 

On the subject of security investments 
the report of the directors to the stock- 
holders and policyholders says:. 

“In accordance with our usual con- 


P -OFF” 
: Says No 


Canceled 


wees servative practice the securities owned 
cent ISSUER by the company have again been valued 
mn the wa: figures much below the market quo- 
ction wilfi@rations current at the close of the year. 
S. Kostirhis undervaluation represents an im- 
e Fidelity 


portant element of strength to the com- 
pany additional to the specific provi- 
sions in the statements.” 

The Sun Life directors also state that 
an additional $10,000,000 has been de- 
ucted from market values of the securi- 


his paper: 
‘ion. trusts 
th this ir 
urance hai 
is our pol 


a pr ies raising the amount set aside for this 
-d to ~ burpose in the accounts to $30,000,000. 
a hd he company also maintains its special 
e Ta . i 


ontingency reserve the same as last 


n red "Beer amounting to $12,500,000. 
; gen A Had Earned Interest Rate of 7.02% 
- fee The Sun Life total assets at the close 


of the year amounted to $568,197,954 
which was an increase of $79,239,248. 
The report shows that a net profit of 


TEMS 813,077,281 was realized from the re- 
ger of (Mdemption or sale of securities. 

& DeLong The rate of interest earned on the 
fit Life mean invested assets was 7.02%. This 
re membegMgure includes a certain amount from 
Mutual Lit 


onuses and stock privileges accruing on 


nday mommmany of the company’s holdings. The 
ty Influes@Feport states further that if these 
ved by !MPonuses and stock privileges were elimi- 
‘Y aaa " the rate would still be 6.60%. 
:, Claude € surplus earned during the year 
and Rogiased on | ¢ : 


he values entered in the ac- 
Sunts amounted to $42,863,578. From 
en earned surplus the company has 
cme undivided surplus the sum of 
ae ringing the total surplus over 
~ulties, contingency accounts and cap- 





sabilit 





BP ck '0 $00,297,124. 
; vel € balance of the surpl d 
he anniv im ance 1e surplus earne 
‘ia sixtic ari been cistributed in the accounts in 
re disabilif a the There was the $10.000.- 
- the mattl al additional deduction from market 
insured SUHBBh _ sega ge $1,000,000 written off 
abled, a8 MlBO3) ggg’ Of the company’s buildings; 


appropriated to raise the an- 


nuity reserves to the Rutherford table 
of valuation with interest at 314%. (This 
standard requires reserves $2,875,000 in 
excess of those of the Dominion Gov- 
ernment standard); there was $1,200,000 
set aside as additional provision for 
disability, 
death claims as yet unreported and pos- 
sible claims under canceled policies on 
which a surrender value or reinstatement 


claims 


arising from total 


might be applied for. 


There was allotted to policyholders as 


profits for the year $22,606,265. 


beneficiaries for death claims, matured 
endowments amounted to $69,174,892. 
The total paid to policyholders since or- 
ganization has now reached $419,674,988 
The amount paid to policvholders since 
organization together with the amount 
at present held for their benefit exceeds 
the total amount received from them in 
premiums by $139,290,474. 

Just Examined by State Departments 

An examination of the-Sun Life by a 
committee of state department exam- 
iners has recently been completed and 
commenting. on this the directors’ re- 
port says: 

“A result of the exnansion of our 
business in the United States is that in 
addition to the rigid supervision of our 
operations by the Canadian Government 
Insurance Department, our affairs are 
now also subject to the close and ef- 
fective scrutiny of the insurance depart- 
ments of the thirty-eight states of the 
Union, under regulations providing for 
the periodical examination of the trans- 
actions of all companies holding their 
license. In conformity with this pro- 
vision a lengthy and exhaustive investi- 
gation of the company’s transactions was 
this year made by a committee of 
twenty-two official examiners represent- 
ing the states of Michigan, Massachu- 
setts, Minnesota,- Ohio, Tennessee, 





company’s investments: 


twenty, thirty years hence. 


our great cities. 











President Macaulay on Sun Life Investments 


In his address at the annual meeting of the Sun Life of Canada held 
at Montreal on Tuesday President T. B. 


“When investing our funds we have an eye to the distant future—ten, 
Through our large stock holdings we have 
become permanent partners in the great utility and other corporations 
which serve our large cities, and, in fact, our people everywhere. We have 
identified ourselves with them and may be said to have invested in them. 
We believe in the future of Montreal, of New York, of Chicago and all 
We believe still more in the future of both Canada and 
the United States, and our investment policy is based on that confidence.” 

Mr. Macaulay further pointed out that the securities of the company 
are so undervalued that even the financial nanic of last November, which 
caused such a tremendous drop in values. did not even reach the figures at 
which the securities are carried. Mr. Macaulay also stated that the con- 
servative policy of undervaluing the company’s holdings would be continued 
to an even greater degree than it has been in the past. 


Macaulay said concerning the 








The Sun Life’s total net income for 
the year amounted to $172,857,771 which 
was an increase over the previous year 


of $28,110,377. 


The total number of policies in force 
at the end of the year was 745,775 and 
in addition to this the company issued 
certificates totaling $177,713 held by em- 
ployes of corporations and firms under 
The new policies paid 
for during the year numbered 161,391. 

The payments to policyholders and 


the group plan. 





Washington, Virginia, West Virginia, 
Florida and the District of Columbia. 
The report of the examining committee 
makes gratifying reference to the lib- 
eral treatment accorded to our policy- 
holders, and provides authoritative tes- 
timony to the company’s strength. Even 
adopting the low valuations placed bv 
us on our securities, the committee still 
reported a surplus at the close of last 
year $1,333,921.71 in excess of the fig- 
ure claimed by the company.” 








United Life Building - 
Address Inquiries to: 








In Step With the New Decade 


Large enough to merit its national prestige and 
to effect natural economies of operation. 


Small enough so that the individual agent and 
| the individual case are never lost sight of. 


Old enough to be rich in its depositories of 
experience and to be guided by the past. 


Young enough to be fully abreast of the times 
in providing ultra-modern insurance protection. 


Life and Accident Insurance United in ONE Policy 
Furnishing Complete Coverage 


| UNITED LIFE and ACCIDENT INSURANCE COMPANY 


Concord, New Hampshire 
Eugene E. Reed, Vice-President 
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Commenting on the company’s security 
investments a statement by the Sun Life 
says: 

“The company considerably increased 
its investments in the United States dur- 
ing 1929. The market value of United 
States Government bonds, preferred and 
common stocks on December 31 was ap- 
proximately three hundred millions and 
although market values on that date 
were low the company placed a con- 
siderably lower value on its securities 
than that placed on them by the Do- 
minion Government. 

“The basis of the Sun Life’s invest- 
ment policy which has been proved so 
eminently sound has been faith in the 
future of the United States and Canada 
by becoming partners in the industrial 
and utility developments of those coun- 
tries.” 

At the annual meeting on Tuesday 
President T: B. Macaulay emphasized 
that the company buys securities to hold, 
and that it does not invest with an eye 
on stock market prices, but rather in- 
vests in securities the earnings of 
which will increase in years to come. He 
said that the permanent investor should 
be little concerned with prices bid for 
securities on the stock exchanges. As 
an illustration of the little effect the 
stock market panic had on real values, 
Mr. Macaulay stated that since the first 
of October last the company has re- 
ceived increased annual dividends of over 
one million dollars. 

“When investing our funds we have 
an eye to the distant future—ten, twen- 
ty, thirty years hence,” said President 
Macaulay. “Through our large stock 
holdings we have become permanent 
partners in the great utility and other 
corporations which serve our large cit- 
ies, and, in fact, our people everywhere. 
We have identified ourselves with them 
and may be said to have invested in 
them. We believe in the future of Mon- 
treal, of New York, of Chicago, and all 
our great cities. We believe still more 
in the future of both Canada and the 
United States, and our investment pol- 
icy is based on that confidence.” 

Mr. Macaulay further pointed out that 
the securities of the company are so 
undervalued that even the financial 
panic of last November, which caused 
such a tremendous drop in values, did 
not even reach the figures at which the 
securities are carried. Mr. Macaulay 
also stated that the conservative policy 
of undervaluing the company’s holdings 
would be continued to an even greater 
degree than it has been in the past. 





NEW YORKERS IN OKLAHOMA 





Theodore M. Riehle and Fred S. Gold- 
standt Among Speakers at Recent 
Congress in Southwest 
Theodore M. Riechle and Fred S. Gold- 
standt of the Riehle Agency, Equitable 
Society, New York City; Harold J. Cum- 
mings, Minnesota Mutual Life, and Dr. 
S. S. Huebner, University of Pennsyl- 
vania, were some of the speakers at the 
eleventh annual sales congress of the 
Oklahoma Association of Life Under- 
writers. George E. Lackey, Massachu- 
setts Mutual, was chairman of the pro- 
gram committee and L. C. Mersfelder, 
presinent of the association, was in the 

chair. 

Three years ago Mr. Goldstandt left 
Oklahoma City to go to New York, where 
he has built up a large clientele. He 
told of his experiences in this city. 

Mr. Riehle made an interesting talk 
on business insurance. Most men, he 
said, will take out larger policies to pro- 
tect their business than they will to 
protect their family. The average man 
thinks that $250 premiums a year is 
adequate for family protection, but he 
will think in terms of larger policies and 
larger premiums to protect his business. 
No one can succeed very much in busi- 
ness insurance without being able to 
recognize the key man, and the agent 
who solicits the key men intelligently 
will roll up a good volume. 

Josh Lee of the University of Okla- 
homa, who spoke before the Life Un- 
derwriters’ Association of New York sev- 
eral years ago, made one of his inspira- 
tional talks. 
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ACACTA 


MARCHES AHEAD 


Increase im Insurance in Force ............. 2.0.00. cele cccncenccaccecnce $37,073,427.00 
a nee erm meen ere Tt oes Ae ee 1,408,231.67 
TT er rte en et nae 5,704,813.36 
Increase in Reserve Ee ee PT Lr ee a ee ee, 5,173,076.94 
Peer IONE IPOD, 5. os i vein s:h ae bv edoueews cacecenccs len ee 56,986,736.00 


INSURANCE IN FORCE, $337,999,411.00 








Acacia’s policyholders share in the prosperity of their company. It is the first and only mutual old-line company to reduce 
its premium rates to approximately the rates charged by the non-participating stock companies, lower than most of them.— 
The only company that gives its policyholders the low initial rates of a stock company combined with the dividends or 
profit-sharing advantages of a mutual old-line company. 





SUMMARY OF ANNUAL REPORT 


as of December 31, 1929 











ASSETS: 
Piret snortgage doans on improved Seal Oats... ..... 6. oo sdb oan sd oe bane capoewobuan enh $18,448,096.38 
ey Rene ae ar Seer ene ones i ot UE ray uence wey rere i perrew cau Mee CE Pc eee pet mele Os 1,992,960.76 
Bonds ... RT eR Tr aE LPM POE Ein AN Se RPA art fire eel ra Cire kis perv RE Ee 1,779,946.50 
Reperhn etn Ue remem SUNNNEN MER INOS 6566 5 va ec ics Who esa 8 soil he Re Pe 576,316.19 
ism aR ia CNNSI 5 ofc Ag Dil Gun og uence vere OL OL ee 7,004,459.86 
ERIN ERROR 5250 To Pry err ids Feo eae gn beh cee nceoe gna se ON aro 48,000.00 
Dilek qomeneniesins Gin SOOCEOS ON MUNN 56 soos 5,8 obo dis wale dad Hawa lade AAs Oa ens een 3,171,843.55 
ee, ar ae eee a renee nee aan ann A param -ti rn ce Werermare yO herr vaio A er 843,956.33 
i ee eat nae teen Rae re erS TAN tree Arar ae pe te Ce en eee $33,865,579.57 
LIABILITIES: 
Policylissiiers; crvraeis Mot SOO MIE... 5 ios ends wes 2 Saw Sie senna ae ae $611,145.74 
Reserve for taxes accrued ................ re een nO er ee 153,000.00 
Premiums and interest paid in advance......... ree eA hoy 222,390.02 
Miscellaneous AB shiie Sas se OOS Is aie Wik ws Cie eR Ls OE EE Tee ene Te 193,938.56 
$1,180,474.32 
Balance to Protect Policy Contracts: 
Legal reserve requirement—American Experience table of Mortality and 314% 
interest on all policies... Ray Or er ws sae $31,046.185.50- 
RESID ou oe ene eee: ne ee ee 1,638,919.75 
—_ $32,685,105.25 


ACACIA’S PYRAMID OF GROWTH 


PROGRESS DURING TWENTY-FIVE YEAR PERIOD 


Insurance in Force 


Year Assets Surplus At End of Year 

1904 $45,993 $18,327 $1,638,500 

1910 $226,666 $25,285 : $3,395,075 
1915 $780,660 $17,485 $11,052,500 
1920 $3,084,141 $80,986 $71,097,545 


1925 $15,695,944 $1,306,269 ~—- $196, 145,636 
1929 $33,865,580 $1,638,920 $337,999,411 


ACACIA 


MUTUAL LIFE ASSOCIATION 


Chartered by Special Act of Congress, March 3, 1869. 
WM. MONTGOMERY, President 





ACACIA’S TEMPLE OF SERVICE—101 Indiana Avenue, Washington, D. C. 
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(California’s Governor 

At Los Angeles Meet 
BIGGEST EVER HELD ON COAST 
Members of Penn Mutual Party Address 


Western Sales Congress; Get 
Rousing Reception 





The recent all-day sales congress of 
the Los Angeles Life Underwriters As- 
sociation was declared to be the biggest 
life insurance convention ever held west 
of the Mississippi. Chairman Edward 
E. Henderson, general agent of the Co- 
jumbian National Life, in closing the 
convention, declared: “Life insurance 
history in southern California will date 
from this day.” More than 1,500 were 
present. , 

The principal speakers of the congress 
were Governor C. C. Young of Califor- 
nia and the members of the Penn Mu- 
tual Life party who were touring the 
country. Most of this group arrived by 
airplane from Palm Springs in time for 
part of the morning session. They re- 
ceived 2 great reception from the huge 
gatherinz after being rushed from the 
airport ‘o the hotel amid shrieking sirens 
from a motorcycle escort. 

Goverror Young paid many tributes to 
life insurance. He said that recently 
California has enacted an old age pen- 
sion law. whereby the state will share 
with the counties the burden of caring 
for the indigent aged. But the life in- 
surance companies, he declared, are do- 
ing this thing in a far better way than 
any state or county or any other po- 
Itical division could do it. No one can 
keep his eyes and ears open, the gov- 
ernor said, and realize what is happen- 
ing in this state and nation without rec- 
ognizing that a great thing is being done 
by life insurance. : 

Holgar J. Johnson, Penn Mutual gen- 
eral agent at Pittsburgh, was the first 
of the Eastern party to address the con- 
ference. He remarked that the life un- 
derwriter is a creator of markets. He 
is paid for the creative work he does, not 
for the mere act of selling* declared Mr. 
Johnson. The creation of a market for 
what you have to sell is real prospecting. 
Men in the mass are not prospects, he 
said; they are simply potentialities. 

President Law Speaks 

President Law, in his address, declared 
that people are divided into two general 
cisses—producers, who do things, and 
non-producers, who simply profit from 
the creative work of others. He said 
that no one more than the life agent 
qualifies as a creative producer. To be 
successful, however, he said, he must 
make use of his best qualities and at all 
times be resourceful. He must neces- 
sirily have vision, patience, modesty, 
persistency and analyzing ability. 

Vice-President Hugh Hart said that 
at present there are too many interviews 
but not enough sales talks. He declared 
that there is a vast difference between 
the two and it is only the sales talks that 





It is the opinion of those who have done 
business with us in the past that our’s is 


“An Agency Worthy 
of Your Confidence” 


S. SAMUEL WOLFSON, General Agent 
BERKSHIRE LIFE INSURANCE COMPANY 


225 W. 34th St., New York City 
Phone: PENnsylvania 6878-9 


“SCOTTY” HAS NO GOLD MINE 





A. M. Johnson Furnished Money For 

Home in Mountains, Picturesque 

Death Valley Miner Admits 

“Death Valley Scotty” the picturesque 
desert dweller whose mysterious for- 
tune and friendship with A. M. Johnson, 
chairman of the board of the National 
Life of the U. S. A., has been the source 
for many newspaper stories, has ad- 
mitted that the gold mine he claimed to 
have found in Death Valley was a myth, 
and that his money came from Mr. John- 
son. 

“Scotty”, whose real name is Walter 
Scott, said in Los Angeles that Mr. John- 
son was “most of the firm”, building the 
great home in the mountains near Death 
Valley which they occupy. Mr. John- 
son formed his friendship with “Scotty”, 
as he gives credit to the latter for in- 
fluencing him to go to Death Valley 
where he succeeded in recovering his 
health. 


SEABROOK BUFFALO AGENT 

Walter L. Seabrook has been appoint- 
ed general agent for the National Life 
of Vermont for western New York state, 
with headquarters at Buffalo. He suc- 
ceeds H. A. Vidal, who has retired to 
devote his time to insurance trust work. 








PRUDENTIAL HOUSING PLAN 





Company Buys Newark Tract of Nine- 
teen Acres For Apartments 
and Playgrounds 


Furthering its plan to provide modern 
sanitary housing for wage earners of 
Newark, the Prudential has arranged to 
purchase a tract of land on Freling- 
huysen Avenue, between McClelland 
Street and Evergreen Avenue and ex- 


tending to the Pennsylvania Railroad, 
for the purpose of developing it in con- 
nection with its housing plans. The 
area involved is in excess of nineteen 
acres and Mr. Duffield believes it will 
lend itself to attractive treatment. 

Since the tract is large, it will be 
necessary to make an intensive study of 
the means by which it can be used most 
advantageously. There is room for a 
number of apartment buildings and the 
landscape treatment would permit chil- 
dren’s playgrounds and other desirable 
features. 





INSURANCE LAW FOR EGYPT 

A committee has been appointed in 
Cairo to draft proposals for a law to 
regulate the conduct of insurance busi- 
ness in Egypt. 

















actually bring real results. He said: 
“The average life insurance man_ only 
spends fifty-five minutes per day in the 
presence of prospects, and no life insur- 
ance is ever sold except when the agent 
is in the presence of prospects.” 
“Income Insurance” was discussed by 
J. Elliott Hall, general agent of New 
York City. He said that the only sys- 
tematic savings plan ever evolved that 
will enable people to carry out by con- 
tract after our death the things they 
want'to do if they live is included in life 
insurance. He believes that small poli- 
cies, as well as large ones, should be 


arranged on the income basis. 

The last speaker of the convention was 
John A. Stevenson, who discussed “Clos- 
ing.” He asserted that unless the agent 
knows how to close a case all that has 
gone before is lost. He strongly urged 
the underwriters not to go into their 
close with that “zero hour feeling,” but 
to have plenty of confidence and take it 
for granted that the application is going 
to be signed. 

The Los Angeles congress was planned 
and supervised by Fred C. Hathaway, 
president of the association, and J. 
Charleville, the secretary-manager. 


R. G. Engelsman Has 
1930 Goal of $12,000,009 


MERGED AGENCIES AT 150 B’DW’Y 





Breaks Away From Unit System; Larger 
Producers Have Their Own 


Round Table 





When Ralph G. Engelsman, who in a 
short time built up a $5,000,000 agency at 
No. 1 Park Avenue, New York, for the 
Penn Mutual, moved to the Penn Mutual 
agency at 150 Broadway to take it over 
and merge it with the Park Avenue 
agency (which was in the middle of Jan- 
uary), he started out to make 1930 a 
$12,000,000 year. The agency at 150 
Broadway, which is one of the new agen- 
cies of the Penn Mutual, had done about 
$4,500,000. The month of January 
wound up with $2,063,000. 

Mr. Engelsman decided not to use the 
unit system in operating the agency, but 
has divided it into three divisions: cash- 
ier's, personnel supervision and mechan- 
ical supervision. There are forty-three 
full-time agents, some of the leaders be- 
ing Felix Levy, Donald Greenleaf, Ed- 
win Golde, Sidney Williams, Charles 
Stern and Henry Ginnell. Most of them 
were introduced to the insurance busi- 
ness by Mr. Engelsman. 

_ In view of Mr. Engelsman’s activities 
in New York University and the various 
tours he had made about the country 
conducting classes with Vincent A. Cof- 
fin, he was asked by The Eastern Under- 
writer what he was doing in his own 
agency about education and conference. 
[wice a month there is a meeting of 
everybody in the agency. There are also 


‘Monday morning meetings, but one fea- 


ture stressed is a round table of the 
largest producers in the agency, each 
meeting being presided over by one of 
the stars. At these round table meet- 
ings actual cases are under review and 
the low-down is given on how the con- 
tact was made and who recommended 
it; the style of approach; the sales talk 
which proved the successful one, and 
facts about premiums and other matters 
of interest to producers. 

Philip O. Works is supervisor of the 
agency and John Evans is brokers man- 
ager. 





LIFE PRESIDENT A DOCTOR 


There are not many doctors who are 
presidents of life insurance companies. 
One of them is Thomas Collins Denny, 
president of the Central Life of Des 
Moines. Dr. Denny was made assistant 
medical director of the Central Life in 
1912, medical director in 1914, secretary 
and agency manager in 1917 and presi- 
dent in 1927. Perhaps the most unusual 
thing about Dr. Renny’s career in con- 
nection with the insurance business is 
that he has served also as an agency 
manager of his company. 
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AMERICA 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 


Established 1899 
HERBERT M. WOOLLEN, President 
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For further information, communicate with nearest GENERAL AGENT 
or our AGENCY DEPARTMENT, 77 Franklin St., Boston, Massachusetts 


THE COLUMBIAN NATIONAL 
is a Symbol of 


Strength 





The Best in Life, Accident and 
Health Insurance is our Specialty 
The Columbian National Life Insurance Co. 


Boston, Massachusetts 


Arthur E. Childs, President 
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Lincoln Historical Research Foundation 
At Work Gathering Books and Manuscripts 


The historical city of Fort Wayne, Ind., 
has an unique institution known as the 
Lincoln Historical Research Foundation. 
It is endowed by the Lincoln National 
Life in honor of the illustrious character 
for whom the company is named. 

Dr. Louis A. Warren, one of America’s 
foremost Lincoln authorities, directs the 
efforts of the Foundation. He began his 
Lincoln researches ten years ago while 
editor of the local newspaper at Hodg- 
enville, Ky., where Lincoln was born. He 
has written more than twenty books and 
pamphlets about the emancipator. Last 
year he contributed articles to five lead- 
ing historical magazines and many other 
periodicals of general circulation. 

The official organ of the Foundation 
is Lincoln Lore. This publication is sent 
gratis each week to educational institu- 
tions, public libraries, and two thousand 
individuals interested in Lincolniana. Its 
columns are confined exclusively to Lin- 
coln items. One feature is the listing of 
new Lincoln books and pamphlets which 
appear. The total number of Lincoln 
titles now published is 3,500. 

Last year 18,000. people heard Lincoln 
addresses by representatives of the 
Foundation. More than twenty-five en- 
gagements have been scheduled for the 
month of February by the speakers’ bu- 
reau. No fee above expenses 1s accept- 
ed in this public service. ; 

The exhibit bureau of the Foundation 
has already collected some very valuable 
documents. These include the Haycraft 
collection of early Kentucky manu- 
scripts, the Hitchcock collection of 
Hanks family records, and the Thompson 
collection of political documents and cor- 
respondence including Lincoln letters 
and valuable autographs. There are over 
six thousand documents in these three 
sources of information bearing upon 
Lincoln history. The Foundation has 
also brought together a large number of 
pictures, medals and other Lincoln ma- 
terial and has the largest collection of 
books and pamphlets referring to Lin- 
coln in Indiana. These items have all 
been assembled as a basis of a great 
Lincoln library and museum, for which 
purpose a room 22 by 66 feet in every 
way adapted to such an enterprise has 
been set apart in the Home office build- 
ing of the Lincoln National. 

Lincoln came to Indiana at the age of 
7 and remained until he was 21. The 
Manship statue of Lincoln in bronze will 
be the Lincoln that emerged from the 
Indiana wilderness at the age of 21. Pre- 


PHILADELPHIA THEME 
J Kenwick Montgomery, general 
chairman of the 1930 Tri-State Life In- 
surance Congress, which will be held on 
March 20 at the Bellevue-Stratford, 
Philadelphia, says that the theme of the 
will be “Prospecting, Selling, 
Mr. Montgomery also an- 
nounced the following sub-committee 
chairman: E. J. Berlet, publicity; Frank 
O’Brien, banquet and reception; E. H. 
Plummer, finance, and Joseph H. Reese, 
trust company and bank participation. 


congress 


Serving.” 





DR. LOUIS A. WARREN 


liminary studies have been presented al- 
ready and the final plaster cast will be 
located in front of the office building 
for inspection this year. When the 
projects now contemplated are complet- 
ed thousands of visitors will be attracted 
each year to this center of Lincoln in- 
terest. 





HONOR WINSLOW RUSSELL 


A special edition of the “Phoenix Mu- 
tual Field,” the house organ of the Phoe- 
nix Mutual Life, has been issued in mem- 
ory of the late vice-president of the 
company, Winslow Russell. The publica- 
tion contains tributes paid Mr. Russell 
by men prominent in all walks of life. 
A brief sketch of his career appears in 
the back of the magazine. 





ANSPACH SUCCEEDS HARMELIN 

Ralph Anspach, formerly associated 
with Baker & Shaw, general New York 
agents for the National Life of Ver- 
mont, has succeeded Max Harmelin as 
general agent in the northern New Jer- 
sey territory for the Columbian Na- 
tional Life of Boston with headquarters 


in Newark. 


LINCOLN NATIONAL MEETING 





Central States Agents In Session At 
Home Office; Silver Anni- 
versary of Company 
The Lincoln National Life last week 
held its second sectional meeting of the 
year at Fort Wayne, with agents from 


Indiana, Ohio, Michigan and Tennessee 
present. Sessions were held at the Home 
Office in the newly finished auditorium. 

Dr. Charles J. Rockwell spoke at two 
sessions. Vice-President Waiter T. 
Shepard presided at the meetings as 
chairman and at the banquet as toast- 
master. President Arthur F. Hall was 
a speaker at the banquet and at the 
session. 

Other speakers included Manager of 
Agencies A. L. Dern, Superintendent of 
Agencies V. J. Harrold,’ Assistant Super- 
intendent of Agencies W. T. Plogsterth, 
Medical Director W. E. Thornton, and 
leading agents of the company. 

The company will celebrate its silver 
anniversary this year. 





SAVAGE ARMS GROUP 
The Savage Arms Co. of Utica, N. Y., 
manufacturers of rifles, have adopted a 
group life plan for $1,500,000 written in 
the Aetna Life. 





——= 


LARGER J. S. OGILVIE QUARTER; 


Brokerage Office at Madison Avenue 

Fortieth Street; J. S. Ogilvie, Jr, 

Elected Secretary of Corp. 

John S. Ogilvie, Broker, Inc., has jug 
taken larger quarters in the Murray Hi 
Building, No. 285 Madison avenue, Ney 
York City. Although it does a large 
general insurance brokerage business 
John S. Ogilvie, president and _ trea. 
urer, delivered over $1,000,000 life ingyp. 
ance in 1929. 

John S. Ogilvie, Jr., at present with 
Keane-Patterson agency of the Massa. 
chusetts Mutual, was recently elected 
secretary and a director of the corpora- 








SECRETARY 
Capable correspondent, experienced 
office management, ten years in in- 
surance field, desires connection 
where her ability and initiative will 
be appreciated. 
Box 1135, 
THE EASTERN UNDERWRITER, 





tion. 
- 

WANTED | 

— | 
Supervisor with clien- | 
tele of Life Insurance | 
Brokers for 42d Street 
Section of City. 

Box 1136 


The Eastern Underwriter | 
110 Fulton St., N. Y. City 














110 Fulton St., New York City 

















NEW PAID INSURANCE 1929 
$147,858,997 


INSURANCE IN FORCE 
$1,202,101,059 





New England Mutual Life Insurance Co. 
Boston, Mass. — 
Chartered 1835 
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WRITE THE LINCOLN NATIONAL LIFE INSURANCE COMPANY, OF FORT WAYNE , IND 











happiness of its representatives. 





Pittsfield, Massachusetts 


1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


"Ask any Berkshire Agent’ 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 





FRED. H. RHODES, Preisdent 








THE COLONIAL LIFE INSURANCE Co. 
of America 


Insurance in Force 


Over ONE HUNDRED MILLION DOLLARS 


Home Office: Jersey City, N. J. 


































































=< N ce e—Lise Sp 
30 February 14, 1930 <a 2 UypenwniteR ee Page 13 
tes Marie Valentine Heads GETS FAVORABLE COMMENT SWISS OLD AGE INSURANCE BANKERS RESERVE BUSINESS 
b >. ° " ‘ ° 
ne Women S De t Wilfred Jones’ Report on Five-Day Employers to Pay 15 Francs For Each President Robert L. Robison Announces 
ound La Dp Week Is Published by National In- Person in Their Employ; State, Can- Company’s Total Insurance in Force at 
Ks T FORMED IN THIS AGENCY dustrial Conference Board ton and Employe Contributions End of Last Year as $130,096,069 
S just ” Considerable favorable comment has pce 2 seeking to ohne - The Bankers Reserve Life of Omaha, 
: ' a al t tat si iscibited i et iia ae a 
HB I sex oneger Has Bowne Lending Pro- bee ven to the recent report com- a2 tae a ate fd fr ld rasa hl yas wth tl 
— ee ae pleted by Wilfred E. Jones, associate semble a pool of funds towards which SUrance in force of $130,090,069. ; 
editor and advertising manager of “Life every one must contribute and from company had at that time total assets 














Marie L. Valentine has been appoint- 
ed manager of the newly created wo- 
men’s department of the Lane Agency 
of the Home Life in New York City 
and has already attracted five women 
agents to the new department, which 





\ ie a CONDENSED STATEMENT DECEMBER 31, 1929 ; 

7 ‘i 5 
MARIE L. VALENTINE RESOURCES 
promises to play an important part in First Mortgage Real Estate Loans....... Sh daenbdeeeesnersskveatecsarneesaeves $33,5-4,198.58 
the Lane Agency development. Real Estate Owned (Including Home Office)........... 60-0. e eens eee eee ees aoe 
Mrs. Valentine, who is the daughter Westen ter HOC t ae: sc gaia ce dcas cava st osecse deus cassassndumann dices . 12,921, oe 
: EARS as on eca ce cana ced cies aces aaa aUasegin eedardns 4 tikenwanneweuey sees 6,039,529.97 
of Louis Lane, founder of the agency, Galt atid Centittedtes: GF DIG POSIEs ocik.c ese ccs needs oo eavinceeccincseods ctacceviens 414,386.67 
entered life insurance selling six years Eoatis Seeusce te COlatet ale ccc 0 sce Sone cicie sie vans cacistcescqcceewadeseoss sess 42,500.00 
ago upon the death of her husband, who Prgents” Habitices ant) WRC MAnG Ones <<6.0 6.56 cc cous «ce cig esc aees <eeincecenesees 428,293.10 


had been associated with Mr. Lane’s 
of the Equitable Society. She 
rapidly became one of the company’s 


agency 


Association News,” on the five-day week. 
This report, which pertains to the ex- 
perience of American industrial compa- 
nes with the five-day week, has been 
published in book form by the National 
Industrial Conference Board, Inc., New 
York City. 

Mr. Jones, who has been with the 
National Association since last April, 
came to this country from London in 
1926. He served on the staff of the 
3ritish delegation to the Peace Confer- 
ence, after which he was attache at the 
British Embassy at Paris doing staff 
secretarial work, and later political and 
economic research. His first position 
in this country was with the Industrial 
Research Department of the National 
Industrial Conference Board before join- 
ing the National Association. 


which every one in turn may draw his 
benefit as soon as he reaches the age 
of 66. The premiums are flat rate con- 
tributions rather than premiums gradu- 
ated according to age and state of 
health. Premiums acquire no paid- -up 
value and the insured does not receive 
a policy which may be pledged or in any 
way used as a negotiable instrument. In- 
surance will be obligatory. All employes 
between the ages of 19 and 65 are to con- 
tribute, males paying eighteen francs a 
vear and females 12 francs. Employers 
will pay 15 frances per year for each per- 
son in their employ. The contributions 
of the state and the cantons are to be 
on an 80-20 basis. 





FROM THE BIBLE 
“But if any man provide not for his 
own, and especially for those of his own 
house, he hath denied the faith, and is 
more than an infidel.’—I Timothy 5:8. 


of $21,474,078. President 
Robison states that paid 
to beneficiaries and policyholders in 1929 
the sum of $2,007,386. The policy re- 
serves held for the benefit of policy- 
holders of the company total $18,223,208 
The Bankers Reserve has an unassigned 
surplus amounting to $1,550,512. 

The Bankers Reserve is just now giv- 
ing special attention to the development 
of Maine, Delaware, Vermont and Mas- 
sachusetts. 


Robert L. 
the company 


RICHMOND FEBRUARY MEETING 

Guest speakers at the February meet- 
ing and banquet of the Richmond Asso- 
ciation of Life Underwriters were Roger 
B. Hull, managing director of the Na- 
tional Association, and Roy Hale, super- 
visor for the Equitable Society. The 
meeting was part of the current mem 
bership drive. 








Kansas City Life Insurance Company 


Kansas City, Missouri 
Home Office - 3520 Broadway 
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1,152,178.22 
1,844,742.01 








aoe Claims Due from Other acl nN ee PE eee 65,000.00 
leading women producers. In the last eee ue 
| sx months of 1929 she led the entire vos chp ac anh tosuetnne kai cansedivetes $60,020,185.88 
0. force of the Lane Agency. Besa Crecente ie eC UON Ss. re oe sicnn Hat gered radia dees cess seein ow ose 669,022.76 
All types of prospects are approached 
by Mrs. Valentine, who — more aii sree te santas eis eed $59,351,163.12 
men among her policyholders than wo- 
men. She does not confine her work LIABILITIES ; 
to selling one type of contract as is the GIPIRUREE CONS as sais ao tact nre eRe RC ECAR ESC EOK Age Keene Cte RIB ew anh eeeue $49,693,413.96 
———! HF vractice of many women producers. In EEE EEE EEE ee et renee eer ree 305,072.00 
= selling to women, however, she natural- Present Value of Annuities and Instalments.............0ccecccceccueeeeeeees 938,959.07 
ly stresses the endowment feature. In Interest, Rents and Premiums Paid in Advance.............0.. ccc cee ceceeees 317,020.44 
_ to her business activities Mrs. Usenet © rarer ENS ogc os 2s os coven accent endedueadsee ceeds cteavencinceds 136,058.60 
Valentine also manages a home for her eo ok ss dy dius cxlanck Mewaiad pwns nusuneadaawenus 280,000.00 
two children. po ETE re rr rrer rer re: $1,000,000.00 
This latest move on the part of the Assigned Suepias to Policyhiolders. «<<... 25.66 ce cc ceecaescenetes 1,659,688.32 
lanes gives them a strong line-up, now CHEE ASSAM ROMOS es 65c5e5.0u.ccrack de nennde de Sus va gineae we cas 400,000.00 
— of Louis Lane and_ Mervin Windstar theah, Serb tgs os 2 knoe <2 5s Sac ws ca selas Me Hace etandc tudes ecad 4,500,950.73 
Lane heading the agency, Frank L. Se - : 
an associate manager, Morris H. Mis- Totar Stupius Funds’ to Protect Polieyholders. ... 052 osc. cctcic ence tices cass 7,620,039.05 
bin, assistant manager, and Eugene O. anne 
Sheridan, agency cashier. MR oSited betas cag bi cniudreveie Nata bla _-$59,351,163.12 
horized and operating in 39 states and the District of Columbia. 
RICHMOND RADIO CAMPAIGN mums . 
Largest volume of new business ever issued by the Company during any calendar year 
The Richmond Association of Life Un- 8 in its histor 
y. 
lerwriters has just concluded part of a 
series of radio broadcasts, with someone 
prominent in the life insurance business 
going on the air each week. The talks " 
f ten minutes each were given over 9 9 
——— & VRVA. Subjects of the various talks 


. Were selected and assigned by a com- 
mittee of the association headed by 
Gaius W. Diggs. Several more broad- 
casts have been planned to deal with 
ttusteeship of insurance from the point 
of view of banks. Among the speak- 
tts were age A. Hood, president of the 
association, and Col. Joseph Button. 





TOTAL INSURANCE IN FORCE 


$432,633,508.00 


J. B. REYNOLDS, President 





GOAL IS $100,000,000 
The Ed ward A. Woods Co. has writ- 
‘en business in January, including group, 
 $25,607.592. The agency’s goal is $100,- 
1,000 this year. 





C. N. SEARS, Secretary 
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Practical Suggestions to Help’the Man With the Rate 
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Book Increase His Income and General Effickency 





New businesses, es- 


Twentieth pecially growing ones, 
Century mean new prospects 
Prospecting for the life agent. 

No business of re- 


cent years has developed more rapidly 
than the radio, unless it is the moving 
picture industry. The radio business 
with its various ramifications employs 
thousands of pcople, most of them well 
paid and able to carry substantial cov- 
erage. At the present time many of the 
foremost entertainers of the stage are 
earning big money by means of radio 
appearances. 

In one evening’s program on the radio 
the agent should be able to get the names 
of a long list of prospects. As the Union 
Central Life “Agency Bulletin” puts it, 
the radio has for the agents not only 
entertainment but considerable business 
value. 

* * * 


Programming is the 


Advantages ideal method of life 
of insurance — presenta- 
Programming tion, believes Earle 


H. Schaeffer, Fidclity 
Mutual manager in Harrisburg, Penna. 
In a recent “Fidelity Field Man,” he 
says, it finds the need and thus aids the 
sale; it deals with income and thus in- 
creases the amount; it satifics the buyer 
and thus encourages persistency. 

Mr. Schaeffer says that it hardly 
seems necessary to offer any argument 
to prove the statement that when agents 
present proposals in terms of income the 
amount is always larger than when they 
talk in terms of lump sums. The man 
who might question his need for a pol- 
icy of $17,380 will doubt the adequacy 
of an income of $100 a month for 20 
years. 

The same thing obtains whether it be 
income to beneficiary or income to the 
insured himself. The man who buys an 
income policy for himself providing $50 
a month beginning at age 65 is locking 
forward to the time when he can take 
another $50 a month. 


B. N. Mills, secre- 


Low Cost tary of the Bankers 
of Insurance’ Life of Des Moines, 
Distribution offers a new idea for 


agents to present to 
prospects in the course of the interview. 
He says: 

“What else does a man buy that is 
handled from producer to consumer with 
such a small expense? Most things are 
so marketed as to distribute half a dozen 
profits before they reach the man who 
buys them. A new hat, a pair of shoes, 
a dozen of eggs, a pound of butter, etc., 
all go through many hands before they 
reach the man who uses them. Each 
middleman has to have a share and the 
result is high costs to the consumer. 

“In the life insurance business the 
agency force is the sole medium be- 
tween the policyholder and the company. 
The proposition of low cost distribution 
is true of every life insurance company.” 

* * * 


A Billings, Mon- 


An Agent’s tana, agent of the 
Resolutions Penn Mutual Life 
For 1930 made some good res- 
olutions the first of 

this year. This enterprising agent re- 


solved this year to become the leading 
underwriter in his town, and to clevate 
himself to a higher social and business 
position and thereby make more money 
for himself and family. To accomplish 
these objections, he said: 

“T resolve to set a quota for mysclf for 
the vear, and make it. 

“To see at least six people each work- 
ing day, vacations excepted. 

“To plan my day’s work and each in- 
terview with care. 

“To secure three ‘reference’ names on 
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BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


$ 97,686,266 
182,510,188 
325,309,313 
498,969,554 
716,079,363 
886,589,365 


$ 25,193,076 
33,289,945 
44,452,819 
63,955,277 
90,713,613 

*133,000,000 





Des Moines, Iowa 





every application. 

“To use at Icast one motivating story 
in every interview. 

“To use the direct mail service of my 
company regularly. 

“To keep accurate ‘Did you?’ card rec- 
ords of my work. 

“To learn, letter perfect, and use the 
company’s sales plans. 

“Yo devote at least five hours a week 
to reading and study. 

“To attend the 1930 convention. 


“To secure one new agent for our 
agency and help him.” 
+ * 
Most life agents 
A who have been in the 
Preferred business any appre- 
Prospect ciable length of time 


will vouch for the 
value of their policyholders to their cur- 
rent production. A Philadelphia agent 
of the Fidelity Mutual, A. E. McElroy, 
whose business has registered a distinct 
gain the past year, recently stressed the 
policyholder as being his most valuable 
source in prospecting. 

As he pointed out, it is seldom indeed 
that an agent can secure the three es- 
sentials, good health, financial responsi- 
bility and an open mind. The latter is 
the most difficult to learn about. It is 
here that the policyholder particularly 
performs a helpful service. 

The underwriter who can Iearn that 
the name he has listed represents a man 
in good health, and one able to meet 
the obligations he wishes him to incur, 
and in addition, learns that it is a man 
with an open mind, can make his ap- 
proach with a confidence that leads‘ to 
success. Mr. McElroy advises applying 
these three requisites of information to 
all of the agent’s prospect names. 


JOHN HANCOCK’S INCREASE 

The John Hancock’s new business for 
the whole year of 1929 shows an increase 
of nearly 15%. 

“The increase of life insurance funds 
available for investment, which naturally 
follows an increase in new policies is- 
sued, cannot but have a healthy effect 
on general conditions,” said President 
Crocker. “The continuous investment of 
large sums of money by life insurance 
companies, in the conservative methods 
restricted by law, of necessity brings 
these funds into channels which bear 
on general prospcrity.” 





ee 


ANAESTHETIC NOT “INJURY” 





Travelers Wins Philadelphia Case Where 
Assured Died During Operation. 
Had Accident Policy ‘ 
The Pennsylvania Supreme Court has 
affirmed a decision which non-suited , 
case to recover from the Travelers for 
the death of a patient who died an 
“anaesthetic death.” 
The deceased patient was insure 
against bodily injuries and died suddenly 
on the operating table as the surgeon; 
were closing the wound following an op: 
eration for kidney trouble. Doctors tes. 
tified that death under such conditions 
was very rare and was caused by the pa. 
tient’s hyper-susceptibility to t 


} partic. 
ular anaesthetic used. 

Justice Simpson, writing the majority 
opinion, held that the death o° the pa- 
tient could not, under the clatise in the 
insurance policy, be attributed to “bod. 
ily injuries through accidenta! means.” 
Justice Frazer, with Justices Sadler and 
Kephart, dissented from the majority 
opinion applying the doctrine 0f cause, 
holding that if the external iorce was 
the proximate cause of a specific result 


it. is immaterial that ‘bodily conditions 
or ailments existed which contributed to 
an extent to make the result probable. 





D. F. WARREN RECORD 
The David F. Warren Philadelphia 
agency of the Federal Union Life te. 
cently wrote $1,500,000 in ten days. 
George V. Thomas was the leader, with 
$272,500. A special application was used 
during this period in which the com- 
pany agreed to invest the equivalent of 
the entire Legal Reserve in bonds or 
other direct obligations of the United 
States of America or one of its political 
subdivisions, or in first class mortgages 
on real estate situated therein. The ap- 
plication read that this was done to fur- 
nish employment for more people and 
finance more home building. 





LICENSED IN MINNESOTA 
The Security Mutual Life of Lincoln, 
Neb., has been licensed in Minnesota. 





Isaac Oliver, for six years secretary 
of the Lestershire Spool & Mfg. Co. 
of Johnson City, N. Y., has joined the 
sales force of the New York Life in 
Binghamton, N. Y. 











“In This Way 
A 


size. 


degree of its service. 
its service broadens. 





The Mutual 


34 Nassau Street 


DAVID F. HOUSTON 
President 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
In such a way it is measuring now as 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 


success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. _ 


Life Insurance Company 
of New York 


We Measure” 


New York, N. Y. 


GEORGE K. SARGEN* 
2nd Vice-President 


and 
Manager of Agencies 
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Prudential’s Ordinary 
Paid-For $3,233,961,441 


LEADS WORLD IN INDUSTRIAL 





This Company’s Total Ordinary In Force 
Amounts To $7,255,933,750; 
Other Figures 





The Prudential’s new paid-for Ordi- 
nary insurance last year amounted to 
$3,233,961,441, including revivals and in- 
creases. 

Figures of the company’s business last 
year which have just become available 
show that The Prudential retains its po- 
sition as the largest Industrial life insur- 
ance company having had in force at the 
end of the year Industrial businesss 
amounting to $7,057,205,168. 

Ordinary insurance in force at the end 
of the year amounted to $7,255,933,750. 
The total number of Prudential policies 
on December 31, was 34,882,516. 

Investments by The Prudential at the 
close of 1929 totalled $1,064,746,783, in 
mortgage loans on real estate and $923,- 
624,568 on bonds and other securities. 

In the matter of claims paid during 
1929, The Prudential reported 372,993, or 
1376 for every working day during the 
year. Since it began business in 1875, 
the company has paid a total of 5,250,000 
death claims. 


in force 





GEORGE WASHINGTON U. CLASS 
The class in insurance at George 
Washington University, which was es- 
tablished last fall and is under the di- 
rection of Rainard B. Robbins, vice-pres- 
ident and actuary of the Union Labor 
Life, deals with both the historical back- 
ground of insurance and its practical as- 
pects as a life work. 

Several prominent insurance men have 
lectured before the class. Dr. J. Rozier 
Biggs, medical director of the Continen- 
tal Life, People’s Life, Union Co-opera- 
tive Insurance Association and the Union 
Labor Life, addressed the class recent- 
ly on the subject of “Selection of Risks.” 
The class has also heard Terence F. Cun- 
neen, manager of the insurance depart- 
ment of the United States Chamber of 
Commerce, and Rollin M. Clark, head of 
the insurance department of the United 
States Daily. 





GIVE A. E. PATTERSON DINNER 
_ Alexander E. Patterson, general agent 
in Chicago for the Penn Mutual Life, 
was given a dinner by the staff of his 
agency Monday night welcoming him 
back after a month’s absence during 
which he was one of the party five gen- 
eral agents who accompanied President 
W. A. Law and Vice-President Hugh D. 
Hart to the recent regional conferences 
of the company. 

The agency presented Mr. Patterson 
with a new high record of production 
tor the agency with 391 applications and 
anew paid business of $1,325,063, an in- 
crease of 34%. , 

WANT TRANSFER TO RESERVES 

The only correction of criticism of fi- 
nancial accounts of the Woodmen of the 
World of Omaha made by examiners of 
five States, a report of which is now on 
fle with the Nebraska Insurance De- 
partment, is in the form of a request by 
the examiners for the transfer of $735,- 
48 from the general and expense fund 
toa reserve fund. 








FRANK W. PENNELL TO SPEAK 
_Frank W. Pennell, manager of the 
State Mutual Life in New York City, 
will be one of the speakers at the New 
York Association’s annual sales congress 
'o be held March 13 in the Hotel Astor. 
His subject will be “Prospecting.” 





The American Old Line Insurance Co. 
ot Chicago has reinsured the business of 


the American Old Line Insurance Co. of 
Omaha. 








However Hard 


a Life Insurance Agent may work to produce business, 
his chances of success are better when he represents 
a fine old institution such as the 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 


Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 








A PLEDGE FOR AGENTS 





New England Mutual Outlines Platform 

Of Allegiance Towards Company, 

Public and Principles 

This is a pledge which the New Eng- 
land Mutual offers for guidance of its 
agents: 

“Our agents pledge allegiance to the 
company and the principles for which it 
stands, and that very allegiance becomes 
itself the guaranty that the service for 
which the public pays will be just as 
competent and scrupulous and valuable 
for the public as for the company. 

“The company is nothing more nor 
less than its membership, which is com- 
posed of thousands of insured individuals 
who have joined themselves together in a 
co-operative enterprise for their common 
good. This secures a true mutuality. 

“But this mutuality means nothing if 
it does not rest on a relation which, with 


BEN F. SHAPRO RESIGNS 





Has Been Equitable Society Manager On 
Pacific Coast For Years; An 
Outstanding Agency Leader 

Ben F. Shapro, manager of the north- 
ern California agency of the Equitable 
Life Assurance Society with headquart- 
ers in San Francisco, is resigning as of 
February 18. He has not announced his 
future connections. 

Mr. Shapro has had an outstanding 
record as an agency manager and has 
increased the volume of the Equitable 
Society’s business in both Oakland and 
San Francisco. He joined the organiza- 
tion in 








equal fairness, equal knowledge, and. 


equal participation, works for the mu- 
tual benefit of all parties to the trans- 
action—parties whose interests are, and 
must always be, essentially identical.” 








Home Life Insurance Company 
of New York 





A COMPANY 


ETHELBERT IDE LOW, 
Chairman of the Board 








of OPPORTUNITY 


On Agency matters address: 
H. W. Manning, Superintendent of Agencies 


256 Broadway, New York 


JAMES A. FULTON, 
President 
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Life Insurance Company of Philadelphia 


Founded 1865 








Bankers’ Life Assets 
Increase $15,500,000 


PAID-FOR $143,928,850 LAST YEAR 





Insurance in Force Nine Times That of 
1914; Now $886,589,057; Dividends 
$5,087,339 





The fiftieth annual report of the Bank- 
ers’ Life of Iowa, giving the business 
of the golden anniversary year, shows 
that during the year the company in- 
creased its assets $15,500,000 to $133,- 
931,890. The production was $143,928,- 
850. 

President Gerard S. Nollen reported 
$5,087.339 set aside for dividends to pol- 
icvholders in 1930, as compared with $4,- 
529,625 for 1929. Total payments to pol- 
icyholders last year, including dividends 
and disability payments, were $7,808,671. 

The company’s increase in reserves on 
outstanding insurance was nearly $14,- 
000,000 and the total at the end of 1929 
was $114,473,326. The Bankers’ Life to- 
tal of securities on deposit with the state 
of Iowa on December 31, 1929, was $113,- 
287.489; the gain was more than $11,- 
000,000. 


The company’s income for 1929 was 
$40.513.288, almost $3,000,000 more than 
in 1928. 

Bankers’ Life payments to beneficia- 
ries in 1929 totaled $10,549,298. The to- 
tal paid to beneficiaries since the or- 
ganization of the company has_ been 
$149.825.939.64. 

The Bankers’ Life has made a nine- 
fold increase in legal reserve insurance 
in force since 1914. The company’s to- 
tal fifteen years ago was $97,686,266: the 
total on December 31, 1929, was $886,- 
589 057. 

During the same period the company’s 
admitted assets have been increased 
from $25,193,076 to $133,931,890. 





“ROMANCE OF THE RATE BOOK” 
James Elton Bragg’s Series of Lectures 
for New York Association Start 
This Evening 
The Life Underwriters’ Association of 
New York City announces a special se- 
ries of five selling lectures on “The Ro- 
mance of the Rate Book,” to be given 
by Tames Elton Bragg at the Commerce 
building of New York University. The 
first lecture will be held at five o’clock 
and others will follow at the same time 
on February 21, 28 and March 7 and 14. 
Manager Bawden of the association an- 
nounces that there is room for a few 

more students. 


W. A. H. Hatfield Ends Quarter 
Century of Service With Travelers 
W. A. H. Hatfield of the Bridgeport, 

Conn., agency of the Travelers, on Feb- 

ruary 6th completed a quarter of a 

century of service with the company. 

Mr. Hatfield is one of the leading Trav- 

elers producers in New England. Dur- 

ing 1929 he incorporated his agency and 
the same is now conducted in the name 
of the Hatfield Insurance Agency, Inc., 
with W. A. H. Hatfield as president and 
treasurer. C. S. Hurst vice-president and 
R. G. Wilbur secretary. 





BEERS & DELONG MEETINGS 

Graham C. Wells of the Wells & Cor- 
nell agency of the Provident Mutual in 
New York City was the main speaker 
at the Monday morning meeting of the 
Beers & DeLong agency of the Mutu- 
al Benefit Life in New York. It was 
announced at the meeting that Arthur 
Potter, one of the company’s million 
dollar producers at Boston, would ad- 
dress the agency next Monday. 





AETNA LIFE CAMPAIGN 


Four hundred agents of the Aetna 
Life qualified for the new home office 
medallions that the company awarded to 
all agents who in its new building cam- 
paign wrote at least $50,000 of new paid 
business during the three months of the 
campaign. 
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Philippine Native Here 
Studying U. S. Insurance 


ISLAND’S BUSINESS 





TELLS OF 





Exequiel Sevilla, Examiner in Philippine 
Insurance Department, Now With 
United States Life 





There can usually be found in the 
United States Life home office in New 
York City at least one student of in- 


surance from some distant country who 
to learn methods that he can 
apply in his own country. The United 
Life gives these students thor- 
ough training in all departments of the 
helps equip them to be 
of great value to insurance in their home 
President Henry Moir’s inter- 
actuary and 


is here 
States 
business and 


country. 


national reputation as an 





“Courant” 


Courtesy Hartford 
Dunham of Connecticut 


and E. S. Sevilla 


Commissioner 


insurance executive has been one rea- 
son for their coming to the company. 
Many foreign countries have had rep- 
this office. At the pres- 
student there is Exequiel 


resentatives in 
ent time the 
S. Sevilla, 
department of the Philippines, who is 
study of insurance company 


management and operation and state wa 
pervision of insurance companies. He has 
already visited the Connecticut state de- 


examiner in the insurance 


making a 


partment and will visit those in New 
York and Massachusetts before return- 
ing to his native land next August. 


Mr. Sevilla has been in this country 
since September, 1927, when he entered 
the University of Michigan to take grad- 
uate work in mathematics. He was sent 
to this country by the insurance depart- 
ment of the Philippines after winning 
a competitive examination. Each year 
the Philippine government sends twen- 
ty young men to study various subjects 
in this country—Sevilla being chosen. to 
study the insurance business after get- 
ting a university background of actu- 
arial science. Upon his return to his 
native country Sevilla will become the 
chief actuary of the insurance depart- 
inent of the islands, succeeding Dr. Em- 








back of every door bell. 


Independence Square 








| THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 











eterio Roa, who recently became chief 
actuary for the two domestic life com- 
panies of the Philippines, the Filipinos’ 
Life and the Insular Life. 

While he was attending the University 
of the Philippines Sevilla was also in 
the insurance field, working in the office 
of the insurance commissioner in Ma- 
nila. He had a domestic knowledge of 
the insurance business before coming 
to this country to get a broader view. 
After winning his M.A. in mathematics 
at Ann Arbor he entered the employ 
of the United States Life. where he now 
is learning the practical side of the busi- 
ness. 

Development in Philippines 

Insurance is being rapidly developed 
in the Philippines. There are at pres- 
ent seventy-one companies, of one kind 
or another operating in the Islands. Of 
these six are life companies, the two do- 
mestic companies mentioned and four 
others, Manufacturers’ Life, Sun Life 
of Canada, West Coast Life and the 
Asia Life. These companies combined 
wrote over $50,000,000 of business last 
vear. In addition, there are many mu- 
tual benefit associations under the su- 
pervision of the insurance commissioner. 
Mr. Sevilla says that these are not op- 
erated on as scientific a basis as sim- 
ilar organizations in this country and 


frequently cause much concern to the 
insurance department there. 
All foreign companies operating 


branches in the Islands are required to 
deposit Philippines or United States gov- 
ernment securities or cash for the secur- 
ity of policyholders. These may be de- 
posited in one of three places: with the 
insurance commissioner at Manila, with 
the head of the Bureau of Insular Af- 
fairs at Washington, or in one of the 
Federal government depository banks in 
the United States. 

The Philippine companies have used 
mostly American insurance methods, as 
have most European countries. Group 
insurance is just beginning to be de- 
veloped, while the life companies are 
also considering non-medical insurance. 
They use two mortality tables: the Am- 
erican Experience Table, most prevalent 
and rated up 150 to 200% to take care 
of tropical mortality, and the Hunter 
Tropical Table. There was _ recently 
passed a workmen’s compensation law 
and the insurance department is now 
trying to get a law passed for pension- 
ing government employes. The Philip- 
pine Insurance Law was patterned after 
the New York state and California laws. 

Manila is the center of the insurance 
business in the Islands. The Filipinos’ 
Life has a beautiful home office there 
and the Insular Life is now erecting 
a $1,000,000 building. These companies 
have branch offices in all parts of the 
Islands, and they write approximately 
the same amount of coverage as the 
foreign companies which operate there. 





A. N. MITCHELL SIZE-UP 











The following estimate of A. N. Mit- 
chell, the new general manager of the 
Canada Life, was printed by “Canadian 
Insurance,” a Toronto publication: 

“The new general manager of the Can- 
ada Life—A. N. Mitchell—is a man of 
brilliant intellect, and besides 
very capable insurance official, 
cided and sound views on 
life in general. He was originally in the 
service of the Manufacturers Life and 
later on with that promising company, 
the Federal Life of Hamilton. That 
started, we believe, on the assessment 
principle. And when that principle was 
proven, by bitter experience in other 
institutions, to be unsound in practice, 
the Federal promptly became a level pre- 
mium institution but had a long uphill 


fight to rise above its troubles. When 
the general manager of that company 
died, Mr. Mitchell took his place and 
had, as his assistant, another brilliant 
man, Alex. Mackenzie, the present 
agency manager of the Manufacturers 
Life. They were both young and enthusi- 
astic about the future of their company. 
They did well and had they been left 
alone, the Federal today would have 
unquestionably been a big, strong insti- 
tution. But other people controlled the 
stock and sold the company to the Sun 
Life over their heads. Since that time 
Mr. Mitchell has been in the service of 
the Canada Life and, from the start, 
showed his quality. His present ap- 
pointment is due to sheer merit as he 
started at the bottom of the ladder and 
has always worked his way up without 
influence. Though he is middle aged 
now, there is still the unmistakable light 
in his eyes that betrays a wild ambition 
for big achievments. Besides which the 
announcement, by the company, on an- 
other page of this issue, of the other 
promotions just made, shows that he is 
surrounded by one of the most capable 
and energetic staffs in this country. We 
are bold enough to prophesy, therefore, 
that the new general manager is going 
to accelerate the development of the 
Canada Life at a hotter pace than in the 
past. Fate has played into his hands 
since he takes charge just as the new 
head office is being erected and also 
because the company has a President as 
vigorous and ambitious as himself. 
“The new general manager is well liked 
by the staff, doubtless because he has 
sound and humane ideas on the rights 
of employes and all people and_ is 
thoroughly democratic in his outlook.” 


being a 
has de- 
society and 


Connecticut General 
Paid For $275,487,372 


TOTAL OF ASSETS UP TO $130,737,307 





President R. W. Huntington Comments 
on Annual Statement of Company; 
Summary of Figures 





The Connecticut General Life of Hart- 
ford had new paid-for business last year 
amounting to $275,487,372, a large in- 
crease over any previous year. Of this 
sum $101,360,697 was group insurance. 
The company’s total insurance in force 
at the end of the year was $1,173,670. 
680. 

The total assets of the Connecticut 
General had reached $130,737,307, an in- 
crease of $14,820,356. During the year 
the company’s capital stock was in- 
creased by the issue of $1,000,000 at par 
and is now $3,000,000. The surplus js 
$7,394,165. 

Premium income in the life department 
amounted to $28016,490. Total income 
was $38,155,607. Payments to living pol- 
icyholders, including $385,046 for perma- 
nent total disability, amounted to $6,- 
050,472. The proportion paid to living 
policyholders is increasing every year 
and shows the growing tendency to use 
life insurance to meet all kinds of fu- 
ture financial needs. The sum of all 
payments to policyholders and benefici- 
aries was $15,736,238 

Commenting on the experience with 
the company’s stock investments, Presi- 
dent Huntington said 

“The company owned stocks at the 
end of the year amounting at cost to 
$5.827,725.10 and at market value to %6- 
764,014 or $936,288.90 excess. On Decem- 
ber 31, 1928, the stocks held at cost of 
$3,958,738.10 had a market value over 
book value of $1,155,661.90. We have, 
therefore, lost in market value but $219,- 
373 during the year. The list of stocks 
will be found in the detailed statement, 
and attention is called to the fact that 
a considerable part of them are preferred 
stocks of railroads and of public utilities. 
The prices of preferred stocks, while not 
varying greatly, declined somewhat dur- 
ing the year, owing largely to the tight- 
ness of money, and partly because safe- 
ty and yield were not as popular with 
the public as possible increase in sales 
price” 

The following table shows the kinds of 
securities purchased and their effective 
yield: 





Bonds Cost Yield % 
Gov’t & Municipals..$ 148,75250 5.658 18 
Railroad (Mortgage). 588,031.25 5.058 7.4 
Railroad (Equipment) 67,823.20 6.000 08 
Public Utility - 5,211,410.00 5.360 64.6 
Total Bonds ....$6,016,016.95 5.3449 74. 
Stocks ; 
SR rece 662,334.66 5.052 8.3 
DN Shak cow ene eee 91,278.75 4.274 1.2 
Public Utility ...<<:0< 1,275,895.51 5.764 15.8 
Miscellaneous ....... 6,00000 0.0 0.1 
Total Stocks ....$2,035,508.92 5.4485 25.4 
OU s.0ce~seuoee $8,051,525.87 5.3711 100 





JOINS INDIANAPOLIS LIFE 


Cecil Wilson has been appointed field 
sunervisor for the Indianapolis Life = 
will concentrate his activities on the 
velopment of North Carolina and Florida 
the next few months, new territory for 
the company. Mr. Wilson, who has been 
in the insurance business since 1922, has 
been director of sales promotion for the 
Inter-Southern Life of Louisvill 





GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 









17-23 John Street, New York 
CORtlandt 8300 





THE 
JOHN C.MCNAMARA 
ORGANIZATION 





MANAGERS 


INSURANCE CO. wnt. 





Home Office, 50 Union Square, New York City 


—— 





Uptown 





420 Lexington Ave.— 
245 Fifth Ave.—ASHland 1772 


on 6715 








February 14, 1930 








Page 17 

















NaTIONAL Lire INsuRANCE CoMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


EIGHTIETH ANNUAL STATEMENT JANUARY 1, 1930 



































CASH INCOME DISBURSEMENTS 
Premiums for Insurance. .... _... .$19,117,553.90 Death Claims ...... $ 4,923,683.00 
Interest and Rents........... ....... 6,202,725.89 Matured Endowments 868,570.00 
Consideration for Life Annuities... . 1,025,563.21 Cash Surrender Values. . 2,732,112.12 
Considerations for Supplementary Con- Dividends Paid Policyholders. 5,026,474.02 
a eo eee 434,858.52 Dividends left with necaneued 166,545.75 
Dividends left with ee tee 311,644.84 Annuities .......... 970,496.06 
All other Income ._....... eons 80,169.15 Supplementary Contracts . 249,726.18 
Disability Claims ....... 55,759.83 
Accidental Death Benefits . 103,200.00 
Total Paid Policyholders $15,096,566.96 
All other Disbursements 4,519,843.54 
TOTAL, $27,172,515.51 TOTAL, $19,616,410.50 
ASSETS LIABILITIES 
Government, State and Municipal Bonds, Policy Reserves ......... $104,346,669.72 
WS gc eee ce ec cine $26,715,005.00 All other Reserves........ , 11,354,051.00 
Public Utility Bonds, Market Value... 10,033,990.00 Policy Claims Reported, Proofs not 
Public Utility Preferred Stocks, Mar- Complete .......... 295,775.81 
re eee 104,000.00 Policy Claims Estimated but not Re- 
Mortgages, First Liens... . ’ 59,865,302.57 ported _.. 160,000.00 
Policy Liens .......... _.. 22,891,716.15 Policy Claims Resisted . 1,000.00 
Real Estate, Book Value. 4,056,930.32 Endowments and Annuities in Process 
Cash in Banks and Office t: 813,720.31 of Settlement 56,680.31 
Interest and Rents Due and Accrued 2,797,349.13 Premiums Paid in Advance 9,079.27 
Deferred and Unreported Premiums. . 3,280,012.26 Taxes Payable in 1930 | 523,576.81 
Due from agents (net). . err 702.89 Dividends Due and Unpaid 323,968.79 
Dividends Held and Accrued Interest 
Gross Assets ....... wee ... .$130,558,728.63 thereon 1,209,535.10 
Non-admitted ..... ere ree eae 6,438.55 Surrender Values Unclaimed 2,915.74 
Dividends Payable in 1930 4,627,954.00 
Contingent and Other Liabilities 158,511.68 
General Surplus, Market Value *7 482,571.85 
TOTAL, $130,552,290.08 TOTAL, $130,552,290.08 
*General Surplus at Par Value....... .. $7,590,766.85 


*General Surplus at Amortized Value 7,808,085.21 


DURING 1929 
The Comguay issued $74,566,223 of paid-for new business, of which 34.63% was on the lives of old policy- 


holders. 


It increased its insurance in force by $31,586,713, bringing the total outstanding insurance in force to 


$597,193,119. 


MUTUALITY 


The National is a purely mutual Company, devoted to the interests of its policyholders, and adheres to conservative 
methods in underwriting and investment. All of its property belongs to the insured. There is no stock, and the Com- 


pany issues participating policies only. 


It has paid policyholders since organization $225,290,358, which, with assets to their credit, exceeds the pre- 


miums received by $30,414,799. 





On request a more detailed statement of the Company's business will be supplied. 
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EXORBITANT 


Surveys on 


TAXATION 
multiple exorbitant 


companies 


and 
taxation of insurance con- 
tinue to be made and speeches denounc- 
ing the practice are being delivered in 
many quarters at intervals with the 
result that some public sentiment on the 
subject is being whipped up, but, un- 
fortunately, the situation remains largely 
unchanged. Just what to do about it 
puzzles many of the best minds of the 
business. An interesting viewpoint on 
the situation given by 
Claude -H. counsel of the 
Connecticut General, who said: 

The 


inexplainable 


was recently 


Voorhees, 


present condition becomes more 


under present circum- 


stances. Here we have a powerful group 
of home office executive personnel, a 
larger and potentially more powerful 


group of life underwriters, and a large 


army of insured who pay the bill. On 
the other hand, we have a situation 
grave in its effects, unjustifiable, un- 
sound. The battle ground is here in. 
\merica with those in authority pecu- 
liarly responsive to expressed public 
opinion. We have the machinery already 


well set up to educate and mobilize these 
large groups. And yet after twenty odd 
years of learned papers and addresses 
by those of recognized authority from 
many walks of life, each righteously 
aroused to amazed indignation at the re- 
sults of his study, we find increasing 
amounts annually diverted from their 
fine purpose into the insatiable mammon 
of government revenue. One is forced 
in travail to cry with the Psalmist : “How 
long, O Lord, how long!” 

Our present tax activity can be quite 
aptly and completely characterized as 
analogous to our fire protection policy 
of a few years ago; waiting until a fire 
breaks out in the form of increased in- 
surance taxation and then mustering our 
tax forces to put out that fire or keep 
it from spreading. It appears evident 
that we need a fire prevention cam- 
paign through education of those affected 
by and connected with the problem, 
backed by a mobilized, expressive de- 
mand that the insurance tax burden shall 
not be increased further and that the 
present taxes must be materially reduced. 

It is submitted as quite practical and 
of potential value that we strive to work 
out some plan by which we can effect 
substantially this insurance tax law: limit 
the state taxes to an amount necessary 
to pay the cost of state supervision of 
insurance: then provide that, in lieu of 
paying the present excess of insurance 
taxes over that amount to the state, the 
companies shall have the privilege of re- 
funding that amount to the policyholder 
either in reduced premiums or dividends. 
We could then geo before the legisla- 
tures with the offer that we shall match 
dollar for dollar in reduction of pre- 
mium cost to the policyholders of that 
state every dollar of tax reduction by 
that state. If this could be worked out 
in such a manner as to reduce account- 


ing and other home office overhead, in- 
cluding cost of litigation, ett., the com- 
panies could save additional moneys 
which, in time, would be reflected in 
additional reduction in premiums. 


DWELLING HOUSE POLICIES AND 
THE N. Y. STANDARD FORM 
Superintendent Albert Conway of New 

York has notified fire insurance compa- 

nies admitted to this state that no so- 

called standard dwelling house policy 
can be approved by the Insurance De- 
partment here because Section 121 of 
the New York Insurance Law provides 
for a standard form of fire policy and 





specifically limits what may be the pro- 
visions of this section; therefore, all fire 
policies issued in New York state must 
conform in all particulars as to blanks, 
size of type, context, provisions, agree- 
ments and conditions with this standard 
form, and no deviation can be allowed 
with a 
house or any other form. 

This stand of the Department follows 
receipt during the last few weeks of a 
number of specimen policies from com- 


either in connection dwelling 


panies desirous of selling contracts to 
dwelling house owners protecting them 
against hazards in addition to the 
straight fire risk. Objections by Super- 
intendent Conway are not based upon 
opposition to the idea of companies of- 
fering broader protection, but upon the 
fact that ‘the New York insurance code 
is not elastic with respect to the stand- 
ard form of fire contract. Says Mr. 
Conway: 

I have been compelled in connection 
with a number of recent submissions of 
dwelling house forms to point out that 
they are not in compliance with the law 
—in some cases because the policy form 
was of a different size from the stand- 
ard—in other cases because the size of 
the type was different, and in still other 
cases because of non-conformity with 
the standard policy in regard to the 
printed matter upon the third page, ete. 

These new residence contracts reflect 
on the part of the companies a desire 
to climinate a necessity for many com- 
plicated forms and endorsements now 
placed on a straight fire policy and to 
extend coverage under one contract to 
such risks as windstorm and_ tornado, 
aircraft and motor vehicle damage, ex- 
plosion, of rents or 
These 


loss 
like. 


policies are in line with the general trend 


earthquake, 


rental value and the new 


to simplify and broaden insurance con- 


tracts and are finding favor with as- 


sureds and agents in states where they 
now may be sold legally without having 
changes made in the insurance laws. 








The Human Side of Insurance. 
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F. W. PASCOE RUTTER 








F. W. Pascoe Rutter, governor and 
chairman of the London & Lancashire, 
recently celebrated his seventieth birth- 
day. At the present time he is in South 
Africa, where he will remain about six 
weeks. He arrived in Cape Town Janu- 
ary 27th. 

* x 

Miss Rita O’Gara, one of the home 
office workers of the Great American 
Indemnity, recently distinguished herself 
by winning first prize, a pair of silver 
skates, in the girls’ intermediary class 
of the New York “Daily News” ice 
derby held at Central Park, New York. 
Miss O’Gara won against a large group 
of contestants. She is pictured in ac- 
tion in the current issue of the com- 
pany’s house organ “Great American- 
isms.” 

+ = % 


George B. Muldaur, general agent of 
the Underwriters Laboratories, made a 
big hit in Richmond last week when he 
addressed several meetings outlining the 
work of the laboratories. There was an 
attendance of more than 150 at a meet- 
ing of the Insurance Exchange alone, 
before which he spoke. Mr. Muldaur 
also spoke before the Rotary Club and 
at the Mechanics Institute. 

* 


J. L. Lee, Buffalo manager of the 
Phoenix Mutual and president of the 
Buffalo Life Insurance Managers, is at- 
tending the convention of his company 
at St. Simon’s Island, Brunswick, Ga. 
Mr. Lee is also coach of the University 
of Buffalo’s football team and _ before 
returning to Buffalo he will arrange for 
a game with Notre Dame with Knute 
Rockne, who is in Miami, Fla. 

x * * 


Daniel A. Palmer, head of the produc- 
tion department of Crum & Forster, was 
guest of honor at a dinner given for him 
at the Hotel Astor last week by his as- 
sociates on the occasion of his twenty- 
fifth anniversary with the company. Ar- 
nold Rippe was toastmaster and Mr. 
Palmer was presented with a wrist watch 
from the office force and a solid gold 
cigarette case from the directors of 
Crum & Forster. 

* * 

President Ralph R. Lounsbury of the 
Bankers’ National Life and Mrs. Louns- 
bury have been on a cruise to the West 
Indies. 

HEDGE DENIES RUMOR 

President Hedge of the Boston denies 
rumors that the company’s Western de- 
partment will be removed from Lansing, 
Mich., to Boston. 


Kenneth F. Raitt, who last week wa; 
elected assistant secretary of the Orien 
of Hartford, Conn., has been the chief 
accountant of the London & Lancashire 
group of companies since 1918. Born ip 
Fitchburg, Mass., in 1892, Mr. Raitt en. 
tered insurance with the New Hamp. 
shire Fire after being graduated from 
Dartmouth College in 1913. He was with 
the New Hampshire insurance depart. 
ment for a while and then spent two 
years as an examiner with the Jowa in. 
surance department. He resigned that 
post to go with the London & Lanta. 
shire. 

+ * & 

Hilmar J. Fox, now with the Michigan 
Inspection Bureau, Detroit, Mich, has 
been appointed an assistant in the in- 
surance department of the Chamber of 
Commerce of the United States. He was 
graduated from Albion College, Albion, 
Mich., in 1923 and the following year 
was employed by the General Accident, 
first in the Detroit agency and later in 
the compensation and casualty under- 
writing department at the home office of 
the company in Philadelphia. For the 
past four years he has been with the 
Michigan Inspection Bureau. During that 
time he has had considerable experience 
in fire prevention activities. Mr. Fox is 
twenty-nine years of age, married and 
has one child. 

* * x 


Louis Laing, Canadian manager Liver- 
pool & London & Globe, has returned 
from Europe. He was at one time with 
the company at Newcastle, England, and 
while abroad visited Newcastle. The 
manager there is Frank Rose. 

* * * 


E. E. Wilkinson, the manager for 
South Africa of the North British & 
Mercantile, has found it impossible to 
continue his duties owing to some eye 
trouble, and in consequence has tendered 
his resignation from the company’s ser- 
vice. 

* * x 

James A. Beha will take a vacation 
trip to Florida before assuming his new 
duties as general manager of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters. 

ee 2 

Frank Heller of Schlesinger & Heller, 
general insurance brokers of Newark, 
has been elected a director of the New- 
ark Athletic Club and will be active on 
the club’s insurance committee. 

* * * 


Thomas S. Morris, the newly appointed 
resident manager of Lloyds Casualty for 
Philadelphia and adjacent territory, 
one of the best known casualty men it 
the Quaker City. He was previously 
manager for the Bankers Indemnity and 
before that had charge of the Philadel 
phia activities of the Georgia Casualty: 
During the war he had a conspicuots 
career. 

a 

John C. McCarthy, who has just tt 
tired as president of the Insurance Club 
of Pittsburgh, and who was_ one 0! the 
prominent figures at the brilliant dinnet 
the Club held in Pittsburgh last month 
will leave for a Florida vacation on Feb- 
ruary 14. He is going to Miami. 

* * * 


J. A. H. Hopkins, Jr., of the Penn Mu 
tual Life, Denver, is editor of the City 
Club Chronicle, the official organ of the 
City Club of Denver, Colorado. 

* * * 


Harold V. Smith’s collection of fire- 
marks, prints about fires and firemes 
helmets and other relics—the best 
lection of the kind in America—s — 
in the private office of Mr. Smith im the 
home office building of the Home, Fra 
lin and other companies of which MF 
Smith is vice-president. 
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A Famous Client 


- the last year of his life Enrico 
Caruso, zreatest tenor of his generation, 
and lealing singer at the Metropolitan 
Opera, had as his counsel Albert Con- 


Durin 


way, now New York Insurance Super- 
intendent 
* * * 
A Banking Incident 

Imagine the excitement in executive 
offices one of the most powerful 
surety companies in the country when 
another prominent surety company—less 
than a fortnight ago—attached its bank 
accounts in a number of banks of lower 
New York City and Brooklyn! The ac- 
tion was taken following ‘dispute over 
a claim, pr company making the claim 
thinking the other company was ponder- 


ing too much over when to pay. The 
company whose accounts were attached 
nearly exploded with indignation; then 
got busy with another judge and had 
further action with banks stopped. It 
cost nearly $400 for sheriff office fees 
alone before the controversy was cleaned 
up. 
e+ + & 


Two Murderers Who Sold Insurance 


Two British criminals who formerly 
sold insurance figure in the account of 
famous trials for capital offenses told in 
the sixth best seller, “For the Defence,” 
which is the story of many of the cases 
lefended by the late Sir Edward Mar- 
hall Hall, leading criminal lawyer of 
England. 

One of these murderers was Frederick 
Henry Seddon, who was a superintend- 
ent of the London & Manchester Indus- 
inal Assurance Co. He first sold an an- 
uty to a 48-year-old spinster and 
mser named Eliza Barrow, and then 
murdered her for the money. The other 
was George Joseph Smith, who married 
several women; then killed three of 
thm for the insurance he had induced 
them to take out. 

Both men were found guilty and ex- 
ecuted, 

x ok Ox 


Big Nation-wide Chain of Banks 


There are rumors that six or seven big 
hanks will eventuz lly span the country 
with chains of banks. It would of course 
ist be necessary for some legislative 
thanges to make that possible, but it is 
‘ported that the banks in question be- 
‘eve the obstacles can be overcome. I 
frst heard of this in a talk made to the 
‘oun insurance division of the Equi- 
‘able Life Assurance Society by Frank 
Jones, vice-president of the Equitable 
in charge of the production division. 


Berlin heen on Porters to 
Sell Special Type of Policy 


Two British insurance companies work- 

ne in Germany, together with a large 
reat company, have introduced anew 
ype 0 


coverage which they are selling 
q Y Berlin, Under the new form, hats, 
ids coats and jackets are to be cov- 
‘against all sorts of hazards as these 
Dieces of clothing are being stolen, lost 





or exchanged by mistake more than any 
others. The premium for the new pol- 
icy is only fifty cents, which, of course, 
makes it easy to sell. The three com- 
panies have carefully thought the matter 
over before bringing it before the pub- 
lic, and the moral hazard is so great that 
special measures had to be taken to han- 
dle the business. For fifty cents many 
will consider it profitable to lose gar- 
ments in view of the compensation for 
the loss. 

A de parture from usual insurance sales 
methods is that regular insurance agents 
will not be permitted to sell the policies. 
Instead, all porters in apartment houses 
of Berlin will be authorized to make the 
sale as representatives of the insurance 
companies. Any one who has traveled 
knows the important position of the 
apartment house porter and few will say 
him nay when solicited to give fifty cents 
for this kind of coverage. The com- 
panies, on the other hand, will expect 
the porters to choose risks discriminate- 
ly. Only the best types of tenant is 
wanted as insured. 

* © 


Some Facts About T. B. Not 
Generally Known 


A college sophomore, who has a touch 
of T. B. and is now at Saranac Lake 
for six months, has written to a personal 
friend a letter about his condition and 
what would aggravate it, which epistle 
will interest many in the insurance fra- 
ternity as giving the low down on tu- 
berculosis patients in the early stage. It 
follows 


“The dentist here examined my teeth 
but could find nothing wrong with them. 
You know, it is not uncommon to get 
T.B. in your teeth and there is many a 
poor devil up here who has had every 
tooth in his head pulled out. 

“Smoking has positively no effect on 
T. B. unless it induces coughing, as it 
does with some people. However, if a 
cigarette does not make you cough it is 
perfectly harmless. You know, it is very 
interesting to hear what the doctors at 
home have to say, and then come up 
here and learn the truth. The average 
M.D. knows pitiful little about T.B. for 
the simple reason that he never gets the 
opportunity to treat patients of that 
kind. As soon as you find out you have 
T.B. you go to a sanatorium, you don’t 
go to your family doctor for treatment. 
A striking example of this is shown in 
vour last letter. In it you say that 
Dr. ————— recommends deep breathing 
because it gets the air down in the 
lower part of the lung. If he told that 
to a doctor up here he would be laughed 
at. In the first place the lungs are ar- 
ranged so that the air reaches all parts 
of them at the same time. Now. when 
vou breathe deeply what happens? The 
lungs merely have a greater expansion 
and the blood in the arteries in the lungs 
circulates faster, which, above everything 
else is the thing to be avoided. 

“You know yourself that if you have 
a sore, Sav on your arm. and it becomes 
infected, if you do something to stimulate 





the circulation of the blood in that part 
of the body, the infectious matter is go- 
ing to be carried by the bloodstream to 
other parts of the body, and thus spread 
the soreness. The same principle applies 
to the lung. Ifa person has T. B. in one 
spot on his lung and he does something 
to agitate the blood circulation in the 
lung, the disease is going to be carried 
to other parts of the lung. 

“That is why anyone having T. B. and 
practicing deep breathing would have 
small chances of recovery. Even with 
a perfectly healthy person deep breath- 
ing is bad the reason being that it is 
forced and unnatural. And there is no 
part of your body that gets as much 
exercise as your lungs, unless it be your 
heart. The lung are functioning all the 
time, else you would die. It is perfect- 
ly all right to exercise those parts of the 
body that we are not constantly using, 
and are apt to become lax. But our 
lungs are anything but that. Why, most 
people with T. B. keep weights on their 
chest while they are in bed in order to 
make their expansion less and their 
breathing slighter. In many cases the 
lung is collapsed and put out of use 
entirely, the person existing on the work 
of the other lung. This is done to give 
the diseased lung complete rest and a 
chance to recover. So from what I have 
said you can see where deep breathing 
fits in. Don’t ever let anybody tell you 
that deep breathing helped them, I don’t 
care who they are. I know whereof I 
speak. 

“Exercise means walking, and slow 
walking. Any kind of violent exercise 
would surely prove disastrous. You see, 
the cure for tuberculosis consists of just 
two things: rest, the most important, 
and food, which of course means regular 
eating and wholesome food. Air is also 
of some importance, that is fresh air is 
very helpful, however the quality of the 
air does not matter. What I mean by 
that is that you could cure just as well 
at the seashore as in the mountains, as 
long as the air is fresh. I say this be- 
cause many people believe that a tuber- 
cular person goes to Saranac because of 
the supposedly high, dry atmosphere. 
Nothing could be more utterly false. The 
air here is almost always very damp. 
The recording hygrometer here shows 
between 80 and 95 degrees humidity (100 
is saturation). The reason people come 
to Saranac Lake and vicinity is because 
it has the facilities to effect a cure, ex- 
pert medical attendance, nurses, cottages, 
etc.” 

* ££ «© 
A Conscientious Man 


In London a man who had recently 
taken a sickness policy with one of the 
British companies and who had claimed 
10% reduction on the grounds of being 
a total abstainer telephoned the insur- 
ance company just before Christmas and 
stated that as his wife proposed to put 
a small quantity of rum into the Christ- 
mas pudding he wanted to know whether 
the insurance company would want an 
additional premium if he ate some of the 
alcoholic pudding. 

* * 
The Temperamentals 


In an advertisement Batten, Barton, 
Durstine & Osborn, one of the leading 
advertising concerns of New York, says 
this about some easily recognized types 
in the business world: 

“Every business that depends upon the 
individual talents of men and women has 
a few people who are known as ‘prob- 
lems.’ 

“They are the temneramentals—the 
brilliant but undependables—the charm- 
ing inadequates—the able ones who have 
come to ‘hate all business’—the sensitive 
plants—the grouches—the swelled heads 
and the square pegs. There are many 
tvpes, including the tvpe that will cheer- 
fully work itself to death if not watched.” 

x * * 


Editor Harold E. Ising 
One of the best of the production pub- 
lications is that of the American Surety, 
“The Bulletin,” which is edited by Har- 
old E. Ising. A copy goes every month 


* the Physical World,” by 


to all of the home office employes of the 
American Surety and the New York Cas- 
ualty and to branch office employes. 
Every quarter the publication goes to the 
field force. The American Surety has 
15,000 agents. 

Mr. Ising is a native of New England 
and has been with the American Surety 
for fifteen years. In his student years 
he specialized in English. He is the au- 
thor of a number of articles on business 
and education and of several short 
stories. In January, 1915, he went with 
the American Surety as manager of pub- 
lications. The production bulletin of the 
American Surety was started in 1908. 
When Mr. Ising took charge of it he 
changed its character and format until it 
is now one of the most interesting pub- 
lications of the kind in the business 
world. 

* * * 


Books Worth Reading 


_ The following are some books which 
insurance men have read lately and 
liked: 

William BroSmith, vice-president Trav- 
elers: “Man and His Maladies,” by 
Chervasse, physician to Queen Victoria. 

Frank J. O'Neill, president Royal In- 
demnity: “People,” by Edgar Wallace. 

C. W. Higley, president Hanover Fire: 
“Chicago,” by Smith and Lewis. 


Albert Conway, Superintendent of In- 
surance: “For the Defence,” being an 
analysis of the criminal cases defended 
by Sir Marshall Hall of London. 

John C. McNamara, president Life Un- 
derwriters Association of N. Y.: Belloc’s 
“Richelieu.” 

E. J. Donegan, 
dent, General Surety, 


executive 


“The 


vice-presi- 
Nature of 
A. S. Edding- 
ton. 

G. F. Michelbacher, vice-president, 
Great American Indemnity, Fay’s “Ben- 


jamin Franklin.” 

E. D. Livingston, president, Seaboard 
Surety, “Emerson, the Wisest Ameri- 
can,” by Phillips Russell. 

* * * 
Orchestra Was Surprised 
At the annual banquet of the John 


Hancock in Boston on Monday night the 
employes’ musical comedy (always an en- 
tertaining show for the visiting general 
agents and district managers) there was 
not only an orchestra, consisting of John 
Hancock people, but also a professional 
orchestra of twenty pieces which played 
a program before the show started. ‘The 
leader of the professional orchestra, 
whose band plays in a different place 
every night, was amazed by the applause 
which greeted every number. Always 
there was an insistent demand for en- 
cores. The real reason was that the 
orchestra played Victor Herbert oper- 
ettas, “Blue Danube” waltz and similar 
popular classics. There is a suggestion 
here for some of the convention and 
banquet program makers of the insur- 
ance business. People are growing 
bored with “Smiles,” “Sally in Our 
Alley” and the tin pan pieces. 

Many of those present had been at- 
tending the revivals of the musical com- 
edy favorites of long ago which have 
been playing in Boston. Among the re- 
vival fans are Samuel Davis of the John 
Hancock’s legal division and Henry H. 
Putnam of the publication division. 
Davis says he would take a trip to San 
Francisco if there he could witness a 
complete performance of “The Belle of 
New York,” “Floradora” or “San Toy.” 

* * * 
Insurance Advertisers in “Fortune” 


The first issue of “Fortune,” 
magazine costing $1 an issue, 
a number of full page insurance ads. 
They are those of the Hartford Fire, 
Aetna Life, John Hancock, Central 
Manufacturers Mutual of Van Wert, 
Ohio, and the full page propaganda ad- 
vertising which the co-operating mutual 
companies are running in magazines of 
various types. The John Hancock was 
the first company to buy advertising 


the new 
contains 


space in “Fortune.” 
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FIRE INSURANCE 











Resign as Directors 
of Rossia Ins. Co. 


THREE MEMBERS OFF BOARD 








All Officials of Globe Underwriters’ Ex- 
change; Sturhahn and Hitt Leave 
Globe Directorate 
Carl F. Sturhahn, president of the 
Rossia, and Rodney Hitt of Hitt, Far- 
well & Co., 
tor of the Rossia, have resigned as di- 
rectors of the Globe 
change, Inc., of New 
Leavitt, E. G. Seibels and T. B. Boss, 
exccutive officers and directors of the 
Globe Underwriters’ Exchange, have re- 


New York, and also a direc- 


Underwriters’ Ex- 


York. L. Brooks 


signed their connections as directors of 
the Rossia. Mr. Boss, who has been 
vice-president of the Rossia, has like- 


wise given up that position. 

The Globe Underwriters’ Exchange, 
Inc., of New York is an insurance stock- 
holding company organized last year by 
Paine, Webber & Co., bankers. Mr. 
Seibels is president and Mr. Boss vice- 
president of the Globe Underwriters’, 


which owns controlling interest of a 
number of American, German, Scandi- 
navian and other domestic and foreign 


fire, life and casualty insurance compa- 
This company has never had any 
financial interest in the Rossia of Hart- 
ford nor has the Rossia been connected 
with the Globe Underwriters other than 
that some of the Rossia’s officials have 
been identified with the holding com- 
pany’s formation and management. 

Mr. Boss, who is vice-president of 
the Lincoln Fire and president of the 
\merican Reserve, which have their 
principal offices in New York, has giv- 
en his principal attention to his duties 
in this connection and has been less ac- 
tive as an officer of the Rossia for more 
than a year. He is now residing in New 
York. The Lincoln Fire, which has now 
become a direct writing fire company 
through Fred S. James & Co., likewise 
is not a member of the group of compa- 
nies controlled by the Globe Underwrit- 
ers’ Exchange, Inc., the only connections 
being that both organizations occupy the 
same headquarters at 85 John street and 
some of the officers of the Globe are 
officers of the Lincoln and also of the 
\merican The Globe Under- 
writers’ Exchange does not hold a con- 
trolling interest in any reinsurance com- 
panies. There has been some idea in 
the past that the Globe, the Rossia and 
the Lincoln were owned by one another, 
but this has not been the case 


nies 


Reserve. 


REPRESENT BUFFALO 53 YEARS 


President Kennedy Comments on Long 
Friendly Relations With Humphrey 
& Vandervoort, Tonowanda, N. Y. 
The agency of Humphrey & Vander- 

voort of Tonowanda, N. Y., on Febru- 

ary 2 commenced its fifty-fourth year 
as representative of the Buffalo Insur- 
ance Co. In this connection President 

Sidney R. Kennedy of the Buffalo sent 

the following message to the agency: 

“In all the United States there must 

xe very few other cases where any agent 


any company for an 


] 
' 
has re pre sented 
equivalent term 


“The insurance business is today con- 
fronted with problems as difficult to 
solve as the writer can recall, but an 


agencv and a company that have suc- 
cessfully solved their past problems to- 
gether for over half a century will prob- 
ably live through the remainder of the 
hundred years without undue difficulty. 

“The officers of the Buffalo extend 
their best wishes to the members of your 
agency and hope that when the seventy- 
fifth year mark is reached—the hun- 
dredth is a little too remote—you will 
all be alive, happy and continuing to 
represent the Buffalo.” 


Fireman’s Fund Names 
Four as New Officers 


THREE ASSISTANT SECRETARIES 





Philip V. R. Schuyler, a Product of the 
Eastern States, Is Made Financial 
Secretary 





our new officers were named at the 
annual meeting of directors of the Fire- 
man’s Fund last week. August F. Muen- 
ter was elected assistant secretary to 
take the place of Frank G. White, who 
has resigned under the retirement plan 
of the company; Leland S. Gregory and 
Thomas F. Ryan were elected assistant 
secretaries, and Philip V. R. Schuyler 
was elected financial secretary. 

Mr. Muenter joined the Fireman’s 
Fund in September, 1916. He is a grad- 
uate of the University of California, and 
after working his way through the va- 
rious underwriting desks of the head of- 
fice he was appointed state agent for 
New Mexico in 1923. He remained in 
that position until 1926, when he was 
transferred to Oregon, making his head- 
quarters at Portland. 

In January of 1910 Mr. Gregory en- 
tered the employ of the Fireman’s Fund 
after two years in the University of 
California. Serving as special agent in 
California and then as resident special 
agent in Seattle, he served in the com- 
pany continuously with the exception of 
two years spent in active service in the 
Great War with the American Expedi- 
tionary Forces in France. 

Mr. Schuyler is a graduate of Trinity 
College in Hartford, Conn., of the class 
of 1917. He also served in the Great 
War, going overseas with the 106th Ma- 
chine Gun Battalion, 27th Division. He 
was employed with Thomas A. Edison 
for the year prior to the war and follow- 
ing. In 1920 he went to California and 
was employed in various financial posi- 
tions. He joined the Fireman’s Fund 
in September, 1929. 

Mr. Ryan has been with the Fire- 
man’s Fund for over thirty-six years, 
having joined in 1893. He was promot- 
ed to assistant bookkeeper and at the 
time of the San Francisco conflagra- 
tion was in charge of the general ledger 
of the company. For a number of years 
past Mr. Ryan has acted as general stat- 
istician,. 





HOME PROMOTES THREE 


Three new posts with the title of un- 
derwriter have been created by the 
Home of New York, the occupants be- 
coming assistants to executive officers in 
charge of different territorial divisions. 
E. Kronimus, who has been a supervisor 
for several Southern states, has been 
made underwriter for the Southern di- 
vision. Leonard Peterson, connected 
with the special risks department, be- 
comes underwriter for the Western di- 
vision and Arthur S. Cox is the under- 
writer for the Eastern division. 





** ASK Your ALLIANCE Agent’ ’ is again stressed 
—inthe Alliance Saturday Evening Post ad- 
vertisement for February 15. Jewelry Insurance 


is the featured cover. - 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 


baa ‘aor 





TO CHANGE CORPORATE NAME 





Bender & Simmons Co., Inc., New York, 
Will Be Ludlum, Bender & Sim- 
mons, Inc., After March 1 
The insurance brokerage office of 
Bender & Simmons Co., Inc., 11 West 
Forty-second Street, on March 1 will 
change its corporate name to Ludlum, 
Bender & Simmons, Inc. Clarence A. 
Ludlum, Jr., son of the former vice-pres- 
ident of the Home, is president; Dan- 
iel W. Bender, vice-president; Harriman 
N. Simmons, Jr., secretary; Marcel E. 
Conrad, treasurer, and George L. Taylor, 

assistant secretary. 





AGRICULTURAL STATEMENT 

Assets of the Agricultural of Water- 
town, N. Y., increased $508 772 last year 
in addition to the $1,500,000 paid in by 
stockholders in the form of new capital 
and surplus to a total of $17,081.758. The 
unearned premium reserve is $6,095,984, 
an increase of about $23000. The capital 
of the company is now $3000,000 and the 
net surplus $5076.942. The reserves of 
$500,000 and $850,000 for contingencies 
and depreciation of securities respective- 
ly remain unchanged. 








J. A. KELSEY, General Agent 


ASSETS 
PREMIUM RESERVES 
OTHER LIABILITIES ...... 
NET SURPLUS 





Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 80 John Street, New York 
GEORGE Z. DAY, 4Ass’t General Agent 





U. S.—Statement December 31, 1928 


$10,841,544 
2,396,058 
910,250 
7,535,236 




















VIRGINIA RATES REDUCED 





New Schedule, Effective February 10, 
Will Cut Companies’ Fire 
Premiums by about $833,060 

Reductions in fire rates in Virgint: 
totaling approximately $833,058 became 
effective, February 10, in accordance 
with an order of the State Corporation 

Commission setting forth changes it 


basis rates and modifying in some par- 
ticulars a previous order and report 0! 
the body’s findings in the rate investi: 
gation entered November 19, 1929. Under 
the law, the companies were required t 
submit classifications of risks with rates 
fulfilling requirements of this order 
When they failed to do so within thirty 
days, the time fixed by law, it became 
incumbent upon the commission its¢li 
to prescribe such changes as would met! 
its requirements. In its final order pro 
mulgating reduced rates it made it clear 
that the reductions were applicable only 
to policies written on and after Feb 
ruary 10 

Reductions are applied to protectt! 
risks in cities of the first, second an 
third class in the Virginia General, Piel: 
mont, and Southwest zones. Flat reduc: 
tions in cents range anywhere from + 
cents up to 75 cents on eighteen dif 
ferent classes of risks affected. Th 
order specifies that these reductions © 
not apply when they produce rates lowe! 
than would be produced by applyité 
Valley schedules. In such instances ¢t 
ductions from the basis rate shall be 
the difference between the basis 
now being charged and the basis rat 
named in the Valley Counties schedule 
for the class so affected. of 

The commission’s order also contait 
a list of percentage reductions on va" 
ous special risks. 


NEW UTICA BUILDING CODE 

A new building code has recently be 
adopted for Utica, N. Y. Consider 
improvement in fire hazards is expec 
from this change. 
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Edward ‘T’. Cairns’ Views Upon 
National Insurance Problems 





Vice-President of Fireman’s Fund Sees Trend Toward Coun- 
try-Wide Coordination; Upholds Separation; Dis- 


cusses Competition and Premium Production 


Edward T. Cairns, vice-president of 


the Fireman’s Fund and one of the coun- 
trys jcading fire insurance executives, 
spoke last week in San Francisco before 
the annual meeting of the Fire Under- 
writers’ Association of the Pacific on a 


country-wide view of the fire insurance 
business. He considered the principal 


developments of the business in the last 
few years, especially those which have 
tende! to aid the public welfare, includ- 
ing the work of the National Board, the 
Underwriters’ Laboratories and other or- 
ganizations and then gave his reactions 
to several major problems of the busi- 
ness. 

Mr. Cairns commended the formation 
and operation of the Interstate Under- 
writers’ Board; predicted that there will 


rbances within the business aris- 
ing out of the formation of many new 
fire companies; said that if the compa- 
nies are to increase their premium in- 
come they must further develop leading 
side-lines; upheld the move toward 
standardization of practices on some- 
thing like a national basis, ‘while de- 
fending the maintenance of local organ- 


be dis u 


izations to take care of local matters and 
local production, and defended the prin- 
ciple of separation as both just and le- 
gal. Following are exceryts from Mr. 
Cairns’ address: 


“Today, in spite of all the charges of 
inefficiency, inconsistency or inequity by 
critics inside or outside our ranks 
against the conduct of fire insurance, I 
assert that it occupies a high and ex- 
tremely creditable place in the business 
and domestic world, and is fulfilling its 
mission fully as well as most other lines. 

“Years ago the function of the fire in- 
surance company was simply to pay pol- 
icyholders for losses sustained. Within 
the past twenty-five years a second func- 
tion has developed to a degree barely 
appreciated by most of us in the busi- 
ness, to say nothing of the general pub- 
lice, namely, fire prevention and protec- 
tion. 


Keeping Pace With Public Needs 


“Our business has not kept pace, dur- 
ing the last few years, with the rap- 
idly developing needs of merchants for 
complete and elastic protection for their 
shifting values. Some comnanies have 
stepped ahead of their associates in writ- 
ing various kinds of so-called floaters, 
reporting forms, general covers, etc., in 
many cases using, or misusing, marine 
policies for the purpose and sometimes 
in violation of organization rules. These 
companies have generally attempted to 
justify such violations by the alleged 
public necds, sometimes by the weaker 
argument of competitive requirements. 
Without attempting any criticism or de- 


tense of such activities, it is now ad- 
mitted that’ modern commerce requires 
amore flexible style of protection than 
our old specific form with short-rate 
charges provided. Therefore, the In- 
terstate Underwriters’ Board has been 
organi under the guidance of our 


leading companies for the purpose of 
devising and supervising such forms as 


are need 


“The first action of the board was to 
establish a line of distinction between 
the classes of insurance to be written 
under marine forms of policy, and the 
Classes which may not be so written, but 
mav he covered in accordance with rules 
and forms established by the board. 

This o-ganization became operative 
in the carly part of last year. It is still 
lar from full development, but is in a 
Position render valuable service to 
hei std v all stock companies through 


.bership in various underwrit- 


ing organizations, and it will undoubted- 
ly develop much further in the near fu- 
ture. The establishment of this form of 
service is one of the outstanding devel- 
opments of recent years. 

Formation of New Companies 

“So much has been said and written 
about the recent organization of new 
insurance companies, the enlargement of 
older companies and consequent increase 
of competition that I hesitate to add to 
the discussion. However, these events 
loom so large in the country-wide view 
of our business that they cannot be 
overlooked. 

““Best’s Insurance News’ reports that 
during 1928 forty-one new stock fire 
companies started business, and last year 
thirty-two more were opened up, so that 
now there are more than three hundred 
twenty-five companies licensed in the 


state of New York, and two hundred 
eighty-nine in California (about the 
same number in other states of the 


Union), while five years ago there were 
only two hundred twenty-five. 

“The organization of these seventy- 
two new companies during 1928-29 
brought into the field $84,000,000 of new 
capital and surplus. In addition to this 
amount $150,000,000 was paid in by stock- 
holders to the capital and surplus of 133 
existing companies, making a total in- 
crease, aside from earnings, of $234,000,- 
000. These figures refer only to the 
last two years. During the last five 
years the aggregate capital and surplus 
of all fire companies is reported by 
Best’s to have increased 111%, amount- 
ing at the present time to about $1,- 
382,500,000. 

Desire to Get “Easy Money” 


“This rapid increase in insurance ca- 
pacity is the natural result of the recent 
period of ‘easy money,’ and the desire 
of many people to get what looked like 
more ‘easy money.’ It is all out of pro- 
portion to the public need, and has, of 
course, very greatly increased compe- 
tition for business on the part of both 
companies and agents. 

_ “It seems inevitable that such a great 
increase in competition will produce dis- 
turbances within the business. New bus- 
iness organizations of any sort are likely 
to go through a period of experiment 
before they come to full recognition of 
the necessity of observing the same 
sound principles which guide more ex- 
perienced concerns, and of the need for 
co-operation with their associates. Some 
of the more recently organized insur- 


ance companies will go through such a 
period and survive; others will fall by 
the wayside, but the business will go 
on, and the major governing associations 
will continue. 

“During the five years ending with 
1928 fire insurance premiums of compa- 
nies which are members of the Nation- 
al Board increased only about 7%, reach- 
ing almost $640,000,000, although the to- 
tal premiums on all classes written by 
fire companies increased something like 
11%, reaching approximately $977,500,- 
000. During this five-year period the 
average fire rate throughout the United 
States, as reported by the National 
Board, was reduced from 89.2 cents in 
1923 to 83.4 cents in 1928, a reduction 
of 7.2%. 

“During 1929 still further and very 
substantial reductions have been made 
in many sections of the country because 
of the almost unprecedentedly low loss 
ratios of 1927-28-29. Time only will tell 
whether or not the low loss cost is to 
continue; if it has been brought about 
by permanent improvement of the phys- 
ical condition of property and reduction 
of hazard, rates will naturally and prop- 
erly be further reduced. and any in- 
creases of aggregate fire premiums, 
therefore, is not to be expected. In 
fact, fire premiums in 1928 were slight- 
ly less than in 1927, and probably 1929 
will show a similar falling off 

“Some encouragement may be found 
in the fact that other lines written by 
fire companies have increased in vol- 
ume and may be expected to grow still 
further. Indeed, it is to the so-called 
side lines that we must look for premi- 
um growth in the immediate future. 

Standardization of Practices 


“One of the most interesting and 
promising features of our business is the 
tendency toward standardization of prac- 
tice in our most important activities, on 
something like a national basis, as evi- 
denced by strengthening, through in- 
creased membership and otherwise, of 
the major company organizations dur- 
ing the last two or three years—espe- 
cially the Eastern Underwriters’ Asso- 
ciation, the Southeastern Underwriters’ 
Association, the new Western Under- 
writers’ Association and the Board of 
Fire Underwriters of the Pacific. 

“The functions of each of these or- 
ganizations is very similar to those of 
the Board of Fire Underwriters of the 
Pacific and each is officially independent 
of the others, but the company mem- 
bership in all four is almost—though 
not quite—identical. In all four cases 
the companies comprising membership 
now write about 85% of the stock com- 
pany business of the respective territo- 
ries, a clear indication that the great 
maiority of companies believe in stand- 
ardization of practice. 

Getting the National Viewpoint 

“That there should be an increasing 
tendency toward national organization 
and operation in these matters is as 
natural for insurance as for other lines 
of business. It is imperative that we 








THE YORKSHIRE GROUP 





The YORKSHIRE Insurance Co. 
LONDON & PROVINCIAL 


and 





» Led. 


HOW TO WRITE RIGHT? 


‘Oil Burner Property Damage Insurance !—again 
the Yorkshire Group presents a policy which is 
new—an added point of contact for our Agents. 
Are you interested?”’ 


WO WngGTne 


Field Correspondent 


HOME OFFICE 


12 GOLD STREET 
NEW YORK, N. Y. 


Marine & General Insurance Co., Ltd. 
SEABOARD Fire & Marine Insurance Co. 


The YORKSHIRE INDEMNITY Co. of N. Y. 


WRITE TO WRIGHTEM! 








develop on a national basis if we are 
to keep step with the business world, 


‘and successfully serve the public—or in 


other words, if we are to successfully 
meet our competitors. We have accom- 
plished much in this direction, but there 
is still a great deal more to be done. 
Therefore, I bespeak your study and 
your support of our organizations from 
as nearly a national viewpoint as your 
Situation permits. 

“Here let me state as emphatically 
as I can that I do not mean that the 
insurance business is ever to be entirely 
nationalized to the extinction of local 
organizations. I do not subscribe to the 
thought that those organizations or the 
local agency system are seriously threat- 
ened. The great volume of business is 
strictly local by nature and must con- 
tinue to be handled by local agents, sub- 
stantially as at present, but our meth- 
ods of rating, forms and other details 
must be better co-ordinated, and the 
large national industries must be served 
on a national insurance basis. 

“State laws and state insurance de- 
partments are not all so mindful of the 
value of this national viewpoint and 
these organization activities as we could 
wish, but they all recognize in greater 
or less degree that regulation of rates 
and of methods is vital to public inter- 
est. 


Defends Separation 


“This picture is, of course, not com- 
plete without reference to ‘separation.’ 
That is no new or untried doctrine. It 
has been in vogue, with some variation 
of detail, in the East and Middle West 
for at least twenty-five years. It is 
sound in business principle, as admitted 
by the great majority of companies, and 
legal in practice, as decided by the high- 
est courts of several states, the latest 
being Oklahoma, last year. It does vio- 
lence to no man’s rights or independence 
—it is based on the age-old truth that 
no man can properly serve two employ- 
ers paying him different rates of wage. 
This being true, it may as well be rec- 
ognized now that ‘separation’ must and 
will be maintained on this coast.” 





POSTPONE EXCHANGE ACTION 


The New York Fire Insurance Ex- 
change at its special meeting last week 
again deferred action on the proposition 
to change the articles of agreement so 
that in the future any proposed action 
may be passed by an 80% vote instead 
of unanimous approval as is now re- 
quired. Some opposition to this change 
still exists and there will be another 
meeting to consider it on March 5. 
Meanwhile the governing committee will 
continue to confer with those companies 
which apparently are not wholly agree- 
able to changing the rules. 





N. J. SEPARATION RESULTS 


Now that the separation movement in 
New Jersey has been completed with the 
exception of a few details, it is learned 
from authoritative sources that the com- 
panies affiliated with the Eastern Un- 
derwriters’ Association retain agencies 
writing slightly more than 95% of the 
premium income given them before sep- 
aration started. The income which was 
lost by virtue of agencies deciding to 
align themselves with the non- affiliated 
companies is more than offset by the 
additional premiums from those offices 
that gave up their non-E. U. A. com- 
panies. 





ORIENT’S 1929 FIGURES 


Total assets of $7,575,857 and a sur- 
plus of $3,835,635 to policyholders were 
reported at the annual meeting of the 
Orient of Hartford. The company’s 
statement shows unearned premiums of 
$3,130,438, surplus of $2,835,635 and mar- 
ket value of bonds and stocks, $5,886,660. 
Unpaid losses and loss adjustment ex- 
penses totalled $318,283. The capital is 
$1,000,000. The company last year had 
an underwriting profit of $224,736, or 
over 9%. 
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Public Fire Premiums 
Show Big Expansion 


WERE $6,347,649 FOR YEAR 1929 





Assets Now Over $8,336,000; Board 
Chairman Sees Prospects of Greater 
Success in 1930 

The Public Fire of Newark, which 
started business nearly two years ago 
with assets of $5,000,000, ended 1929 with 
total resources of $8,336,778, a gain of 
over $3,336,000. These assets also rep- 
recent a gain of $1,709,594, or over 25%, 
over the assets at the close of 1928. Ar- 
thur T. Vanderbilt, chairman of the 
board of this fast growing company, in 
a statement to stockholders issued late 
last week reviewed the 1929 operations 
and the present financial condition as 
follows: 

“The net premiums written amounted 
$6,347,649 in 1929 as against $2,612,- 
in 1928 (an increase of $3,735,127). 

“Premium reserve now amounts to 
$4,419,029.22, as against $2,073,291.06 in 
1928 (an increase of $2,345,738.16). This 
reserve is a legal requirement and is 
set up against the unexpired or un- 
earned portion of all premiums on out- 
standing policies. The reduction in sur- 
plus of $1,160,906.78 is due to this re- 
serve. However, the difference between 
the decline in surplus and increase in 
premium reserve is an increase in assets 
totaling $1,184,813.38. 

“Total expenses incurred in 1929, 
amounting to $2,939,547.19, were 46.3% 
of business written. 

“Losses incurred amounted to $2,189,- 
943, which is 34.3% of premiums writ- 
ten, or 54.7% of premium earned. This 
is a reduction of 27.2% in the latter ra- 
tio as compared with the 1928 ratio. 

“During the latter part of the year, 
on account of the extensive decline in 
stock market prices, the securities of 


to 
522 


your company suffered a reduction in 
value, which amounted at the market 
as of December 31 to $273,000. Inter- 


est and dividends accrued during the 
year, plus net profit on sale of securi- 
ties, amounted to $267,000. The differ- 
ence is a net loss of $6,000 in invest- 
ments. 

“The company is now licensed to do 
business in thirty-six states and has a 
field force of twenty salaried state and 
special agents. They have under their 
jurisdiction 1,152 local agents, as against 


667 agents a year ago. 
“Your directors and officers believe 
that the record of 1929 is a creditable 


one as representing the first full year 
of our company’s history, and especial- 
ly when due consideration is given to 
all of the factors of the 1929 business 
situation. They face the present year 
with confidence of achieving an even 
more successful record.” 
CLIFFORD R. HUNT DIES 

Clifford R. Hunt, president of E. R. 
Hunt & Co., insurance brokers of Phila- 
delphia, died Sunday morning after a 
short illness. He was forty years old. He 
was a son of E. R. Hunt, founder of the 
firm, and is survived by his widow, his 
mother, a daughter and a sister. 


DEATH OF G. R. SNYDER 


George R. Snyder, state agent of the 
Boston and Old Colony companies of 
Boston for Kentucky, died at his home 


at Mt. Sterling, Ky., last week after an 
illness of ten days. He was sixty-two 
vears of age and had been in insurance 
for over thirty years. 
BOSTON AGENCY CHANGE 

Jordan, Read & Co. are now chief 
agents for the Fireman’s Fund Under- 
writers of Boston and the metropolitan 
district, succeeding Elmer A. Lord & 
Co., who have taken the Fireman’s Fund. 


COMMERCIAL UNION SPECIAL 

John J. Beattie has become special 
agent of the Commercial Union for west- 
ern New York state with headquarters 
at 25 Church street, Buffalo. 
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Opportunities for Progressive Agents in Profitable Cities and Towns 








RESUME D. OF C. HEARINGS 





Model Code as It Stands Opposed by 
Agents and National Board; Bill 
Before Congress Committee 
Hearings on the proposed insurance 
code for the District of Columbia, which 
is incorporated in H. R. 3941, were re- 
sumed on Monday of this week in Wash- 
ington before the sub-committee on in- 
surance and banking of the House of 
Representatives District of Columbia 
Committee. The bill as it now stands 
is the model code drafted by the insur- 
ance committee of the American Bar 
Association. The National Association 
of Insurance Agents is striving to have 
included provisions for qualifications of 
agents and also resident agency and li- 
censing provisions to protect agents. 
Insurance Superintendent Thomas M. 
3aldwin of the District of Columbia has 
said that he will try to have these sec- 
tions favored by the agents inserted in 
the bill before it is reported out of com- 
mittee. They were opposed at one of 
the hearings by Vice-President William 
3roSmith of the Travelers who said that 
a resident agency law would not be sat- 
isfactory because it would restrict the 
territorial operations of agents. With 
regard to qualifications he said the com- 
panies are responsible for the acts of 
their agents and that this will give full 
protection to the public. He also an- 
swered the disapproval of the National 
Board of Fire Underwriters to a pro- 
vision dealing with regulation of rates 
by saying that twenty-seven states al- 
ready have.rate regulatory laws in some 

form or another. 

Edward S. Brashears, an agent in the 
District of Columbia and counsel for the 
Insurance Club of Washington, said he 
was opposed to the bill because it was 
not adapted to the needs of the District 
but was intended to serve as a model 
for the states. Replying to this, Repre- 
sentative Reid of Illinois, chairman of 





the sub-committee, said that Congress 
was not trying to work out a model code 
for the states but was aiming to revise 
the insurance laws for the District of 
Columbia. 

A. Chalmers Charles, a New York law- 
yer, appeared before the committee for 
marine insurance interests. Secretary- 
Counsel Walter H. Bennett of the Na- 
tional Association of Insurance Agents 
was present on behalf of local agents. 


QUALIFICATION BILL DELAY 


New Jersey Bill To Be Redrafted and 
Held Over for Next Year’s 
Legislature 
The bill, which has been prepared by 
the Newark Board of Fire Underwriters 
providing qualifications of agents and 
brokers, will be redrafted and given fur- 
ther consideration before placed before 
the legislature next year. Several con- 
troversial points have prevented any- 

thing definite being done this year. 


NEW ROSSIA SECURITIES CO. 

The directors of the Rossia of Hart- 
ford have recommended to the stock- 
holders the formation of a securities 
company to hold the stocks of companies 
which the Rossia already owns or may 
acquire. The stockholders will act on 
the proposal at the annual meeting on 
March 4. Stockholders of the Rossia 
will be given rights to subscribe to the 
stock of the securities company. 














MARSH WITH NORWICH UNION 

The Norwich Union Fire has appointed 
Harry A. Marsh as special agent for 
eastern Pennsylvania, eastern Maryland 
and southern New Jersey, with head- 
quarters at 204 Walnut Place, Philadel- 
phia. He has been in the field for about 
fourteen years and for some time was 
special agent for E. K. Schultz & Co. 
Philadelphia general agents, and later 
was with the Maryland. 
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Kansas Rate Case 

Ends With Compromise 
POLICYHOLDERS TO GET $3,000,009 
Rates Will Be Reduced About $500,999 


Annually; Agents to Get Commis. 
sions on Impounded Premiums 





In a compromise agreement between 
the 115 fire insurance companies and 
the Kansas state insurance department 
a rate controversy of eight years’ stand- 
ing has been settled. Return of ap- 
proximately $3,000,000 to policyholders 
reductions in rates of business buildings 
and city dwellings totaling about $500- 
000 a year, and payment of all expenses 
incurred by the state in litigation aris. 
ing out of the disputed rate schedules 
are agreed to by the companies. 

The conference was held in Topeka 
upon request of the Kansas Insurance 
Agents’ Association, members of which 
claimed $1,200,000 in commissions jm- 
pounded with the disputed premiums, 
The agents will get approximately $700, 
000 in commissions returned. Charles 
F. Hobbs, state insurance commissioner 
stated orally after the conference. A 
committee representing the companies 
will remain in Topeka for several days, 
or until a written agreement is signed 
thus ending the dispute which has been 
in the courts since 1922 when the insur- 
ance department ordered a reduction in 
rates on business buildings. 

By the settlement agreed upon, the 
state relinquishes all claim to the $3- 
000,000 ordered impounded, and which 
was covered by bonds. The amount to 
be returned to policyholders is now in 
Kansas _ banks. 





ISSUING SMUDGE POLICY 





Yorkshire Companies Writing This Form 
of Protection Against Hazards 
of Oil Burners 
The Yorkshire and the Seaboard Fire 
& Marine are now writing a new oil 
burner property damage policy which 
will cover smudge losses. The policy 
contains a 25% co-insurance clause and 
the rate is 40% for one year, 1% for 
three years, with a minimum premium 
of $10 for one year and $25 for three 

years. ‘ 

With all due respect to the makers 
of oil burners it is readily appreciated 
that mechanical defects will occur and 
that the use of certain grades of oil 
will cause smoking and smudging. 

The insurance covers wall decorations 
and all exposed articles including drapes, 
tapestries, rugs, furniture and other fur- 
nishings—it provides a protection for 
damage which is not otherwise covered 
under the fire and explosion policies and 
therefore meets a very important need. 
The Yorkshire companies in advising 
their agents of the underwriting of this 
class of risk have pointed out that the- 
atres, churches and palatial residences 
furnished in elaborate style should be 
subjected to survey particularly from the 


viewpoint of co-insurance. 


NATIONAL UNION’S BIRTHDAY 

The National Union Fire of Pitts 
burgh, one of the strong insurance fire 
companies of this country and the lead- 
ing member of a group of four fire and 
casualty companies, closes its twenty 
ninth year today. The company was 
started on St. Valentine’s Day, Febri- 
ary 14, 1901. 


OPENS PITTSBURGH BRANCH 

The Insurance Co. of North America, 
which has maintained a service office ™ 
Pittsburgh, will extend its facilities by 
opening a marine office there under the 
managership of William C. Eberle. 


J. W. RUSSELL IN EUROPE ; 
Joseph W. Russell of Russell & Zieé 
ler, well known New York agents, 7 
gone to Europe for a short visit. It 
understood that he will be back abot! 
March 1. 
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well filled brief case, a rate book and an automobile do not 
make a field man. The three companies of the Etna Fire 


Group have long recognized this fact, and in schooling and 

developing men for work in the field, they have insisted on a 

thorough working knowledge of the insurance business, plus an 

understanding of the agents’ problems. Add tact and old-fashioned 

common sense to these qualifications and you have the A£tna Fire 

Group field man, a representative well fitted to give practical 
assistance to the local agent. 






AETNA INSURANCE COMPANY 
THE WORLD FIRE AND MARINE INSURANCE CoO. 


ITHE CENTURY INDEMNITY COMPANY 
HARTFORD, CONNECTICUT 
































One of a series of advertisements telling the story of A:tna Fire Group service to agents 
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Fire Prevention Week 
Winners Announced 


MANY CITIES ENTER CONTEST 





Merit Awards Given to Two Cities in 
Each State; Loss Reductions Held 
to Be Encouraging 
The activities of the last campaign 
for Fire Prevention Week are set forth 
in a report of merit issued by the in- 
ternational committee for fire prevention 
and clean-up weeks of the National Fire 
Protection Association, of which T. Al- 
fred Fleming, supervisor of the conser- 
vation department of the National Board 
of Fire Underwriters, is chairman. The 
reports of the different municipalities 
in the United States were reviewed by 
three judges: Rollin M. Clark, chief of 
the insurance division of the “United 
States Daily” of Washington, D. C.; H. 
L. Miner, manager, safety and fire pro- 
tection division, of the E. I. du Pont 
de Nemours Co., Wilmington, Del., and 
Ray R. Gill, state fire marshal of Ohio. 
The chairman of the merit committee 
in Canada was George F. Lewis, deputy 

fire marshal of Ontario. 

This merit competition is not to be 
confused with the all-year-round pro- 
gram of activities known as the Inter- 
Chamber Fire Waste Contest, conducted 
by the Chamber of Commerce of the 
United States, as the accomplishments 
of Fire Prevention Week are only one 
of the many parts of any program con- 
ducted by permanent fire prevention 
committees as contemplated by the In- 
ter-Chamber Fire Waste Contest. 

Of the cities reporting, fifty-six suf- 
fered no fire loss during the week be- 
ginning September 29, 1929; sixty-two 
escaped damage from burning during 
Fire Prevention Week, and fifty-seven 
reported no fire loss throughout the 
following week. Cities having losses of 
$35 or less were as follows: week of 
September 29th, thirteen; Fire Preven- 
tion Week, eleven, and week following, 
ten. 





The following are the merit awards 
for Eastern states: 
State : Wi 
Connecticut ......e6. «eee lst-—Hartford ate 
2nd—Bristol ...... 
PED: Scinictsawew see ‘Vilmington ....... 
SOE nGsbe seu dvuccese « st—Hammond .... 
2nd—Fort Wayne . 


Kentucky ..... BS Are 


errr .-'st—Lewiston ..... 
2nd—Portland ..... 
Morgtend | ...ceccuseseses eee eee 
Massachusetts ..ccccsece oe St—Lowell ....... 
’nd—Fitchburg .... 
New es SNE aia eas 


Hampshire 


New Jersey Ist—Jersey City .. 
2nd—Oranges, Map 

oo eo 

Nee TOE vivivescsictenaas Ist—Rochester and 
2nd—Binghamton .. 
DOD <psaesdawoenne ss os ee lst—Elyria ........ 
nd—C'eveland and 

PemuspIvaRie 26<5%scc0 ee Bt TONE: 6caosx 0s 
nd—Butler ....... 

Rhode Island ee ar 
WRONG cc cctereesivoe ee Sprinefield ....... 
IDR oe ava Sean ane oe 'st—Richmond .... 
2nd—Danville ; 

West Vireinis.. .<ccisrcce Ist—Wheeling ..... 


2nd—Charleston 


Cities in the United States which were 
outstanding in their activities: 

Hartford, Conn.; Elvria, Ohio: 
land. Ohio; Moline. TIL; 
Y.; Grand Ranids, Mich.; Prescott, 


Cleve- 
Rocheste t; N 
\ri- 


A meeting of 
Philadelphia Insurance Agents’ Ex- 
change is scheduled to be held some 
time within the next week, when a per- 
manent constitution and by-laws will be 
adopted to replace the present tempo- 
rary ones. Every effort is being made 
to make this new organization up to 
the minute. Constitutions and by-laws 
of associations and boards in all ports 
of the country were secured and studied. 

The new association will take over 
the discussion with the territorial com- 
mittee of the Eastern Underwriters’ As- 
sociation regarding the new Philadelphia 
agency contract. 


the newly organized 








Franklin W. Fort 








Fire Reinsurance Treaties 


Ba'tica Insurance Co., Ltd. 
Eagle Fire Insurance Company (New Jersey) 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 














KANSAS CITY F. & M. REPORT 


The Kansas City Fire & Marine, 
which was organized last August bv in- 
terests associated with the well-known 
Kansas City agency of R. B. Jones & 
Sons, reports total assets at the close 
of the year of $1,065,840. This company 
sold 50,000 shares of stock on which 
$1.000,000 was paid in within thirty days 
after the announcement of the comnany’s 
formation. Within four months $77,126 
of premiums had been written, pepre- 
senting over $13,000,000 of insurance in 
forc. This company was not hurt by 
the stock market depression as practical- 
ly its entire invested assets are in bonds 


or mortgage loans. Cliff C. Jones 1s 
chairman of the board of the Kansas 


City F. & M., Morton T. Jones, presi-. 


dent, and Rk. Bryson Jones chairman of 
the executive committee. Cliff C. Jones 
is a former president of the National 
Association of Insurance Agents. 





NEW LONDON HAZARDS BAD 

Engineers of the National Fire Protec- 
tion Association report that conditions in 
New London, Conn., are distinctly un- 
satisfactory. The congested district is 
made up largely of inferior unprotected 
buildings and residential areas are large- 
ly of frame with many wooden shingled 
buildings. A resort section known as 
Ocean Beach is reported to harbor a 
severe contlagration hazard. 


City Receiving 
Honorable Mention 
onesie ... Norwich 


nning City 
Se CTT rer Th te . . Indianapolis 


.. North 
..Chelsea 


Ee eee ek Th eee Adams 


Union Cty 


le wood and 

er ees ANON ee Irvington 

Utica—Tied . Buffalo 

re rr ee Syracuse 
Dayton 


Die wae Frie 
ints .....Pittsburgh 


..Newnort News 
. Norfolk 
. Princeton 


NEWARK FIRE UNDERWRITERS 

The Newark Board of Fire Underwrit- 
ers will hold its next monthly meeting 
Thursday, February 20th, at the 
Downtown Club, Newark. The nominat- 
ing committee will make a report pre- 
paratory to the elections which will take 
place at the March meeting. 


on 


NEW JERSEY AGENTS MEET 

The February meeting of the New 
Jersey Special Agents’ Association was 
held last Monday at the Elks’ Club in 
Newark. William Quaid, executive vice- 
president of the Southern Fire, was the 
speaker. 


BECOMES AN AMERICAN 
John Heldar, vice-president of Sterling 
Offices, Ltd., reinsurers and managers of 
the Lion Fire of New York, has be- 
come an American citizen. He came to 
New York City in 1923 from Denmark. 


FINDS MANY UNDERINSURED 
This Condition Due to Lack of Under- 


standing of Co-Insurance Clause 
Fidelity-Phenix Believes 

For their own financial safety, prop- 
erty owners, and real estate men gen- 
erally should be better acquainted with 
the co-insurance clause in the fire in- 
surance contract, according to Vernon 
Hall, secretary of the Fidelity-Phenix 
in charge of loss department. 

“On numerous occasions,” said Mr. 
Hall, “when a fire loss occurs affecting 
insured property, it develons that the as- 
sured purchased insurance protection 
without a proper idea of the values in- 
volved. This is perhaps true more par- 
ticularly of contents than structures, but 
in a great many instances the latter are 
also concerned. 

“Tt is then,” continued Mr. Hall, 
“when the matter of loss settlement 
comes up, that the question of co-insur- 
ance also arises. If the property has 
been underinsured, that is, insured for 
less than a certain percentage of its 
value, 80% in New York and in many 
other states, the owner becomes a co- 
insurer with the insuring company, as 
is stated in the policy form.” 








PORTRAIT OF HUGH LEWIS 

\ portrait of Hugh Lewis, director of 
the Royal and the Liverpool & London 
& Globe, was presented at Liverpool on 
February 6. It was painted by George 
Harcourt, R. A. A dinner given in honor 
of Mr. Lewis at the Exchange Station 
Hotel, Liverpool, followed by a dance, 
marked one feature of the presentation. 





SOUTH AFRICAN MERGER 
The well known insurance firm of 
Neale, Wilkinson & Rennie, Ltd., South 
Africa, has been taken over by Glan- 
ville, Enthoven & Co., with the excep- 
tion of the marine department. 


INSURING NEON SIGNS 





National Union Inland Marine Dg) 
Now Covering These and Electric 
Signs, with Certain Exception; 

The inland marine department of the 
National Union Fire of Pittsburgh i, 
now covering neon or electric signs. The 
company is covering these signs againg 
all risks from the time they are py. 
chased from the manufacturer, eXcept 
as follows: 
(a) Loss or damage incurred while 

being erected. 

(b) Dishonesty or negligence on th 
part of the employes. 

(c) Faulty manufacture or improper 
installation of sign. 

(d) Loss or damage caused by wea 
and tear, inherent vice, latent defect o; 
gradual deterioration or damage gy. 
tained while actually being worked upon 
and resulting therefrom. 

(e) Loss by internal explosion, blow. 
out, short circuiting, or other electrical 
disturbances. 

(f) Loss by riot, civil commotion, or 
war. 

It is a special condition of the con. 
tract that the assured’s property will be 
erected not less than ten feet from the 
ground or floor. - On signs located jn. 
side a store or in a display window, this 
clause is waived. The assured must 
carry 100% insurance or be a co-insurer, 
The rates vary from 24%% and up, with 
a minimum: premium of not less than 
$10.00. The commission is 15%. 


NEW ADJUSTMENT OFFICES 

The General Adjustment Bureau has 
opened new sub-offices at Asbury Park, 
N. J., and Wilkes-Barre, Pa. That at 
Asbury Park is located in the Electric 
3uilding with Charles L. Hyde as resi- 
dent adjuster. He will report to Mana- 
ger William F. Russell of the Newark 
office. The Wilkes-Barre office is in the 
Miners Bank Building with R. C. Lomas 
in charge. He will be under the super- 
vision of Manager L. F. MclIntyre of 
the Scranton office. 


RUDOLPH BELCHER RETIRES 

Rudolph Belcher, general manager of 
the Western Insurance Bureau, has re- 
signed on account of ill health. and his 
place has been taken by Fred C. Schad, 
who has been elected assistant secre- 
tary of the new bureau. Mr. Belcher 
was for many years with the Western 
department of the Fidelity-Phenix, later 
becoming assistant manager of the bu- 
reau and then manager several years 
ago. He is also secretary of the Uni- 
form Printing Co. and joint attorney-in- 
fact for the Underwriters’ Grain Asso- 
ciation. 









































agents. 





NEWARK FIRE INSURANCE COMPANY 
| Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
| and unblemished record of over 
a Century in protecting the 
interests of policyholders and 
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Represented 
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Owners of buildings can insure their rental income. 
Have you told-your clients about Rent Insurance ? 
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th AMERICA FORE GCMOUL of Thenrance. Companies 


T HE CONTINENTAL INSURANCE COMPANY  FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY FIRST AMERICAN FIRE INSURANCE Company MARYLAND INSURANCE COMPANY OF DELAWARE 
ERNEST STURM,.C! of the Boar 
Eighty Maiden Lane, ~ PAUL L.HAID. Present =, New York,N-.Y. 
THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairman of the Be 
WADE FETZER, Pre 
CHICAGO — SAN inno. DALLAS ~ MONTREAL 
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Chambers On Aviation Insurance 


(Continued from Page 1) 


3eebe, president of the United States 
Aviation Underwriters, Inc., in 1927 as 
advisor on aeronautics and today is an 
authority on aircraft insurance. 

Closely following the expansion of av- 
iation itself in the United States within 
the last three years, many American in- 
surance companies were quick to see the 
future importance of this new industry, 
Mr. Chambers said, and the facilities 
they have offered the industry have un- 
doubtedly been responsible to a consider- 
able extent for the growth of aircraft 
operations during the last year or so. 

“This period has been a trying one 
from the insurance standpoint,’ Mr. 
Chambers said. “The industry has been 
so intent on plans for expansion and the 


major problems of executive management " 


and personnel, that little thought has 
been given to safety measures. The ob- 
jective has been to prove that schedules 
could be maintained comparable to other 
forms of transportation. This, together 
with the fact that up to the present time 
there are not sufficient hangars to house 
the aircraft in existence (even though 
airport development has gone ahead by 
leaps and bounds), makes aircraft insur- 
ance one of the most hazardous forms 
of coverage. 
Loss Prevention Campaign 

“Thé same improvements which will 
make for reduction in aircraft insurance 
rates will also make for greatly increased 
public confidence and, consequently, in- 
creased traffic and aircraft operations, 
The United States Aircraft Insurance 
Group has instituted a loss prevention 
campaign which, coupled with a sincere 
desire on the part of the aircraft in- 
dustry to better general conditions, will, 
I believe, materially change the situation 
during the coming year. 

“The problems confronting aircraft un- 
derwriters, while complex at the moment, 
will, in my belief, be simplified during 
the next year or so. I do not believe, 
however, that much may be expected in 
the way of standardization for several 
years to come. 

“Windstorm insurance is a most im- 
portant form of coverage. The value of 
aircraft destroyed by tornado, cyclone or 
windstorm ,ran into hundreds of thou- 
sands during the past year alone. Part 
of the tremendous loss was due to the 
lack of hangar facilities, but the larger 
part was due to the fact that ground 
personnel throughout the country have 
not as yet realized that when the wind 
attains a velocity in excess of the stall- 
ing speed of an aircraft, the plane is in 
the same condition as if it were in flight 
but with no one to control its actions. 
The rates on this form of coverage are 
based almost entirely upon the geo- 
graphical limits within which the air- 
craft is to be operated, as windstorm 
conditions vary greatly in different sec- 
tions of the country. The current rates 
vary from % of 1% to 24%4%. This form 
of cover will not be granted unless the 
assured has adequate hangar facilities 
and agrees to keep the aircraft in ques- 
tion in hangars at all times when not 
in use. 

Mooring and Land Damage Cover 

“Mooring and land damage is a form 
of coverage which has recently been 
adopted as standard. This is written 
only when windstorm also is covered. 
The mooring coverage is, in reality, a 
marine form and covers flying boats and 
amphibians while anchored or moored, 
against hail, stranding or striking by 
other aircraft, vessels or objects. The 
current rates for this coverage run from 
1 to 3%. Land damage to land aircraft 
or amphibians while on land covers loss 
or damage to the aircraft while sta- 
tionery, caused by hail or striking by 
other aircraft, vehicle or object. The 
current rates on this form of coverage 
run from % to 2%. 

“The coverage termed ‘perils of the 
air’ is the most expensive form of cover 
to the operator and the most unprofit- 
able form to the underwriter. The rate 


for this coverage varies from 10 to 20% 
of the value of the aircraft, depending 
upon the deductible and the purposes for 
which the aircraft will be used. 

“All present aircraft policies contain a 
100% co-insurance clause unless specifi- 
cally agreed to the contrary. 

Selection a Great Problem 


“I doubt if there is any industry where 
insurance represents as large a part of 
the assured’s operating cost as in avia- 
tion. This*being the case, insurance to 
the aircraft industry is a problem of ma- 
jor importance. The aircraft industry 
could not possibly afford to pay rates 
promulgated on the basis of experience 
applicable to all licensed aircraft. It is, 
therefore, a question of selectivity on the 
part of the aviation underwriter, who 
must name rates which he knows are 
considerably less than those indicated by 
statistics of the industry as a whole, jus- 
tifying his action by his knowledge of 
the aircraft, pilot and other features in- 
volved. 

“To make aviation insurance more 
practical for both the industry and the 
aviation insurance companies, rates must 
be reduced. Until the industry elimi- 
nates unnecessary losses (particularly 
ground losses) rates cannot be brought 
down. 

“The aviation underwriter has, in ef- 
fect, a trust to perform, for even though 
risks are rated in accordance with their 
merits, if the over-all experience is bad, 
all rates must be raised. This means 
the aviation underwriter must not insure 
risks which are fundamentally unsound, 
and which are not performing a service 
of value to the industry. Particularly 
should the aviation underwriter avoid in- 
suring stunt flights of all kinds, for the 
success of such flights, should they be 
successful, seldom benefit anyone but the 
individual who has performed the stunt. 
The industry does not profit by the suc- 
cessful completion of a stunt, and failure 
may not only cause harm to the indus- 
try, but also to insurance companies sup- 
porting such stunts, and the industry 
would suffer indirectly through a subse- 
quent increase in cost of insurance. 

“At the present time we have more 
aircraft manufacturers than there ever 
were, in my belief, automobile manufac- 
turers at any one time. Many of them 
are building several models of aircraft; 
in fact, there are at the present time 
283 approved type certificates and 166 
other aircraft approved for license but 
without approved type certificate. Most 
aircraft can be and are equipped with a 
number of -different makes and types of 
engines. Each aircraft equipped with 
each different type of engine presents a 
different problem. 

Aircraft Construction Types 


“At the present time there are three 
distinct forms of construction used in 
the manufacture of aircraft: first, weld- 
ed steel with fabric coverings; second, 
all-metal construction; and, third, wood 
or monocoque construction; and there 
are cases where planes are a combination 
of all three of these forms. Each form 
of construction presents different prob- 
lems to the insurance underwriters as the 
resultant damage caused by compara- 
tively the.same type of accident would 


vary greatly in these three types, and 
the cost of repair is much higher on 
some types than it is on others because 
of the fact that only specialists in that 
particular form of construction are capa- 
ble of making repairs and because ma- 
terials vary greatly in their economic use. 


“The safety of an aircraft depends not 
only on the performance of the aircraft 
and the proper functioning of the power 
plant under normal conditions, but is 
subject, as I believe no other means of 
transportation is, to accident resulting 
from the omission or commission of the 
operator. This is largely due to over- 
confidence on the part of the experienced 
pilot and to insufficient knowledge on 
the part of the inexperienced pilot. Re- 
cent accidents with which we are all fa- 
miliar can be equally attributed to the 
experienced and inexperienced pilots for 
the reasons stated. 


“Another problem of aviation insur- 
ance is the vast differential in value. The 
values of aircraft in operation in this 
country at the present time vary from 


$1,000 (sometimes even less) to $165,000. 


Automobile insurance presents no such 
differential in values. Further, in avia- 
tion we do not have the number of units 
subject to insurance that we have in au- 
tomobiles. Also the limits of liability re- 
quired by many operators make the total 
exposure on large transport planes a stu- 
pendous sum. It is easy to conccive the 
exposure which an aircraft underwriter 
assumes in fully protecting aircraft val- 
ued at $100,000 with combined limits for 
public, passenger and property damage 
liabilities of $700,000 to $800,000, in addi- 
tion to workmen’s compensation insur- 
ance covering the operating crew, and 
possibly personal accident insurance on 
the passengers riding in such aircraft. 


State Vs. Federal Regulation 


“Aviation insurance is similar in some 
respects to marine insurance. Not only 
are we now dealing with flying boats 
and amphibian aircraft, which have been 
held subject to maritime law while oper- 
ating on water, but there are few air- 
craft, the operation of which is con- 
fined to the territorial limits of any one 
state. The insurance laws of a number 
of states have assigned aviation insur- 
ance to the same class as marine insur- 
ance. 


“T believe that at some future time 
all control of aircraft operations and all 
laws governing the responsibility for 
such operations will be centralized with 
the Federal Government. Aircraft oper- 
ations at the present time, however, are 
struggling under the burden of different 
laws, and regulations of the various 
states over which they operate daily, 
which quite naturally create problems 
insurancewise. 

“Other problems which prevent stand- 
ardization are the varying climatic con- 
ditions in different parts of the coun- 
try, such as fog, snow and atmospheric 
conditions that cause formation of ice 
on wings. Some parts of the country 
afford adequate facilitics for forced land- 
ings, and in other parts, a forced land- 
ing means a crack-up. In still other 
parts of the country, airports are located 
at high altitudes with consequent rari- 
fied atmosphere, which increases the 
take-off and landing speeds with re- 
sultant additional hazards. Certain parts 
of the country are subject to tornadoes 
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National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1929 
RESERVE FOR ALL LIABILITIES... 


CONTINGENT RESERVB FUND.... 


Vice-Presidents 
R. M. Anderson, G. F. Cowee, C. C. Hewitt, C. L. Miller, C. B. Roulet 
F. B. Seymour, Secretary and Treasurer 
Secretaries 
R. C. Alton, L. C. Breed, H. B. Collamore 
Assistant Secretaries ‘ 
W. C. Browne, W. W. Corry, W. H. Hinsdale, W. O. Minter, °S. W. Prince 


cA EN ASS LL 


46,402,714.06 
21,097,599.55 
S. T. Maxwell, Vice-President 











and hurricanes which yearly cause thoy. 
sands of dollars of damage to aircraf, 


Personal Hazards of Pilots 


“One of the most important phases 
from an underwriting standpoint, js as. 
certaining the ability and experience of 
the pilot who is to fly the aircraft jp. 
sured. This, at the moment, is the most 
difficult information to obtain. Up to q 
year or so ago, the insurance under. 
writers knew personally a large percep. 
tage of all the pilots in the country anq 
were well informed as to the general 
qualifications of practically all pilots, So 
many new pilots have been licensed dur- 
ing the past two years that to have this 
personal knowledge is, of course, impos- 
sible. 

“In underwriting air line Operations, 
the underwriter therefor makes a thor. 
ough investigation of the operation man- 
agement of the line and the insurability 
of the operation is largely based on the 
underwriter’s confidence in the operation 
manager’s knowledge and ability to 
choose the proper flying personnel, 

“Pilots’ records are being maintained 
by all underwriters and it is my belief 
that within the next two years, the rec- 
ords of all first pilots on regular air 
lines will be well known to the under- 
writers. 

“A careful study of all available rec- 
ords indicates that 90% of all claims 
for physical damage to aircraft are for 
partial losses, and 10% or less for total 
and/or contructive total loss. Claims for 
partial losses are made up of the fol- 
lowing items: 

Labor expenses. 

2. Cost of replacement parts. 

3. Transportation of replacement 
parts and transportation of dam- 
aged aircraft to place of repair 
and return. 

4. Cost of salvage and survey ex- 
pense. 

High Costs of Repair 

“Experience shows that from 50% to 
75% of the total amount expended on 
account of partial losses is accounted for 
by labor costs, transportation and sal- 
vage expenses. This situation has lately 
been further aggravated by the tendency 
for several aircraft manufacturers to fur- 
ther increase labor charges to assureds 
for repairing aircraft. 

“Transportation costs mount rapidly as 
the distance between the place aircraft 
is damaged and the manufatturer’s plant 
is increased. 

“It will be readily appreciated that in 
insuring an aircraft which has been de- 
preciated from 66-2/3% to 50% of the 
initial retail sales price, the cost and ex- 
pense of repairing such aircraft will be 
practically identical with the cost and 
expense of repairing the same make and 
type of aircraft when new, although the 
premium which would be paid to the 
underwriters would be based on a value 
from 66-2/3% to 50% of that on which 
premium would be based in the case of 
a new aircraft. 

“Unquestionably the greatest avoidable 
loss to the aircraft industry and to avia- 
tion insurance companies arises out of 
careless and negligent management of 
hangars. Poor housekeeping in hangars, 
carelessness in welding work, and smok- 
ing in hangars and in vicinity of air- 
craft being refueled, have resulted in the 
loss by fire during 1929 of several hun- 
dreds of thousands dollars’ worth of air- 
craft, representing a high percentage of 
the premium paid for all aircraft insur- 
ance. A fire started in a hangar means 
usually the loss of the entire contents. 
Momentarily, it is desirable, therefore, 
to avoid concentration of values. The 
hangar situation in any risk is of great 
importance. We recognize that the prt 
vate owner and the small commercial 
operator cannot afford to own their own 
hangars and enforce such rules as they 
may deem proper for the safeguard of 
their property as can the larger opet 
ator. The type of construction of hang- 
ars principally used, the number of alt 
craft, and the number of owners, other 
than the applicant, using hangars, there 
fore, have a marked bearing on rate 
making.” 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 


NEAL bag gt! President JOHN KAY, Vice-Pres’t and Treasurer 
HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 








ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 


SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33  $19,562,549.89 $13,500,000.00 . $23,003,126.44  — $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.- ~~, WELLS pe. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pree’t 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.66  $ 2,834,467.72  $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
ORGANIZED 1854 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40  $ 2,770,413.44  $ 600,000.00 $ 1,510,943.96  $ 2,110,943.96 





NEAL BASSETT, President JOHN KAY, Vice-President and freasurer 
A. H. HASSINGER, Vice-President WELLS te Vice-President ARCHIBALD KEMP, 2d Vice-President 
1 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA. 


$ 5,021,040.53 $ 2,502,743.59  $ 1,000,000.00  $ 1,518,296.84  $ 2,518,296.84 


A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. oa Lene 3 peeenes, V.-Pres’t ARCHIBALD KEMP, 2d V.- Pres’t 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 


-$ 4,837,239.59 $ 2,492,228.84  $ 1,000,000.00  $ 1,345,010.75 — $ 2,345,010.75 








W. E. WOLLAEGER, President L BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.. —_—_, a anee ta poaeest. V.-Pres’t ARCHIBALD KEMP, 2d 2d V.- Pres’ . 


CONCORDIA FIRE. INSURANCE CO. 


OF MILWAUKEE, 


$ 5,359,804.52  $ 2,486,092.08  $ 1,000, 000. 00° $ 1,873,712.44  $ 2,873,712.44 





CHARLES L. JACKMAN, President NEAL BASSETT, Vice-P: 
JOHN KAY, V. -Pres't A. H. HASSINGER, V. o> ap eee TBs BASSETT, V.-Pres’t_ ARCHIBALD KEMP, 2d V. ~Pres’ . 


CAPITAL FIRE. INSURANCE CO. 


CONCORD, N. 


$ 666,598.88  $ 196.08 3 300,000. 00. $ 366,402.80 $ 666,402.80 





SLD ROWE, Presi NEAL BASSETT, Chairman of Board 

J. ae ag resident Ss. WM. B! 

. DONEGAN, Ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON Vinx See ‘ee 
ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


OF NEW YORK, N. Y. 


$15,452,308.70  $10,173,698.43  $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 


EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
Chicago, Illinois Toronto, Canada San Francisco, =" 
eto a MASSIE & RENWICK, Limited, W. W. & E. G. POTTER, Managers 

H. R. M. SMITH Ass’t Manager 

JAMES SMITH FRED. W. SULLIVAN JOHN R. COONEY 
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Frankfort General 
Liquidation Plans 


PAYMENTS MAY REACH TO 40% 





Reinsurance Creditors in Britain and 
Elsewhere Wish for Settlement of 
Financial Problem 





With quite a number of British com- 
panies interested in reinsurance treaties 
with the Frankfort General, considerable 
attention is being paid to every move. 
In an editorial published in the “Daily 
Telegraph” of London, the writer says: 

“Further advices from Germany con- 
cerning the recent meeting of creditors 
of the Frankfort General Insurance Co. 
how that it has been impossible, owing 
to the complicated nature of the trans- 
actions of the company and its subsidi- 
aries, to draw up any definite state- 
ment of the financial position. It ap- 
pears probable, however, that so far as 
the unsecured reinsurance creditors are 
concerned, the assets available are like- 
ly to vield a dividend of between 21 
and 22%, without taking into consid- 
eration any sum paid by the Allianz Co. 
of Berlin for the purchase of the Frank- 
fort General comnany’s portfolio of di- 
rect business. This sum is to be de- 
termined by arbitration. but assuming it 
to amount to Rm.12,000,000, it is said 
that the dividend to unsecured creditors 
would amount to about 40% of their 
claims. 

“This, however, is dependent largely 
upon whether the company’s affairs can 
be wound up within a reasonable time. 
and to accomplish this it is suggested 
that the creditors come to an agreement 
to cancel all unexpired risks from a cer- 
tain date, provided that they can obtain 
from the directors of the company and 
their allied financial concerns a guaran- 
tee of a minimum dividend of an ac- 
ceptable figure. In order to see if this 
can be arranged, a committee of cred- 
itors has been appointed on which five 
representatives of reinsurance creditors 
are to sit, and already Edgar Schues of 
Hamburg, who represents important 
British reinsurance interests, has been 
elected to this committee.” 

Balance Sheet Results 


The London “Times” publishes a tele- 
gram from its Frankfort correspondent 
as follows: 

“The third and revised balance sheet 
containing estimated figures as at the 
close of the year 1929 which was sub- 
mitted today at Frankfort to the first 
meeting of creditors of the Frankfort 
General and its subsidiary undertaking 
shows total loss of the company amount- 
ing to 88000000 marks. as besides the 
complete loss of the share canital and 
all reserves (together 13000,000 morks) 


the company’s liabilities (73700000 
marks) exceed its assets (15830000 
marks) by 57.870,.000 marks, leaving 


211%4% for the unsecured creditors. En- 
deavors are being made to raise this 
quota to 50% by adding to it the good 
will payable by the Allianz and, if nec- 
essary, a voluntary contribution bye the 
banks represented on the company’s 
board, to which the banks apnear to 
have agreed in principle. Respective ne- 
gotiations are in progress, and in the 
event of their proving successful the 
losses of the creditors would be reduced 
accordingly, subject to the further liqui- 
dation of the company being allowed to 
oroceed slowly and outside the courts. 

“The only chance for the shareholders 
lies in the intervention by the banks in 
their favor.” 





EMPIRE FIRE FIGURES 
The Empire Fire of Brooklyn showed 
a gain in assets of $99.276 during 1929, 
according to President Fred I. Ettlinger. 
Current gain from underwriting is re- 
ported for this period as totaling $84,523. 
Gain from investments totaled $14,752. 
Mr. Ettlinger says that net depreciation 
of the company’s investments during 
1929 was only 2.9%, despite the sharp 

decrease in stock and bond values. 
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value the dependability 
and nationwide prestige 
of the 
NORWICH UNION 
based on a long and 
honorable record of 
service 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
H. P. JACKSON, President 
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Indifference Shown 
To Flood Insurance 


FACILITIES CALLED AMPLE 





U. S. Government Report Says Property 
Owners Don’t Take Covers Despite 
the Heavy Losses 





Despite an annual loss of millions of 
dollars in the United States to property, 
livestock, crops and merchandise as a re- 
sult of floods, the use of insurance pro- 
tection for this purpose has not devel- 


oped as extensively as other lines of 
casualty insurance, it is stated by the 


insurance section of the commercial laws 
division of the Department of Com- 
merce. 

The principal application of flood in- 
surance at present is to baled cotton, 
the division stated. and practically all 
of this business is handled by an asso- 
ciation of insurance companies which 
has paid out many millions of dollars 
in losses. 

While there are no comnanies organ- 
ized for the sole purpose of insuring 
against floods there are approximately 
twenty-five fire and marine insurance 
companies which issue policies covering 
either asainst floods specifically or 
against all risks to property (“all risk 
coverage”), it was pointed out. 

There is also an association of insur- 
ance companies which writes a special 
policy covering damages to bridges and 
their approaches, and other companies 
provide insurance for automobiles, grow- 
ing crops, and other pronerty against 
flood damage, it was stated. 

In localities not constantly suhiect to 
floods. nronerty owners are indifferent 
to flood insurance and do not fortify 
against such damage until the danger is 
imminent. Insurance companies, of 
course, cannot issue policies except at 
prohibitive rates at this time, when the 
risk is so evident, the division declared. 

Insurance companies. in general, take 
the position that the facilities are ade- . 
quate to meet the demand for flood in- 
surance bunt also feel that there is an 
immense field for this business and that 
it is simply a problem of developing that 
field. it was stated. 

Active solicitation, rather than the tra- 
ditional passive acceptance of what busi- 
ness comes along, is suggested hy one 
company as a sten which may lead to 
increased volume. There is also the nos- 
sibility that development of the field 
may come from the fire and marine in- 
surance companies branching out in this 
direction, it was pointed out. 





NORTH RIVER SHOWS GAINS 

The North River of the Crum & For- 
ster group, and oné of the oldest Ameri- 
can fire insurance companies, having 
been operating for 108 vears, ended 1929 
with assets of $25,792,869. a gain of about 
$20,500. The net premium income in- 
creased $269,056 to $10,350.133. and the 
surplus to policyholders. including #4,- 
000 000 canital, increased $206.820 to $14,- 
055023. The unearned premium reserve 
of $9,370.686 showed only a small gain. 
During the last year the North River's 
capital was increased from $7.000,000 to 
$4.000000 by a stock dividend, thus 
transferring that amount from surplus to 
capital account. The gain in net pre- 
mium income was made in the face of 
increased competition from a_ host of 
new comers in the fire field. 





NEW N. F. P. A. COMMITTEE 

The National Fire Protection Associa- 
tion has created a committee on spon- 
taneous combustion and ignition and has 
appointed Dr. H. H. Brown chairman. 
Dr. Brown is co-author with D. J. Price 
of the N. F. P. A. book on “Dust, Ex- 
plosion Hazards.” This committee is an 
outgrowth of the conference called a few 
months ago in Washington on sponta- 
neous ignition, which had the co-opera- 
‘tion of the United States Departments 
of Commerce and Agriculture. 
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COMPLETE NORTH STAR DEAL GANNER MADE GEN’L AGENT 
Company Now a Member of the General Promoted by London Assurance; Penna 
; Alliance Group; Will Handle Fire Succeeds Him as Spcial Agent in 
Reinsurance Lines Eastern New York Field 
: President E. H. Boles of the General Russon G. Ganner has been appointed 
slliance Corporation states that stock- general agent of the London Assurance 
. holders of the American Salamandra e OWS at the New York home office with charge 
Corporation have approved the exchange over Eastern territory. His position as 
30,000 shares of General Alliance stock special agent in the suburban and east- 
f jor the entire capital stock of the North the Widespread Need ern New York field is taken by Charles 
, Star, except pene ese es = f ' | J. Penna, who has been chief examiner. 
J and that accordingly the exchange o , 4 uranee... Both promotions are in line with United 
54 shares Was completed on January 29. The or xp osion Ins States _Manager Everett W. Nourse’s 
North Star thereby becomes a member plan of recognizing excellent work of 
- of the General Alliance group, which in- employes of the company when advances 
of cludes also the General Reinsurance and are made. Mr. Ganner started in insur- 
e the United States branch of the United ance with the Commercial Union in 1906 
“ british. . . and later went with the Royal, becoming 
He At a meeting of the boards of direc- an examiner there. In 1920 he joined the 
tors of the General Alliance and the London as a special agent in the subur- 
n- General Reinsurance J. D. White of New | ban and eastern New York territory. 
a York was elected a director of both cor- | and for the last ten years has developed 
i porations. Mr. White is vice-president | the company’s business in this field. 
“ of J. G. 1 White & Co. of New York, pres- Mr. Penna’s connection with the Lon- 
x ident of the American Salamandra and don began in 1908. After becoming an 
“a a director of several other companies. examiner in the Middle department he 
The N rth Star will provide the Gen- was transferred to the New England 
= eral Alliance group with the fire rein- territory and about a year ago advanced 
surance facilities. It has a capital’ of to the post of chief examiner. He has 
> $400,000 and_a large —T aan = spent considerable time in the field in 
General Keinsurance and _ the nite | the last three years and is well grounded 
we British handle casualty lines exclusively. in special agency work. 
ng The United British was formerly admit- | = 
ck ted to this country to write fire insur- | RESTRICT PUBLIC ADJUSTERS 
ance but retired and was then later re- 
- admit tted ; a casualty insurer. In Great | New Regulations Put Into Effect in 
ial Britain it is a multiple-line company. | Michigan Will Eliminate Gross 
a Evils of This Business 
rie INSURANCE STOCK GAINS Commissioner Charles D. Livingston's 
w- : } determination to place the business of 
nst U. S. Shares Corporation Survey Shows adjusting for the assured on a high eth- 
Tremendous Expansion in Values | ical plane in Michigan and to eliminate 
6 in Seven Year Periods | evils which have too often marked the 
ent Within every seven year period since activities of the independent adjuster re- 
tify 1915 the dividends, assets, surplus, capi- sulted last week in the announcment of 
r is tal and market value of. securities of a list of regulations governing the op- 
of leading insurance companies have dou- erations of all licensed public adjusters 
at bled and business depressions have had in this state. Infraction of any rule may 
the de _ ht oe —e ae than ¢ lower O matter where you are located, a field man of be —_ ee of me me , 
market va 4 : y. » tighten the regulations in 
2 study completed’ eg tha Dalen ‘States this renege help _ broadcast the need for this branch of the Seatne “ “a mt porded 
des Shares Corporation, New York. explosion insurance right in your own territory. the commissioner when the 1929 legisla- 
Sid The study, covering a 15 year perform- ture passed the revised insurance ‘code. 
in : . : . 
an ance of 16 representative concerns, the In fine with their desire to render the extra touch of Commissioner Livingston has since given 
that securities | of which are held in the port- service to you, these men have collected vital statistics the matter exhaustive study and_ has 
that nes of the reo stock investment and interesting facts about explosion insurance. pm Pg: et a re - erie me 
rust manage = : if obeyed, will prevent the hint of irreg- 
tra- veals a 7 - by vent poisons which range Reinke iecenninguardeniime aenadaaloed ul: arity creeping into any adjustment te 
yusi- cartied the total from $356.941,000 in paper clippings featuring explosions of every type, in gotiated by licensed public adjusters in 
one 915 to $1,234,452,000 by 1930 and an every part of the country. They can tell how other the state. ron 
d to — _— 008.000 a ee agents were enabled to sell explosion policies where the a api poh pga 2 eet wn 
™ rising oO 4 : 2 - lew code anc re e es - 
hold 50 by 1930. In the catehon oF pgp need was not even dreamed of. They can prove that the tions implied in oe new regulations, it 
ia poration this reflects the able manage- smallest dwelling as well as the largest plant is a prospect. is anticipated that a vastly smaller num- 
“this me = of it Vv vestment portfolios for which What’s more—with their highly specialized knowledge of ber will be licensed this year than ever 
"ance companies age noted, 7 this coverage they cam probably go over your prospect ee 
ting the same year perio e : ; 1 ; ches ae : 
NS hisker value of securities of these 16 list with you and actually help to close a profitable but who are not licensed solicitors is 
: companies advanced in all except four volume of explosion business. In addition to this per- prohibited under the new rules. Pad- 
bi sore beginning with a total of $158,030,- sonal aid, they can supply you with an interesting window —_ - — is, Pe gore na 
i ) in 1915 and reaching the huge sum : 1 ra : : s : : scribed, and the hours during which the 
: ‘ featuring explos ; ’ “agg 
AVING of $1,101 755,000 by the close of 1928. The disp - ero s y —— ae ie . —— iia adjustment of losses may be solicited are 
om data also shows that stock prices dipped as well as letters, folders and other valuable helps. even regulated under the comprehensive 
— ‘ightly during the early months of busi- : cs di set of rules. 
e in- ness depression, as they have in response The assistance our field men can render in this class 
1 = ‘o the current recession, but that recov- of coverage gives only one example of the expert knowl- HANOVER FIRE STATEMENT 
nie ery in value was rapid. In this connec- edge at your disposal. Why not take advantage of it? The Hanover Fire has published its 
7 ve on it is pointed out that insurance stock seventy-eighth annual statement as of 
Serv trices prevailing in December and Jan- -_ January 1, showing total assets of $23,- 
Bee vd Were returning the highest yield a 703,714, a gain of $4,644,104 over 1928. 
0 As tainable at any time since 1926. Tr XE The company paid in to capital $1,000,- 
thus : 000 and to net surplus $3,200,000. At 
tes 0 DETROIT ASS’N OFFICERS the close of last year the capital was 
i Directors of the Detroit Association of Insurance Co. $4,000,000 and the net surplus $12,802,- 
_ of some \gents selected, at a meeting be ae with $10,021,458 the year 
‘eently, J. Alfred Grow, manager OF \ Y fe 74 ic: »efore. Premiums written last year were 
rst of i the insurance department of Homer OF = MEK ICA $5,709,471, compared with $4,958,905 in 
Warren & Co. as president of the De- = — 1928. The unearned | premium reserve 
. “. Association for the ensuing year. fi sini Clas 1. Wei ‘ increased from $4,991,290 to $5,627,114. 
SE W. A. Doyle, president of the W. A. Shade Ansess-anukieadile. dies then Tee ES 
ssocia- Dovle Sicsrsianian Agency of Highland ark Ave. at 42nd St., New York, N. Y. AMERICAN OF NEWARK FIGUR 
rc ad and the retiring association presi- Pacific Coast Dept., San Francisco, Calif. The American of Newark closed 1929 
nd has “in was 1 aa chairman of the board. with total assets of $37,605,289, a gain 
rice Frese J. Lieber, vice- -president of the of $4,967,842. The issued capital of the 
Fe Teese n ; : ‘ 3 57 presenting < 
a on Ape ney and active in both state THE COMPANY WITH THE L & L & G SERVICE company was $6,681,570, representing an 
st. ational Association circles, was increase of $1,681,570, this stock being 
an thos . : : ¢ ixi 
2 PI ‘en_vice-president, and Pearce D. issued to acquire control of the Dixie 
1a few Se president of the Cadillac agency, Fire and the Bankers’ Indemnity. The 
sponta- Was made treasurer. Theodore J. Hennes company’s special and contingent re- 
-opera- "a8 retained in the secretary’s post, a serves of $1,000,000 remain unchanged. 
-tments yen he has held since the association The net surplus was $11,108,052, an in- 
Organized eleven years ago. = 








crease of $2,020,801. 
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TALES of the 


New York State Agent, Firemen’s of N. J. 


ROAD 


E. H. HORNBOSTEL, 








In the years I have traveled and come 
in contact with many different minds, it 
has been interesting and amusing to watch 
and try and fathom the working of some, 
otherwise, level headed brains. I was 
at a large town in western New York 
many years ago. This was before there 
were any adjustment bureaus, and field 
men adjusted their companies’ losses 
themselves. I left my agent Saturday 
evening to return to my hotel for over 
Sunday, telling him that I would see him 
early Monday before leaving town to 
take care of any adjustments that might 
be necessary should a fire occur before I 
left. 

It was a cold Sunday night. At 2 A. 
M. my telephone rang and the following 
conversation ensued, 

“Hello, Ed, where are you?” 

“IT am in my room, standing at the 
telephone in a night shirt and it’s pretty 
cold. What is the matter? Is there any 
catastrophe? Has anyone died? Or has 
there been an earthquake ?” 

“No. I just thought I would call you 
up and let you know that there is a fire 
down town.” 

“Well, are we interested ?” 

“No, but I just thought I would let 
you know.” 

“Thanks, 


awfully, but can I do any- 


thing about it?” 

“No, I just thought I would let you 
know.” 

“Well, if I can’t do anything about it 


and can’t help put the fire out, I will go 
back to bed.” 

“All right, Ed, but I just thought I 
would let you know.” 

“TI am_ still wondering 


after nearly 


B. L. WHORF GOING TO MEXICO 
Whorf, special agent of 
the Hartford Fire, has been granted a 
leave of absence to go to Mexico for 
the purpose of making anthropologic al 
and linguistic researches for the Social 
Science Research Council of New York 
city. Mr. Whorf has an international 
reputation as a student of Aztec writ- 
ings and in his trip he hopes to find 
new information bearing on the ancient 
Aztec civilization. He has been awarded 
a grant-in-aid for his trip by the Social 
Science Research Council. 

H. W. MELVILLE PROMOTED 

Harry W. Melville has been appointed 
assistant manager of the Western ma- 
rine department at Chicago of the In- 
surance Co. of North America. He has 
been connected with this department 
since 1919 and prior to that time was 
with the home office in Philadelphia. 


Jenjamin L. 


LONDON & LANCASHIRE FIGURES 

The London & Lancashire wrote net 
premiums of $3,367,393 and had an un- 
derwriting profit of $355,916 or 10.57%. 


There was a decrease in premiums of 
$259,635 compared with 1928 and a de- 
crease in surplus of $43,810. Gilbert 


Kingan is United States manager of this 
company. 


EAGLE FIRE FIGURES 

The Eagle Fire of Newark made 
progress last year, having on December 
31 assets of $5,490,457. Its unearned pre- 
mium reserve was $2,378,894 and the net 
surplus $1,500,000. The Eagle, which 1s 
a fire reinsurance company, has a capi- 


tal of $1,000,000. ° 


LOC rd 


twenty-five years just why I was called 
at 2 A. M. to be given this news, espe- 
cially as I had distinctly told the agent 
that I would call on him Monday morn- 
ing to attend to any losses in which we 
might be interested.” 


* * * 


Insuring a Good Breakfast 


In a southwestern New York town 
there was at that time a good American 
plan of hotel, at which place I was laid 
up with a carbuncle on my neck, which 
had been operated on by a local sur- 
geon. I was forced to stay there for 
over two weeks under treatment. There 
was at this hostelry a waitress who usu- 
ally waited at the insurance table re- 
served for the field men who frequently 
made this hotel their headquarters when 
in the section. I refer to the Olean 
House at Olean, N. Y. 

She was a good waitress, but had the 
habit of grabbing your dishes before you 
were through with your food, so much 
so, that if you read your morning news- 


paper hiding your face behind it, she 
would sneak up and take your filled 
plates away and then when you put 


down eg? paper and wanted to eat, your 
food had disappeared. This happened to 
me while I was there recuperating. I 
had in my possession broad strips of 
plaster which I used in bandaging my 
wound, and one morning I took it with 
me into the dining room and while the 
waitress was out in the kitchen I plas- 
tered all the plates to the tablecloth in 
such a manner that the operation was 


(Continued on Page 41) 





NEW KENTUCKY FIELD CLUB 
A new Kentucky 


Association 





Fire Underwriters 
formed in Louisville, 
Ky., last week at a meeting of approxi- 
mately sixty-five held at the 
Seelbach Hotel, those attending repre- 
senting field men connected with com- 
panies whose managers are affiliated with 
the Western Underwriters Association, 
and including nine members formerly in 
the Kentucky Bureau Field Club. 

C. P. Thurman of the Continental, who 
in November was elected president of 
the old body, was chosen as president of 
the newly formed one. H. J. Whittier, 
who was secretary of the Kentucky Bu- 
reau Field Club and who represents the 
Rhode Island group, was made _ vice- 
president. E. A. Parsons, of the Spring- 
field, was again elected secretary-treas- 
urer. 


was 


field men, 





DEATH OF T. J. HOBAN 


Thomas J. Hoban, fire and casualty 
underwriter of Buffalo, died last week 
in his apartment in that city at the age 
of sixty-three years. <A_ fall several 
months prior to his death resulted in 
complications which proved of fatal na- 
ture. He was a leading figure in 
publican politics in Buffalo for 
than thirty years. 


Re- 
more 


TO JOIN ‘THE W. U. A. 
The Standard Federal Fire of 
port, Iowa, 


Western 


Daven- 
a former member of the old 
Insurance Bureau, 
Union of Indianapolis, 
have applied for 


Western Underwriters’ Association. 


and the 
non-affiliated, 
membership in the 


T. F. BUCHANAN ADVANCED 


Home Office General Adjuster of the 
Aetna Is Made Assistant Secretary; 
His Insurance Career 
Thomas F. Buchanan, home office gen- 
eral adjuster of the Aetna (Fire) of 
Hartford, was this week elected assistant 
secretary of the company. He began 
his insurance career with the Atlas As- 
surance in New York in 1904. He was 
with the General Adjustment Bureau in 
Boston for several years, returning to 
the Atlas as special agent in the western 
New England field. He joined the Aetna 
about seven years ago as state agent for 
Connecticut and western Massachusetts. 








J. A. WATERWORTH DIES 


Funeral services for James A. Water- 
worth, manager of the Missouri Inspec- 
tion Bureau, and one of the best known 
of St. Louis fire insurance men, were 
held at 2 p. m. Tuesday, February ake 
Services were at Christ Church Cath- 
edral (Episcopal) and interment in 
Bellefontaine Cemetery. Mr. Water- 
worth died at his home in St. Louis on 
February 8 from cerebral hemorrhages. 
He had been in failing health for sev- 
eral months. 





E. C. RICHARD WITH POTOMAC 

Eugene C. Richard, chief underwriter 
in the agency of Charles E. Wickham in 
New York, has retired from that post 
and on February 17 will become manager 
of the New York city office of the Po- 
tomac of Washington. Until this new 
office at 80 William street is opened Mr. 
Richard will have his headquarters with 
the Whelpley Agency, Inc., which rep- 
re —_ the Potomac for automobile lines. 
He has been in insurance for about nine- 
teen years, having been with the local 
department of the North British & Mer- 
cantile until 1925 when he resigned to 
go with the Wickham agency. 





MRS. BENNETT GOING HOME 

Mrs. Walter H. Bennett, wife of the 
secretary-counsel of the National Asso- 
ciation of Insurance Agents, who has 
been critically ill at the Mountainside 
Hospital at Montclair, N. J., following 
an operation on January 17, has recov- 
ered sufficiently so that she will be 
taken home late this week. 





THOM MADE GENERAL MANAGER 

Kenneth Thom, assistant general man- 
ager of the British America, Western As- 
surance and their subsidiary companies, 
has been appointed general manager. 
C. S. Wainwright, assistant general man- 
ager, who has been with the group for 
thirty- five years, has been promoted to 
be vice-president and a director. 





219TH YEAR 


SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. New York 


Western Department 
Wrigley Bldg., fede N. Michigan Ave, 


Pacific ron 
N. W. Cor. and Sa Ste, 
San Fennitaes, Cal. 
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LOGUE BROS. & CO., Ine, 


INSURANCB 
HARRY C. FRY, Jr., 


307 FOURTH AVENUE 


President 
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INSURANCE STOCKS 


PNM 


FRANK L. BROKAW & C0. 


Incorporated 


Frank L. Brokaw 


Walt Ni 
Howard C. Hill ie ae 


Stockton Cranmer 


149 BROADWAY, NEW YORK 
Barclay 2720 








| J. Campbell Haywood | 


ADJUSTER 
for STATE of CONNECTICUT 
Wide Experience Prompt Service 
loderate 
Tel. 221-4 Washington 
Warren, Conn. Cornwall Bridge P. O. 


AS NN «ecm | 


EMPIRE FIRE STATEMENT 


The Empire State of Watertown, 
N. Y., running mate of the Agricultural, 
showed substantial gains —_ its sec- 
ond year of operations. As of Decem- 
ber 31 the.company had assets of $2,- 
655,754. This represents an increase of 
$1,297,731, of which $297,731 was trade 
gain and $1,000,000 was paid in by the 
Agricultural last year. The Empire 
State has a premium reserve of $339,407, 
a reserve for contingencies of $250,000 
and a surplus to policyholders, including 
the voluntary reserve, of $2,027,001. The 
net surplus is $1,027,001. 








O. J. PRIOR, President 


INCORPORATED 1868 


The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W-. M. CROZER, Secretary 
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ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


THE STATE ASSURANCE CO., LTD. 
PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


! 95 Maiden Lane, New York 
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Engineering Helps For Agents 


Home of New York Special Agent Believes Producers Can Get 
Or Keep Most Any Line With Aid of Expert Inspection 
and Advisory Services of Company 


Local agents are urged to make use of 
the engineering services of their fire com- 


panies in order to get the large preferred 
risks. R. P. McGuire, special agent of 
the Eicme, says in the current issue of 
“News From Home” that in these days of 
keen . mpetition thorough inspections of 
prospe live risks by company engineers 
more ten than not result in the acquisi- 
tion such business. Taking up in de- 
tail «. it such inspections should include, 
Mr. \).Guire says in part: 


In: sard to the larger risks, I believe 


that t! . agent must service or have them 
servic: | by one of his companies’ spe- 
cial a nts or engineers. In many cases 
it is | st to call in an experienced man 
to ha: le the matter, as the agent him- 
self ix either too busy developing new 
busin. s, or is not equipped with the 
prope: schedule and engineering knowl- 
edge | handle the entire situation. 


Fro: a fire insurance standpoint, there 
major subjects that must be con- 


(a) he form or forms that are a part 


of the existing policies should be care- 
fully . died and, if necessary, a new 
form -iould be prepared that will best 
suit th needs of the assured. 


(b) The physical hazards should be 


checke:’} and recommendations should be 
made ‘iat will result both in the safe- 
guarding of the hazards and also possibly 
result in a rate reduction. 

Under subject (a) above, the following 


numerous items must be taken into con- 
sideration: ; 
Appraisals for Proper Value 


(1) Values should be determined for 
the purposes of carrying the proper 
amount of insurance. Perhaps an ap- 
praisal will be necessary. 

(2) Existing conditions will then de- 
termine the proper co-insurance clause 
that should be made a part of the policy 
and the correct amount of insurance that 
should be carried in order that the as- 
sured will not be penalized. 

(3) In cases where the assured has 
numerous locations throughout the 
country where merchandise is stored, 
perhaps a gencral cover contract would 


be the type of coverage that would best 
suit his needs. 

(4) In large plants consisting of nu- 
merous buildings, blanket insurance 
should be considered. 

(5) In risks where the stock values 
fluctuate and the co-insurance clause is 
liable to penalize your client, provisional, 
excess or co-insurance deficiency insur- 
ance should be explained to him and the 
one that best suits his necds should be 
carried. J 

All of these items open a large field of 
insurance that your client will no doubt 
need for proper protection. Among these 
are uSe and occupancy, automobile, ren- 
tal, sprinkler leakage, leasehold, earth- 
quake, windstorm, aircraft and profits. 
Every type of insurance that would fill 
the needs of the assured should be called 
to his attention in the final report and 
should be followed up by the agent. By 
this means the commission income of an 
agency will be greatly increased. 

in regard to subject (b) above, a thor- 
ough iuspection of the property must 
be made by an enginecr. The rate sur- 
vey should be caretully checked and rec- 
ommendations should be made which, if 
carried out, should result in a rate re- 
duction as well as reduce the fire haz- 
ards to the minimum. 

Question of Sprinkler Instalments 

If the values are large enough auto- 
matic sprinklers should be recommend- 
ed together with a tentative automatic 
sprinkler rate. If the assured is inter- 
ested to even the slightest degree in the 
saving on premiums, quotations from 
several reliable sprinkler companies 
should be obtained. It is then an easy 
matter for the assured to determine 
whether or not the sprinkler equipment 
could be paid for out of the insurance 
saving over a short period of years. | 

If a risk is managed as outlined in this 
article and rechecked every six months 
or a year, I believe that almost any 
line can be obtained and can be kept 
by the agent. By this type of service 
numerous channels are opened up that 
will eventually lead to different classes 
of insurance. These leads should be fol- 
lowed up regularly. 








PACIFIC FIRE FIGURES 

The Pacific Fire at the end of last 
year had total assets of $7,013,848, com- 
pared with $6,176,452 the year before. 
The policyholders’ surplus, including the 
capital of $1,000,000 was $3,353,357, as 
against $2619,183 at the end of 1928. The 
unearned premium reserve was $2,867,- 
483, an increase of $22,000. C. V. Mes- 
erole is president of the Pacific. 


FORM W. U. A. FIELD CLUB 

The Western Underwriters’ Associa- 
tion Field Club has been organized and 
includes in the membership twenty-three 
field men of companies formerly with 
the Western Insurance Bureau. This 
new club was formed in Milwaukee fol- 
lowing the dissolution of the Wisconsin 
Fire Underwriters’ Association, a Union 
field club. Paul Rudd is president, 
Charles Hayen first vice-president, and 
Byron Olinger secretary-treasurer of the 
new field club. Fred Dudley was elected 
Second \ice-president. 








CRAVENS, DARGAN & CO. FIGURES 
Cravens, Dargan & Co., Houston, Tex., 
with more than 2,000 local agents and 


dealers in Texas, wrote $3,935,738 of pre- 
miums from all classes of insurance rep- 
resented by their office during 1929, their 
annual statement shows. The general 
agency handles every form of insurance 
including life and employes 100 people 
in its offices at San Jacinto and Holman. 
It has fifteen traveling representatives 
and special agents. A check-up has re- 
vealed that Houston bank clearings in- 
creased over $8,000,000 a year by the 
business transacted by this firm alone. 





MASS. AGENCY INCORPORATES 

The Carter Insurance Agency of Hav- 
erhill, Mass., has been incorporated to 
do a general insurance business with an 
authorized capital of $30,000. The incor- 
porators are John F. Carter, president; 
Jacob W. Should, treasurer, and Nath- 
aniel H. Jones, all of Haverhill. 


STOCK-MUTUAL AGENCIES 


Virginia Field Club Preparing Report on 
This Subject After Intensive Study; 
Boy Scout Inspectors 

Further attention was given the ques- 
tion of certain agencies reported to be 
representing mutuals along with their 
stock connections at the quarterly meet- 
ing of the Fire Insurance Field Club of 
Virginia held at the Patrick Henry 
Hotel in Roanoke recently. <A report 
from a special committee appointed to 
look into this matter was deferred owing 
to the absence of its chairman. It is 
thought likely that the report will be 
ready for submission to the club at its 
next regular meeting to be held the sec- 
ond Tuesday in April. The subject is 
one in which the field men are deeply 
interested. . 

A final report from another special 
committee which has been investigating 
the advisability of adoption of the plan 
of inspecting towns in operation in the 
Middle West is also expected at the next 
meeting. Under this plan, the town 
authorities take the initiative in the mat- 
ter, inviting ficld men to juin with them. 
Boy scouts are utilized to a considerable 
extent in carrying out the inspection 
work. No action was taken. 





BILL TO PROTECT SPRINKLERS 
Contracts having to do with installa- 
tion of sprinklered systems by brokers 
may be considered separate and dis- 
tinct from contracts of insurance them- 
selves, under provisions of a bill pend- 
ing in the general assembly of Virginia. 
The bill, introduced by Senator b. F. 
Buchanan of Marion, has already been 
reported favorably by the senate com- 
mittee on general laws. 
that its purpose is to provide a safe- 
guard for brokers who arrange with cli- 
ents to install such systems at thcir 
own expense with the understanding that 
their clients shall pay them what the 
rate ordinarily would be until the cost 
was wiped out, while they would pay the 
lower sprinklered rate to companies 
carrying the risk. In other words, the 
act would protect them in such cases 
from possible future variation in rates 
that might affect the terms of their 
contracts with the insured. 





ST. LOUIS F. & M. ORGANIZED 

Organization of the St. Louis Fire & 
Marine has been completed through the 
General Insurors, Inc. This new com- 
pany had a paid-in capital of $200,000 
and a net surplus of $200,000, according 
to Chris. J. Muckerman, president, and 
started operating on February 1. Mr. 
Muckerman is senior vice-president of 
the General Insurors, and Henry S. 
Cushman, president of that organization, 
will be first vice-president of the St. 
Louis Fire & Marine. The General 
Insurors will manage the company for 
five years under a management contract 
without compensation and will also fur- 
nish free rental during that period. 
Stockholders have agreed to waive all 
dividends for that length of time in order 
to permit surplus funds to be used for 
the development of the company. 





GREAT EASTERN DIRECTOR 
Frank C. Hatfield, vice-president of the 
Phoenix of Hartford, has been elected a 
member of the board of directors of the 
Great Eastern Fire of White Plains, N. 


Y. The two companies are closely af- 
filiated. 


lt is understood. 


TEXAS REVISIONS ANNOUNCED 





Fire Companies’ Petitions.on Rates Con- 
sidered and Changes’“Made b- 
Board of Commissioners - 

The Texas State Board, of Insurange 
Commissioners has. announted its deéi- 
sions on the fire rat&revisions, which be- 
came effective Februaty.], oard 
revised the co-insurance credit on fire- 
proof and sprinklered classes and ex- 
tended the optional 80% coinsurance 
clause with the reduced rate to apply to 
mercantile brick buildings and contents 
rated under the key rate of 40 cents 
or less. 

Revision was made of definition on 
brick and frame experienced classes to 
conform with the National Board classi- 
fications used by companies in making 
annual reports on premiums and losses 
through the State Fire Insurance De- 
partment. There is a revision on rates 
on fireproof, sprinklered and_ brick 
classes based on the loss ratios for these 
classes. The board adopted a new 
leasehold schedule and form, the same 
as now being used in a majority of the 
states. It revised the method of mak- 
ing a short rate cancellation of policies 
on which there has been a premium ad- 
justment. Rates were reduced on overall 
factories, wood workers and hay barns. 


NEW BUSINESS BOOK CLUB 


Insurance Represented on Advisory 
Council of Boo':-of-Month Organiza- 
tion by Three Members 
A new book club, Business Libraries, 
Inc., “designed to cover the entire field 
of business literature” and presenting as 
an innovation a special service to indi- 
vidual businesses in the shape of an 
advisory council of business experts to 
pass on technical and specialized books 
in all ficlds of business has recently been 
launched with headquarters at 461 Eighth 

avenue, New York City. 

Each month publishers will submit to 
the club advance proofs of forthcoming 
books. These are voted on by the 
judges. Their first choice is then sent 
to the members of the club as the most 
outstanding new book of interest to 
business men. William H. Spencer, Dean 
of the School of Commerce and Admin- 
istration of the University of Chicago, 
is chairman of the board of seven judges 
who read and select the books. Among 
the members of the club’s advisory coun- 
cil which passes on specialized business 
books are the following for insurance: 
Prof. Saul B. Ackerman, New York Uni- 
versity; Dr. Solomon S. Huebner, Uni- 
versity of Pennsylvania and J. W. Long- 
necker, Hartford Fire. 











B. G. RUMSEY PROMOTED 


Benjamin G. Rumsey has been appoint- 
ed assistant secretary of the fire com- 
panies in the Sun of London group. He 
has been associated with the Sun for 
about four years and has had broad ex- 
perience in the field and at the home 
office. He was formerly with the Under- 
writers’ Bureau of the Middle and South- 
ern States. 





CAMDEN FIRE RESULTS 

The Camden Fire added about a half 
million dollars to the net surplus last 
year by virtue of an increase of $279,000 
in assets and reductions in liabilities. 
Assets of the company are now $13,782,- 
098, the unearned premium reserve $5,- 
421,994 and the net surplus $5,306,743. 
The company is now in its eighty-ninth 
year. 





GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 


Sc 








17-23 John Street, New York 
CORtlandt 8300 







THE 
JOHN C.MCNAMARA 
ORGANIZATION 


MANAGERS 


INSURANCE CO. 


OF 
AMERICA 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.— LEXington 6715 
245 Fifth Ave.—ASHland 1772 

























== THE EASTERN = 
soa UNDERWRITER = 












February 14, 1939 


——=,"_ 








FINANCIAL STATEMENTS 


December 31, 1929 





Public Fire Insurance Company 


Newark, New Jersey 











ASSETS LIABILITIES 
Bonds and Stocks __. _ . $4,593,766.00 Losses in Process of Adjustment... . .$ 689,230.00 
Cash in Banks and Office 2,553,578.23 Unearned Premiums... ............... 4,419,029.22 
Agents’ Balances ....... . 1,144,695.84 Reserve for Taxes, etc............. 221,198.51 
Due from other Companies 8,820.11 Capital Paid Up..... $1,000,000.00 
Interest Accrued .... . arts 35,046.87 Net Surplus ......... 2,007,320.79 
Other Admitted Assets ve 871.47 Policyholders’ Surplus . _ 3,007,320.79 
TOTAL _. .$8,336,778.52 in Sade PA ee $8,336,778.52 
COMPARISON 
Assets as of December 31st, 1929. .. ._ $8,336,778.52 
Assets as of December 31st, 1928 ... 6,627,183.63 
GAIN IN ASSETS... _. $1,709,594.89 


New York Office 
28 Platt Street 
Paul J. Kennedy, Secretary 


Chicago Office 
Insurance Exchange 
N. A. McNamara, Manager 


Philadelphia Office 
323 Walnut Street 
Horace B. Jennings, Manager 





Public Indemnity Company 


Newark, New Jersey 





ASSETS 
Stocks and Bonds (Market Value) | $1,214,008.90 
Cash in Banks and Offices. . 1,193,534.78 
Premiums in course of collection 369,500.80 
Interest due and accrued 9,408.48 
TOTAL _ $2,786,452.96 








LIABILITIES 
Reserve for Unpaid Losses......... $ 52,714.00 
Reserve for Unearned Premiums.... 459,552.44 
Reserve for Taxes, Expenses and 
Comeeieiis ... . oss ees ees 96,108.77 
Capital Stock ........ $ 500,000.00 
Seis wk oe ess 1,678,077.75 2,178,077.75 
re ers ee $2,786,452.96 


Surplus as Regards Policyholders... .$2,178,077.75 





Western Department 
Insurance Exchange, Chicago 
C. C. Blackwell,, 
Resident Vice President 


Pacific Coast Department 
360 Pine Street, San Francisco 
G. A. Archambault, Manager 


ARTHUR T. VANDERBILT, Chairman of the Board 


J. T. DARGAN, JR., President 
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W. W. Parsons President 
Of the Atlantic Mutual 


w. D. WINTER VICE-PRESIDENT 
J, A. Bogardus Promoted to Second 
Vice-President; P. G. Craig Is 
Made Loss Manager 





Walter Wood Parsons, a leading mem- 
bers of the American marine insurance 
fraternity, and for fifteen years vice- 
president of the Atlantic Mutual, was 
elected president of that company on 
Tuesday to succeed the late Cornelius 


Eldert. William D. Winter, formerly 
second vice-president, becomes vice- 
president. J. Arthur Bogardus was ap- 


pointed second vice-president and Percy 
G. Craig was appointed loss manager. 
The other officers retain their posts held 
while Mr. Eldert was president. 

At the annual election for trustees, 
also held on Monday, the following 
whose terms had expired, were re-elect- 
ed: John B. Clark, Cleveland E. Dodge, 
G. Stanton Floyd-Jones, Gerrish H. Mil- 
liken and Charles T. Wilson. Mr. Win- 
ter and Secretary Frank D. Denton of 
the Atlantic Mutual were elected to the 
board. 

Whereas Mr. Eldert arose to the pres- 
idency through the loss department, Mr. 
Parsons is a marine underwriter by ex- 
perience. Born on February 3, 1874, at 
Hoosick Falls, N. Y., he joined the At- 
lantic Mutual on January 12, 1909, as 
assistant to President Anton A. Raven. 
He had formerly been with the New 
York office of Mather & Co., marine in- 
surance brokers and average adjusters. 
Mr. Parsons was appointed second vice- 
president on January 4, 1911, and elect- 
ed vice-president on February 9, 1915. 

In addition to his responsibilities with 
the Atlantic Mutual Mr. Parsons has 
for years been active in marine under- 
writing organizations. He is affiliated 
with the American Marine Insurance 
Syndicates, the Board of Underwriters 
(Marine) of New York and the Ameri- 
can Institute of Marine Underwriters 
and serves on the leading committees 
of these bodies. He is also a trustee of 
the Bank of New York Trust Co. and 
on the boards of two seamen’s benevo- 
lent associations. He makes his home 
in New York and has a summer resi- 
dence at Great Neck, Long Island. 

Mr. Winter’ who becomes vice-presi- 
dent of the Atlantic Mutual, is the best 
known of the company’s officers in the 
general insurance business. He is pres- 
ident of the Insurance Society of New 
York, author of standard books on ma- 
tine insurance and a lecturer before in- 
surance classes. For years he has main- 
tained a keen interest in insurance edu- 
cational efforts. Mr. Bogardus is an 
underwriter by training and like Mr. 
Winter is a well known writer and lec- 
turer on marine insurance subjects. Mr. 
Craig has had charge of the Atlantic 
Mutual's loss department for some time. 





REGISTERED MAIL CHANGE 


The Hartford Fire policies insuring 
registered mail are now being issued by 
the home office at Hartford, Conn. This 
class of business previous to 1930 has 
been handled for the Hartford through 
Chubb & Son from New York city. The 
Policy is an all-risk contract and covers 
loss or damage to shipments from any 
Cause except specific theft by employes 
of assured or by persons to whom the 
shipment is sent. 





BONITO LEAVES MCGEE & CO. 


_Alan H. Bonito, who has handled all- 
"isk jewelry floaters, jewelers’ block poli- 
“les and other inland marine risks for 
William H. McGee & Co., has resigned 
‘0 go with the Atlantic marine depart- 
Ment of the Fireman’s Fund. 


Favors Broadening 
Auto Fire Policies 


WOULD INCLUDE MORE PERILS 





America Fore Companies Give View- 
point; See Big Premium Possibili- 
ties in the Auto Field 





Reviewing results of last year in the 
automobile field and citing some pros- 
pects for 1930, Walton L. Griffith, mana- 
ger of the automobile department of the 
America Fore Companies, says that 
many companies including those with 
which he is associated favor the broad- 
ening of the present fire and theft pol- 
icy to cover against almost any peril 
which the fire companies can insure. 
This extension of the coverage he be- 
lieves will maintain premium income 
while making automobile insurance more 
attractive to agents and car owners. 

“Our own experience in the East and 
South showed a very slight decrease in 
premium income as a result of the lower 
rates,” says Mr. Griffith in the “Auto- 
Graph,” “while our losses, though satis- 
factory, were considerably in excess of 
the two profitable years preceding 1929. 
The reduced rates now in effect. coupled 
with the financial and industrial depres- 
sion of the last quarter of 1929, will ne- 
cessitate more careful underwriting on 
the part of agents and companies if au- 
tomobile insurance in 1930 is to remain 
on the profitable side of the ledger. 


Huge Premium Possibilities 

“The year 1929 proved a peak pro- 
duction for automobile manufacturers 
and something over 5,500,000 cars and 
trucks were turned out running the to- 
tal of cars registered in the United 
States to nearly 30,000,000. These fig- 
ures represent tremendous potential pre- 
mium income for agents and companies 
if the sale of complete insurance protec- 
tion is pushed aggressively. If the av- 
erage fire company’s premium, including 
some form of collision coverage, is esti- 
mated at $20 per car, there is $600,000,- 

in annual premiums as a potential 
total for fire company coverages. Add 
to this another $40 per car for casualty 
coverages brings the staggering total to 
nearly $2,000,000,000. It is a wonderful 
goal to shoot at and should bring home 
to every agency the necessity of aggres- 
sive work to get your share of this busi- 
ness during 1930. 

“During 1929 there was a most satis- 
factory trend toward the idea of com- 
plete protection on automobiles. Our 
Twelve-in-One policies, issued by any of 
our fire companies with the Fidelity & 
Casualty, proved increasingly popular 
and this business shows the advantages 
of selling complete protection to the car 
owners. By using our endorsement No. 
571 the car owner gets a very broad pro- 


Edgerton Parsons’ Widow Now In 
London To Plead Cause Of Peace 


Mrs. Edgerton Parsons, widow of Ed- 
gerton Parsons, a member of Marsh & 
McLennan, and one of the leading ma- 
rine insurance brokers in this country 
up to the time of his death a few months 
ago, is head of an American delegation 
of women in London to plead the cause 
of peace at the London naval conference. 
Women delegates are in London also 
representing Great Britain, Japan and 
France. They act unofficially for mil- 
lions of women in these four nations 
who are praying for a successful move 
toward naval disarmament. 

According to conservative estimates 
Mrs. Parsons will represent between five 
and six millions of organized women in 
this country and several additional mil- 
lions not organized. She is presenting 
to the naval conference a memorial 
signed by thousands of her fellow coun- 
try women, all members of the constitu- 


‘ent organizations of the Committee on 


the Cause and Cure of War. The sheets 
bearing the signatures of these peace- 
seeking women were assembled in New 
York City at the offices of the national 
board of the Y. W. C. A. under the di- 
rection of Mrs. George B. Ford. Me- 
morials sent in to this office by the 
women of Japan bore 180,000 signatures. 
These women from four nations will not 
discuss naval technicalities at the con- 
ference but will present an appeal of 
the heart for peace, with the unified 
backing of the women of the participat- 
ing nations. ; 

Mrs. Parsons has a reputation among 
her friends of being an internationalist 


with worldwide contacts. Mr. Parsons. 


was an extensive traveler in connection 


with his marine insurance business and 
likewise took a keen interest in for- 
eign affairs. Both Mr. and Mrs. Par- 
sons returned last April from a trip 
around the world. 


Has Genius for Friendships 


Mrs. Parsons is a sister-in-law of Mrs. 
Walter Wood Parsons, wife of the newly 
elected president of the Atlantic Mutual. 
Giving a sketch of Mrs. Edgerton Par- 
sons the New York “Sun” in a feature 
story by Anabel Parker McCann, says 
in part: 

“She is said to have ‘a genius for 
friendship’ especially for international 
friendships, and her home has been char- 
acterized as a ‘cross-roads where inter- 
national people meet.’ When she tele- 
phones some friend—as she is constant- 
ly doing—and says, ‘I want you to come 
over for luncheon’ the query that goes 
back to her is almost sure to be ‘some 
foreigner to be there?’ 

“As a Smith College graduate her 
friendships for former classmates have 
been especially helpful and stimulating 
to many less advantageously settled in 
life than herself. She is past president 
of the Smith College alumnae of New 
York and is a sister-in-law of Mrs. Wal- 
ter Wood Parsons, who is a leader in 
New York among the Vassar alumnae. 

“Mrs. Parsons is a delegate from the 
American Association of University 
Women, which is one of the component 
organizations making up the conference 
on the Cause and Cure of War. She is 
a vice-chairman and treasurer of the Na- 
tional Committee on the Cause and Cure 


of War.” 











LAUNCHING AUTO ASSOCIATION 





Task of Nominating Officers and Direc- 
tors Goes Ahead; Committee Will 
Consider Commissions 

Now that the reorganization commit- 
tee of the National Automobile Under- 
writers’ Conference has secured the sup- 
port of companies writing well over 85% 
of the automobile premiums, the mark 
established as a prerequisite to launch- 
ing the association, the work of starting 
this new organization is under way. 
Close to 195 fire companies have so far 
signed the agreement. ; ; 

Last week the committee mailed in- 
structions to all the members telling 


tection under fire company coverages, 
and when all casualty coverages are in- 
cluded, the Twelve-in-One contract pro- 
tects the car owner against almost any 
hazard incident to ownership and oper- 
ation of the automobile.” 











APPLETON & COX, Inc. 
8 South William Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $10,841,544.57 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,388,613.59 








WRITE FOR OUR AGENCY PROPOSITION 











six are directors at large, four are chair- 
men of local branch advisory commit- 
tees and three will be nominated by 
the branches outside of New York, lo- 
cated at Chicago, Atlanta and San Fran- 
cisco, but these must be elected by the 
National Association. These branch 
meetings will be held within the next 
couple of weeks. The question of auto- 
mobile insurance commissions to local 
agents will be Ieft in the hands of a 
special committee to be appointed. The 
prevailing rate now in ordinary terri- 
tory is 25%. 

Among the insurers which are not ex- 
pected to become members of the asso- 
ciation are the Firemen’s of Newark 
group, Bankers’ & Shippers’ group, Im 
porters’ & Exporters’, Public Fire of 
Newark and the Northern of New York, 
as well as a number of smaller compa- 
nies. 





BACKS MARINE MUTUAL BILL 

The American Steamship Owners’ 
Mutual Protection & Indemnity Asso- 
ciation, Inc.. of New York City is spon- 
soring a bill before the New York state 
legislature to permit a mutual protec- 
tion and indemnity marine insurance as- 
sociation to issue non-assessable policies, 
providing that it sets up a special re- 
serve of not less than $400,000. 


N. F. P. A. AVIATION MEETING 

The aviation committee of the Nation- 
al Fire Protection Association will hold 
a meeting in New York on February 26. 
Samuel D. McComb, manager of the Ma- 
rine Office of America, is chairman of 
this committee. 








GERMANS COVERED “MUENCHEN” 
The destruction of the Muenchen 
means heavy loss not only to the Lloyd 
Line, but also to German insurance com 
panies, as, contrary to the case of the 
Europa, which was insured in English 
and Dutch companies, the Muenchen’s 
insurance was placed exclusively with 
German concerns. The total insurance 
of $1,500,000 does not cover the whole 
loss to the Lloyd Line. Besides the value 
of the vessel in excess of the insurance, 
the company faces a big loss in earnings 
by the elimination of the Muenchen. 
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600,000 Chicago ‘Tribune’ Readers 


HaveS1.25A.&H. 


Policies in Federal 





“Tribune” Coverage Is Now Five Years Old; Premiums Were 
Formerly $1; Chicago Newspaper Has Given $600,000 
Worth of Space to Featuring Insurance Proposition; 
More Than 125 Other Newspapers Covered; 

Life Policy For Newspaper Readers Has 


Been Issued For Two Years 


Newspaper coupon insurance so popu- 
lar in England is growing in this coun- 
try and one of the outstanding coverages 
of this type is the one which the Federal 
Life of Chicago has with the Chicago 
“Tribune.” In March the relationship 
between the Chicago “Tribune” readers 
and the Federal Life will have extended 
over a period of five years. 

Until recently the policy cost $1 a year, 
and soon after the announcement was 
made by the Chicago “Tribune” five 
years ago that its readers could buy this 
insurance for a dollar, 334,000 people ap- 
plied for the policy in a period of one 
month. At that time the “Tribune” col- 

“lected the premiums and the first check 
received by the Federal Life was for 
$334,000. The readers clip a coupon from 
the paper, send in the coupon with either 
a dollar bill, a check or a money order. 

The Federal Life Insurance Co. has 
paid more than $1,700,000 to claimants 
and beneficiaries on Chicago “Tribune” 
accident policies. 

In England the newspaper coupon in- 
surance is frankly a circulation building 
stunt and it is necessary for che person 
who wants the insurance to subscribe to 
the paper through a news-dealer. The 
Chicago “Tribune” does not insist upon 
a subscription to the paper. The pub- 
lishers regard this as an additional serv- 
ice, as a creator of good will based on 
the fact that the paper is furnishing its 
readers with an opportunity to buy an 
insurance policy they might not other- 
wise be able to obtain. 

The policy, generally speaking, is a 
travel-accident coverage and pays as 
high as $7,500 when there is accidental 
death from a public conveyance such as 
a railroad, steamship, elevated railroad, 
automobile, ete. If killed in a car acci- 
dent there was a payment of $2,000 which 
his been cut down to $1,500 because of 
the great increase of accidents of that 
type. The death benefit on a man who 
is struck and killed on a public highway 
is $1,000. 

The policy also pays for accidents 
which result in disability and not in 
death, paying $10 a week for a maximum 
of fifteen weeks. The principal sum 
benefit increases 10% a year for the first 
five years. There are payments for 
drowning at a beach where there is a 
lifeguard, death in a burning building, 
and various other benefits. At the pres- 
ent time there are 600,000 policies in 
force through the Chicago “Tribune” 
alone. 

The Federal Life has coupon insurance 
arrangements with from 125 to 150 news- 


papers, none of them limiting the insur- 
ance to regular subscribers. Among 
some of the newspapers are Philadelphia. 
“Inquirer,” Detroit “News,” St. Louis 
“Post-Dispatch,” Kansas City “Star,” 
Denver “Post,” San Francisco “Exam- 
iner,” Los Angeles “Examiner,” and’ Se- 
attle “Times,” and St. Paul “Dispatch- 
Pioneer Press.” 

\ grand total of nearly $4,000,000 in 
claims have been paid on these low cost 
accident policies to readers of news- 
papers served by the Federal, which 
demonstrates conclusively the absolute 
need for protection against traffic acci- 
dents. 


The activities of the newspaper de- 
partment of the Federal Life Insurance 
Co. are directed by O. Steinkemper, vice- 
president, who has been with the com- 
pany for five years and his wide experi- 
ence in circulation promotion work en- 
ables the Federal to render every pos- 
sible co-operation to its newspaper 
clients. 

The lapse ratio has been small. The 
biggest month for the year for these pol- 
icies is March, as the original announce- 
ment about them was made in that 
month. 

As a straight underwriting proposition 
newspaper coupon insurance in this coun- 
try has not been profitable, but in view 
of the widespread advertising of this in- 
surance by the newspapers through the 
newspapers’ own publicity and advertis- 
ing, the company is very well satisfied 
with the results. The value of the prop- 
osition to the insurance company can 
hardly be calculated. The Chicago 
“Tribune,” for instance, estimates that 
the space that is given to newspaper in- 
surance wauld result in an income to 
that paper of $600,000 if paid for at the 
regular advertising rates. 

On January 1, 1930, the price of the 
policy was increased to $1.25 and as an 
index of the publicity the “Tribune” ran 
a page announcement telling about this 
new rate. In fact, the “Tribune” in the 
page announcement told about the $600,- 
000 worth of space it has given to this 
insurance proposition. The Federal Life 
executives believe that with the increase 
in premium the policy will pay its own 


way. 
Naturally, business of this volume with 
such a low premium can only be op- 


erated when the closest kind of watch 
is kept on the overhead. With this story 
are cuts of two of the documents used 
illustrating how the clerical work is kept 
(Continued on Page 42) 
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Bland Sees Liability 
Limited in Fla. Suits 


CONSTRUCTION CO. VS. U.S. F. & G. 





Validity of Certain Paving Certificates 
Involved; $490,000 Asked of Insur- 
ance Co. in Six Suits 





Six suits filed recently against the 
United States F. & G. in the United 
States Court at Tampa, Fla. by the 
Highway Engineering & Construction Co. 
of that city are creating considerable 
interest. The construction company is 
asking $490,000 on policies reported to 
guarantee payment of interest and instal- 
ments on paving certificates at Temple 
Terrace Estates, a local sub-division, in 
1925. 

In the six declarations the construc- 
tion company, owners of the certificates, 
states that defendant entered into a con- 
tract of insurance whereby it undertook 
and promised the plaintiff that upon ma- 
turity of certain certificates of indebt- 
edness, or upon maturity of the annual 
instalments, or when annual interest be- 
came due, the certificates not paid would 
be paid to their lawful holders by the 
guarantors. 

Prospects of recovery are based on a 
decision of the Supreme Court of the 


state in Earl G. Moore vs. Hillsboro 
County. The papers set forth that this 
decision, rendered November 30, 1923, 


was known to both parties to the in- 
surance coverage contracts and there- 
fore binding upon them. Copy of the 
contract between the plaintiff and the 
insurance company is set forth showing 
certificates cited to cover assessments 
against approximately 1,500 lots. The 
declarations are made returnable March 
3rd _ next. 

A Tampa underwriter commenting on 
this situation said: “Florida is honey- 
combed with sub- divisions upon which 
millions were spent in paving. In many 
of these the lots are not worth the 
amount of the assessment for paving and 
in.many other cases not worth half of 
this amount. If there is much of this 
type of coverage the losses will be heavy. 


R. Howard Bland’s Comments 


When asked to comment on the six 
suits this week, R. Howard Bland, presi- 
dent of the United States F. & G., said 
“These suits involve a question as to the 
validity of certain paving certificates. 





The bonds of this company which are 


involved in this litigation contain the 
following express limitations of liability: 

“ “PROVIDED, HOWEVER, this bond js is- 
sued subject. to the following conditions, 
precedent to liability on the part of the 
United States Fidelity & Guaranty Co: 

“4. That said certificates of indebt- 
edness have been issued as aforesaid in 
conformity with the laws of the state 
of Florida authorizing the issue of said 
certificates. 

“2. That each certificate of indebt- 
edness, the payment of which may be 
demanded of the United States Fidelity 
& Guaranty Co. by the holder thereof, 
is a valid and prior lien to all other 
liens, except taxes, upon the lot of land 
described in such certificates.’ 

“The bond also contains other and ad- 
ditional limitations of liability, but the 
principal object of the litigation is to de- 
termine whether or not these certificates 
of indebtedness constitute valid and pri- 
or liens as recited in the above condi- 
tion limiting liability, for, of course, if 
they do not constitute such valid and 
prior liens, then it follows that there 
is no obligation on the part of this com- 
pany to pay them. 

“One of the courts of Florida has re- 
cently declared the statute under which 
these certificates of indebtedness were 
issued to be unconstitutional and void, 
and other courts have, in construing sim- 
ilar statutes, held to the same effect. 

“A final determination of the question 
as to the validity of these certificates 
is interesting, not only to the plain- 
tiff and the defendant in the pending 
suits but also to the owners of the land 
upon which the certificates would consti- 
tute a first lien, after taxes, in the event 
that their validity should be upheld.” 





Health @ Accident Conference To 
Meet in June at Wawasee, Ind. 
The annual meeting of the Health & 
Accident Underwriters Conference has 
been set for June 3 to 5 at Hotel Wa- 
wasee, Wawasee, Ind. This resort was 
selected by a special committee after 
considering every factor which would 
tend to bring out the largest number of 
members. 





T. J. FALVEY IN FLORIDA 
T. J. Falvey, president, Massachusetts 
Bonding, is now in Florida on his winter 
vacation. 
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Surety Company 


Coordination 





Vincent Cullen, National Surety, Gives His Slant on the Close 
Relationships of the Various Home Office Departments; 
How Claim and Accounting Divisions Fit Into Picture 


The proper coordination between the 
head office departments of a fidelity and 
surety company was the subject of an 
interesting talk a short time ago by Vin- 
cent Cullen, vice-president, National 
Surety, in charge of its Greater New 
York department, before the surety stu- 


dents the Insurance Society. Mr. 
Cullen ‘iscussed his subject from two 
angles—-ihe production resulting from 
perfect coordination and good under- 
writing -csulting from the same cause. 
As an iviroduction he pointed out that 
the ides! situation would be if an indi- 
vidual «re capable, physically and men- 
tally, to handle the entire affairs of a 
company—that would be perfect coordi- 
nation »ecause then he would know at 
all times everything that was going on. 
Such « situation, however, is impossi- 
ble because while there are many men 
able mentally to do that, physically it is 
impossi'c—and the executive head of a 
company must delegate a considerable 
amount of the actual handling of the 
work to his subordinate officials. “If 
these subordinate officials will, in turn, 


coordinate,” said Mr. Cullen, “a situation 
will be produced which will be next to 
ideal.” : 
Bank Department Coordination 

Takine first the bank department, han- 
dling depository, fidelity and bankers’ 
blanket bond forms, Mr. Cullen said: 

“Let us take a concrete case and say 
that the bank department is approached 
for a depository bond of $100,000 on a 
certain bank. Of course, it examines the 
statement of the bank and the situation 
looks satisfactory and it is prepared to 
write this bond. It is advisable at that 
time for the department to look at its 
experience on the blanket bond of that 
bank, if it carries it, and to refer to 
the claim department to see what the 
experience has been. If the experience 
on the blanket bond has been good, this 
is evidence that the bank’s affairs are 
very well handled; that its employes 
are of high standard; that the morale is 
good and that the bank is successful. 
If, on the other hand, the losses have 
been heavy and frequent, difficult to 
adjust and if the experience shows a 
great number of forgeries, this should 
be a notice to the underwriter that the 
morale of the bank is perhaps not high, 
that the forgeries indicate, generally 
speaking, a poor personnel of depositors 
and it might give the underwriter rea- 
son to pause and think. 


“This argument is not such a strong 
one in a large city like New York, where 
our banks are so strong and so ably 
supported, but it is a telling argument 
throughout the field and as we are deal- 
ing with the head office of a company, 
which office must deal with every city 
in the country, it is, in my opinion, an 
Important point. 

“By the same token, if the bank de- 
partment is requested to write a depos- 
itory bond on behalf of a bank, it should, 
as a matter of course, check up to see 
whether or not it has the bankers’ blan- 
ket bond; and finding that it has not, 
it should use the depository bond as a 
step or an entering wedge to get the 
blanket bond. In other words, the exe- 
cution of a depository bond establishes 
4 contact and that contact should be 
developed. 

“In writing blanket bonds for stock 
tokers and private bankers, we must 
tar in mind that these concerns have 
other lines of business in which we are 
interested. Dealing constantly with se- 
curities, their customers are often in 
need of lost securities policies, bonds 
of indemnity, bonds covering lost cou- 
Pons and many other forms of bonds 
which come up from time to time in the 


general run of their business. 

“In dealing with stock brokers and 
private bankers, the surety man must 
bear in mind that it is these concerns 
that frequently finance large projects, 
such as the construction of large build- 
ings, the development of power plants, 
the financing of public utilities, etc., and 
when a contact is once established by 
the writing of a blanket bond, this con- 
tact should be maintained and developed 
for the purpose of getting such addi- 
tional bssiness as originates with this 
concern.” 

Court Bonds as Opening Wedges 


Mr. Cullen looks upon the court de- 
partment as the point of contact for 
bonds required by lawyers. He said that 
inasmuch as it does not establish di- 
rect contact with the fiduciary but han- 
dles the matter through the law office, 
an opportunity is often presented for an 
opening wedge on burglary insurance and 
other lines of business. 

Financial guarantee bonds also come 
under the court department and in Mr. 
Cullen’s opinion this type of bond calls 
for more skill on the part of the under- 
writer and perfect coordination with oth- 
er departments than fiduciary bonds. On 
= point he gave the following exam- 
ple: 

“First, a valuable client of the company 
calls upon the court department for an 
appeal bond. The usual notice of appeal 
and financial statement is filed with the 
court underwriter. Unfortunately, many 
court underwriters proceed to handle 
this bond as if the appeal bond were 
the only thing to be considered. In 
other words, they center their thoughts 
on the desirability of the appeal bond 
alone, whereas if they would realize that 
a request for an appeal bond was a no- 
tice to the company that one of its cli- 
ents was perhaps in serious trouble and 
maybe in financial distress, they would 
immediately check up with the other de- 
partments to see what the business re- 
lations were with that client and how 
the company would be affected in event 
of the insolvency of the client or his 
inability to pay his obligations. 

“I saw within recent months a case 
where a certain applicant applied for 
an appeal bond on a judgment for a 
substantial amount—and they filed an 
excellent financial statement. On the 
face of it the applicant was entitled to 
the appeal bond. The bond was _exe- 
cuted and after it was filed it was found 
that the contract department of the same 
company had some time before this event 
executed a contract bond guaranteeing 
that this applicant would take and pay 
for certain articles. The appeal bond 
grew out of a dispute about this con- 
tract, and had the contract underwriters 
known of the dispute they could have 
moved to protect themselves. However, 
they found out too late and not until 
the dispute had financially embarrassed 
the client and forced him into the hands 
of a receiver. 

“The company was not only called upon 





to take care of the loss on the appeal 
bond but had to step in and finish the 
contract and lost both ways. Fortunate- 
ly, they recouped from the recciver and 
no financial loss was eventually involved 
—but a great deal of trouble could have 
been saved had the court underwriter 
checked about to find out what the re- 
lations of the company with the client 
were.” 
Contract Department 


Mr. Cullen’s sizeup of the contract de- 
partment is that no division of a com- 
pany should move with more care than 
this one which ordinarily takes on large 
liabilities and frequently becomes in- 
— in very hazardous ventures. He 
said: 

“In a straight fidelity and surety com- 
pany contractors as a rule deal only 
with the contract department. By that 
I mean their business is such that they 
do not come in touch with the other 
departments excepting perhaps for pay- 
master holdup and fidelity coverages. In 
large multiple-line companies the con- 
tractor, of course, comes in touch with 
risks—the general liability risks, etc— 
therefore, in addition to care in under- 
writing it would seem that the contract 
department should, to perfect its coordi- 
nation with the other departments, mere- 
ly keep in touch with the court depart- 
ment to see that the contractor has not 
been involved in litigation; to keep in 
touch with the accounting department to 
see that the contractor is paying his bills 
promptly, and to keep in touch with the 
credit and investigation department to 
see that he is maintaining his standing 
and carefully handling his work.” 

The fidelity department, handling 
bonds for officials and employes of mer- 
cantile concerns, etc., is regarded by Mr. 
Cullen as one department which has little 


to think about insofar as coordination - 


with the other departments is concerned, 
touching probable losses, but it should 
keep constantly in touch with the other 
divisions with the end in view of de- 
veloping its business. As an example, 
the speaker pointed out that contractors, 
especially the large ones, bond their 
cashiers, their bookkeepers and repre- 
sentatives who handle jobs at distant 
points. And lawyers frequently dictate 
the insurance coverages of their manu- 
facturing and banking clients, directing 
the business in many cases. Mr. Cul- 
len feels, therefore, that if the fidelity 
department will keep in close contact 
with the court department it may de- 
velop a substantial volume of fidelity 
business. Similarly, the burglary depart- 
ment where bonds may be obtained on 
bookkeepers, cashiers, salesmen, etc., of 
manufacturers who carry burglary in- 
surance. 
Importance of Claim Department 

It is Mr. Cullen’s opinion that if the 
burglary department were perfectly co- 
ordinated with the other departments— 
preferably the fidelity department—it 
could, when writing a risk, give the fi- 
delity department a memorandum so that 
the latter in its turn could develop its 
lines. He said: 


“This department, of course, is oft-. 


times requested to write messenger hold- 
up and interior robbery for banking insti- 
tutions and individuals. When receiving 
such a request it should function with 
the bank department or the blanket bond 
department (whichever it is called) to 
see whether or not it could help the 
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blanket bond department to get business 
from the bank if it has not already got 
the blanket bond.” 

Discussing the claim department, he 
said in part: “In visualizing the claim 
department I have in mind a department 
that handles the claims of the entire 
company and not a separate claim de- 
partment specializing in any one classi- 
fication. Unfortunately, in most compa- 
nies the claim department operates al- 
most as a separate unit and has a little 
organization ‘sufficient unto itself” and 
in only a few instances have I found 
that this department properly coordinates 
with the underwriting or producing units 
of the company. 

“Immediately upon receipt of a claim 
this department should file with the un- 
derwriter in whose department the claim 
arises a memorandum or some informa- 
tion concerning the claim. In other 
words, the underwriter should immedi- 
ately be notified of the claim and the 
circumstances surrounding it. It would 
not be necessary to write a long mem- 
orandum but he should be kept informed 
as to the nature and amount of the 
claim. This would notify him instantly 
to examine his records to see if he had 
any other bonds for this particular prin- 
cipal so that they could all be transferred 
to the claim department for instant at- 
tention. 

“A sufficient number of notices of 
claims to an underwriting department 
would inspire the underwriter to find 
out whether or not these claims were 
well distributed or whether they were 
originating in a certain section of the 
company or, say, in a certain agency. 
It may prompt him to investigate to find 
out whether there is some weakness in 
the laws in that section of the country 
or whether there is something funda- 
mentally wrong about the agency that 
produced the business. , 

Accounting Department 

“The accounting department being the 
money and figure department of the 
company, it may be sufficient to say 
that the main coordination with it would 
be that the underwriters, in passing upon 
business from their agents and from in- 
dividuals, should be certain that these 
agents and individuals to whom they are 
extending credit, for whom they are 
guaranteeing honesty, etc., are promptly 


meeting their _ bills. Therefore, in 
my opinion the underwriters should 
be certain when business is sub- 


mitted to them from clients or agents 
of the company that these particular 
agents or clients take care of their ob- 
ligations promptly. 


“The accounting department, on the 
other hand, should keep the underwrit- 
ing and producing units constantly ad- 
vised of any laxity on the part of agents 
or clients to promptly pay premiums so 
that the underwriters and the producing 
units will always be in a position to 
pass upon the extension of credit when 
risks are submitted to them.” 


Agency Department Functions 


While the agency department does not 
ordinarily concern itself with underwrit- 
ing and claims problems, Mr. Cullen em- 
phasized that it is imperative for this 
division to maintain a close contact with 
the other departments so as to know at 
all times that the agents are not only 
carrying out the company’s policy as to 
underwriting, working within their au- 
thority as defined by their powers of 
attorney but that they are responding 
to the efforts of the company to pro- 
duce business. 


It is, therefore, the duty of the un- 
derwriting department to keep the agen 
cy department advised when an agent 
or a flumber of agents are not properly 
handling their business. It is the duty 
of the claim department to point out 
to the agency department a situation 
where an agent or certain number of 
agents are developing frequent and large 
claims, and it is the duty of the account- 
ing department to inform the agency 
department concerning the promptness 
of its agents to remit for premiums. 
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Public Indemnity’s 
Progress in Ist Year 


HAD NET PREMIUMS OF $604,513 


Entered in 18 States; Made 235 Agency 
Appointments; Assets Amount to 
$2,786,452 








The Public Indemnity, casualty run- 
uing mate of the Public Fire of New- 
ark, which started active business less 
than a year ago, had a net premium vol- 
ume last year of $604,513. The com- 
pany is now licensed in eighteen states 
in addition to New Jersey, its home 
state, as well as having branch offices 
established in Chicago and San Fran- 
cisco. Nine special agents of the com- 
pany made 235 agency appointments in 
the territory to which they were as- 
signed. 

Total assets of the company as of 
December 31, 1929, were $2,786,452. Loss- 
es incurred amounted to $73,730 and ex- 
penses incurred to $388,890. After set- 
ting up a reserve of $52,714 for unpaid 
losses, a reserve of $459,552 for unearned 
premiums and a reserve of $96,108 for 
taxes, expenses and commissions, the 
net surplus of $1,678,077 is shown which, 
together with its capital of $500,000, gives 
the company a surplus to policyholders 
of $2,178,077. 

In his letter to stockholders of the 
Public Indemnity Arthur T. Vanderbilt, 
chairman of the board, commented on 
the fact that the equipment fund fur- 
nished by stockholders to establish the 
company was ample to take care of non- 
recurring items of expense. In addition, 
he refers to the company’s net premium 
volume of $604,513 last year as compar- 
ing favorably with the first year record 
of other established casualty companies. 


Mr. Vanderbilt is optimistic that 1930, 
the first full year of the company, will 
compare favorably with that of other 


field. 


CORROSION OF TANKERS 


companies in the 


Increased Hazards to Safety of Oil-Car- 
rying Vessels Growing Prob- 
lem For Underwriters 

\ subject which has received attention 
lately is the corrosion and pitting of 
tanks of oil-carrying vessels by spirit and 
oil. There have been several serious 
cases of the kind. The ownerships have 
long studied this question, and it is 
known that Lloyd’s Register has also 
been giving careful consideration to it. 
Unless some preventive can be discov- 
ered, effects would seem likely to be 
more work for ship repairers and the 
shortening of the lives of oil tankers. 
Underwriters have an interest in the 
question, although the risk of damage to 
hulls by inherent vice of the cargo is 
not covered by the ordinary policy. They 
might be concerned, however, if a hull, 
the plates of which had been weakened 


in this way, were exposed to particularly 
violent weather through which some 
damage was done, and a hull which was 
at all weakened might suffer more, 


through strain, in the event of a strand- 
ing or collision. 





CELEBRATE 60TH ANNIVERSARY 

Nelson & Ward, insurance agents, Jer- 
sey City, are celebrating their sixtieth 
anniversary. The firm was started in 
1870 by Henry Callo and in 1886 was 
changed to Callo, Nelson & Ward. In 
1891 the name was again changed to 
Nelson & Ward and in 1913 to the Nel- 
son & Ward Co. The Royal has been 
in the office since 1870 and the North 
British & Mercantile since 1880. The 
agency is the oldest in Hudson country, 
New Jersey. 


PILOT RE. IN CANADA 
The Pilot Reinsurance of New York 
has been licensed in Canada to write 
fire, sprinkler leakage, tornado and ex- 
plosion insurance. A. H. Johnstone, of 
Vancouver, B. C., is the Canadian chief 
agent of the company. 


Resign as Members 
of National Bureau 


COMMERCIAL AND MET. CAS’LTY 





Action Reported to Be Taken Because 
of Bassett Opposition to Beha as 
General Manager 





The Commercial Casualty and Metro- 
politan Casualty, members of the group 
headed by the Firemen’s of Newark, 
have submitted their resignations to the 
National Bureau of Casualty & Surety 
Underwriters. It is reported that the 
action was taken because of their oppo- 
sition to the appointment of James A. 
Beha as general manager of the bureau. 

The resignations were not a surprise 

to those who attended the recent Na- 
tional Bureau meeting to vote on Mr. 
Beha’s election and heard the views ex- 
pressed by two officers of casualty com- 
panies in the Firemen’s fleet. 
The president of all the companies 
in the Firemen’s group is Neal Bassett. 
At the offices of the Commercial and 
Metropolitan no statement was forth- 
coming relative to the resignations. The 
formal letters of resignation said that 
the companies were resigning “for rea- 
sons well known to the organization.” 





PHILADELPHIA APPOINTMENT 
The Consolidated Indemnity & Insur- 
ance Co. has appointed the Philadelphia 
Surety Co., prominent agency of that 
city, as its general agents for casualty 
and surety lines. George Klauder and 
W. F. Marshall are respectively presi- 
dent and vice-president of this concern. 





WITHDRAWS FROM FRANCE 

The British Surety Co., which recent- 
ly withdrew from business in Germany, 
has discontinued its operations in France. 


SHOWS NICE GAIN IN ASSETS 





Norwich Union Indemnity Showing in 
1929 Reflects Capable Management 
of President H. P. Jackson 


During the past year the assets of the 
Norwich Union Indemnity increased 
$291,457 up to $4,785,585, reflecting the 
capable and careful management of the 
company under President H. P. Jackson. 
A larger premium income is indicated by 
a gain of $121,000 in the reserve for un- 
earned premiums, making that item $1,- 
542,811. The reserve for claims, which 
is now up to $1,858,242, is $162,000 larger 
than a year ago. 

Other liabilities, such as reserves for 
taxes and commissions, increased about 
$15,000, and the company set aside a 
contingent reserve of $22,762. The com- 
pany has $500,000 capital and a surplus 
over all liabilities of $601,071, making a 
surplus to policyholders of $1,101,071. 
The surplus is $30,000 less than a year 
ago, due to increased business and set- 
ting up a contingent reserve. 





OPEN MEMPHIS OFFICE 
Consolidated Indemnity Place J. R. Land 


in Charge for Tennessee; T. P. Mc- 

Crae Shifted to South Carolina Post 

The Consolidated Indemnity & Insur- 
ance Co. established an office in Mem- 
phis last week for supervision over its 
business in Tennessee. It is in charge 
of John R. Land, Jr., formerly state 
manager for the company in South Caro- 
lina. 

As a result of Mr. Land’s transfer the 
company has appointed Thomas P. Mc- 
Crae to supervise the South Carolina 
territory. Mr. McCrae has been general 
agent of the Consolidated in Columbia, 
South Carolina. 


Cc. & S. CLUB DINNER: MARCH 6 
The spring dinner meeting of the Cas- 
ualty & Surety Club of New York has 
been set for March 6th at the Drug 
& Chemical Club. 
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Walter H. Duff to 
Join Hoey & Ellison 


LEAVES GLOBE INDEMNITY POST 





To Be in Charge of Fidelity and 4 xing 
Department; Dinner in His Honor 


Last Night 





Walter H. Duff is leaving the Globe 
Indemnity to join Hoey & Ellison, prom- 
inent New York general agents, as man- 


ager of its fidelity and surety depart- 
ment February 15th. 

Mr. uff’s insurance career started 
with the Title Guarantee & Surety, 
where be settled contract losses in Col- 
orado. Later he was transferred to Kan- 
sas City as assistant manager of the 
branch office. His next move was to 
Denver aS assistant manager of that 
branch \Vhen the American Surety took 


over the company Mr. Duff remained 


assistan'’ manager at Denver. 

In 1° 4 he went into the engineering 
and coniracting business for himself. In 
1923 h- became assistant manager, fi- 
delity 1nd surety department, Indepen- 
dence [ndemnity, in New York. His pro- 
motio {o manager of that department 
capfe in December of that year. 

In Mav, 1927, Mr. Duff left the In- 
dependence Indemnity to become fidelity 
and surety manager of the New York 
office of the Globe Indemnity, in which 
office has been unusually success- 
ful in the development of new business. 

His friends and associates in the New 


York office of the Globe Indemnity ten- 


dered him a dinner last night as a testi- 
monial of their good will toward him, 
and to wish him success in his new un- 
dertaking. 





CENTRAL BAIL BOND BUREAU 


Discussed Yesterday At Meeting With 
Conway; Approved By City, State 
And Federal Officials 
The reorganization of the bail bond 
business in New York City reached the 
point this week where city, state and 
Federal officials gave their approval to a 
plan for a central bail bond bureau. This 
bureat' would be the clearing house for 
all bonds of this type and would furnish 
a record of all bonds written in the city. 
Officials also favored the passage of 
the Hofstadter bill, drafted recently by 
United States Attorney Charles H. Tut- 
tle, which requires that a bondsman file 
arecord of his transactions. This meas- 
ure is now before the state legislature. 
Bail bond brokers and surety company 
executives met with Superintendent of 
Insurance Conway and Deputv Superin- 
tendent Ward yesterday to discuss the 
central bureau plan. It is understood 
that bondsmen are favorable to the idea. 





AWARD FOR LOSS OF TIME 


The Superior Court of Bangor, Me., 
has awarded Charles Hamblin of New 
York the sum of $1,391 for loss of time 
in connection with an accident which oc- 
curred to his five-year-old son. The 
family was visiting near Bangor. The 
little boy was hit by the truck of N. H. 
Bragg & Son as he was crossing the 
street. The jury awarded $5,000 for in- 
juries to the lad and the above sum to 
the father for loss of time and expenses. 





WITH LEWIS & GENDAR, INC. 
The Southern Fire of New York has 
appointed Lewis & Gendar, Inc., 111 
Tohn street, as metropolitan agents for 
fire and allied lines. This agency is one 
of the best known in the city and has 


excellent connections with the broker- 
age field. The Southern Fire is a run- 
ning mate of the Southern Surety. 





THE LATE E. A. COLQUHOUN 
For many years E. A. Colquhoun, who 
died recently, was one of the prominent 
surance men of London. He assumed 
control of the Legal & General in 1896 
when M years old. He retired from 
that company in 1920. 


MAJOR BRIGGS RESIGNS 





Has Been Surety Vice-President Of 
Lloyds Casualty For Past Year; 
Future Plans Unannounced 

Major Edward W. Briggs, vice-presi- 
dent of the Lloyds Casualty in charge of 
its bonding operations, has resigned. 
Major Briggs has been with the organi- 
zation since a year ago when it went 
into the multiple line field. He has had 
many valuable years in the business and 
has a good reputation in surety circles. 
His new connection has not yet been an- 
nounced. 





AGENTS COMBAT MO. AUTO CLUB 

Twenty-eight insurance agents of St. 
Louis, Mo., are cooperating in a move- 
ment to combat the insurance activities 
of the Automobile Club of Missouri by 
assisting a rival organization, the Nel- 
son System Emergency Road Service of 
St. Louis, in obtaining new clients. 





SEEKING JUDGESHIP 
Alroy S. Phillips, former chairman of 
the Missouri Workmen’s Compensation 
Commission, is a candidate to succeed 
the late Circuit Judge M. N. Sale who 
died in St. Louis last week. 


‘Liquidation of Capital City 


Surety Ordered by Court 

The Capital City Surety is now being 
liquidated by Superintendent of Insur- 
ance Albert Conway of New York state. 
The order directing this step was signed 
last week in the Supreme Court by Judge 
Bijur and was made with the consent of 
the company’s directors who voted on 
January 29 to dissolve. 

Under the court order all outstanding 
policy obligations are terminated and all 
liabilities cease on procurement by pol- 
icyholders of new insurance covering 
their risk by noon on February 25. The 
officers are enjoined from further trans- 
action of business or the disposition of 
property. 





AGENTS’ COMMITTEE MEETING 


Earl E. Fisk of Green Bay, Wis., 
chairman of the Western conference of 
the National Association of Insurance 
Agents, has called a meeting of this com- 
mittee for February 19 at the Midland 
Club in Chicago. This newly formed 
committee will represent the association 
in dealings with the different company 
organizations. 








UNMEN use guns—but wide-awake 
insurance agents persuade 
their clients with modern advertising 
methods furnished by the ZURICH. 


ZURICH GENERAL ACCIDENT & LIABILITY INS. CO., LTD. 


ZURICH FIRE INS. CO. OF NEW YORK 











HE TOOK THE SILVERWARE 
=—THE OWNER ONLY SMILED 


The sight of the valuables disappearing caused the foresighted 
owner no particular alarm. He knew he was insured against 
such losses by our Burglary Insurance Policy—so naturally he 
was undisturbed. We have the same kind of policy waiting for 
you. Don’t forget to “lock the stable before the horse is stolen.” 


We'll Have The ZURICH protect you 


© Z.G.A. & L.1. CO., LTD. 








A. G. C. RESOLUTION 





Contractors Vote To Refuse Free Bid 
Bonds, Bank Credit, Etc., From 
Any Surety Co. Or Agent 

A resolution was unanimously passed 
by the Associated General Contractors 
in general session recently at New Or- 
leans»that all contractors should refuse 
to accept, request or demand, free bid 
bonds, certified checks or drafts, or guar- 
antee of bank credit from any surety 
company or agent. The organization 
went on record as decidedly against = 
practice, labelling it “an unjustified and 
improper extension of credit and detri- 
mental to the best interests of the con- 
struction industry.” 

When the matter came up for discus- 
sion in the engineering division meeting 
of the A. G. C. it was pointed out that 
certain surety companies have agreed in 
some instances to guarantee the bank 
credit of contractors up to 10% of the 
amount of the contract so as to enable 
contractors without credit to continue 
bidding for work. 

Prominent surety company executives, 
representing the surety division of the 
Affiliated Bureau, were in attendance at 
the New Orleans meeting and gave their 
approval to the action taken. 


TEXAS TOOTH INFECTION CASE 





Court Rules That Death From Poisoning 
Following Extraction Comes Under 
Accidental Clause 

Frequently interesting cases involving 
the accidental indemnity clause in life 
policies come before the courts. In a re- 
cent case in Texas on a policy issued by 
the International Travelers’ Association, 
the Supreme Court held that death re- 
sulting from disease produced by strep- 
tococcic poisoning following the extrac- 
tion of a wisdom tooth was caused “sole- 
ly and exclusively by external, violent 
and accidental means.” 

The court held that the entrance of the 
infection into the lacerated tissues at the 
time and under the circumstances was an 
unusual and unexpected thing, and must 
be regarded as an act of God and as 
much of an accident as any other act 
within the usual meaning of the word. 

The policy in question for $5,000 was 
issued to Marvin Lee Francis payable 
in the event of death caused “solely and 
exclusively by external, violent and acci- 
dental means.” There was no clause in 
the policy which would prevent a recov- 
ery for an accidental death resulting 
from a surgical operation or from an 
infection. The association’s by-laws, 
however, at the time the policy was is- 
sued and at all times subsequently, con- 
tained exceptions and provisions which, 
if given effect, would prevent recovery. 





INVESTMENTS COURSE 

Columbia University is offering a course 
covering the investments of insurance 
companies in the Spring session of the 
Extension Division, which started re- 
cently. The instruction, which will 
cover the principles, law, practice and 
elementary mathematics of insurance in- 
vestment, are given by Edwin W. 
Kopf, assistant statistician of the Met- 
ropolitan Life, under the supervision of 
Professor Ralph Blanchard. 


WTIC FIVE YEARS OLD 
WTIC, the radio station of the Trav- 
elers at Hartford, was five years old 
on February 10. The occasion was 
celebrated by an elaborate broadcast 
lasting five and a half hours, opened by 
Governor John H. Trumbull. 


Cc. H. STEVENSON TO RESIGN 

Charles H. Stevenson, accident and 
health manager of the Norwich Union 
Indemnity, is resigning from this post 
as of April 1 to join the United Pacific 
Casualty of Seattle in a similar capacity. 








VISITING SOUTH AFRICA 
A. W. Wamsley, manager of the ac- 
cident department of the Royal Ex- 
change and managing director of the 
Motor Union and Car & General, is in 
South Africa. 
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Forgery Insurance As A 
Good Year Round Seller 





By E. J. WALSH, 
General Manager for Canada, New York Indemnity 


One of the best year round sellers in 
the agent’s line is forgery insurance. 

Agents and brokers cannot depend 
alone on seasonable lines as there are 
periods throughout the year when these 
seasonable lines are inactive. At such 
times all the year round sellers should 
be pushed. 

An agent’s clients depend on him to 
see that they are properly protected 
against loss from any causes that can 
be insured against, and if one of these 
clients suffers a loss through the altera- 
tion or forgery of a check he is not as 
interested in the fact that his agent could 
have sold him insurance against the 
loss as he is in whether the coverage is 
there and the loss saved. Even though 
you feel that he would not be interested 
in the cover you are obligated to at 
least offer it to him and point out the 
exposure he is carrying. If you don’t 
some other agent may and it might 
cause you the loss of a good account. 


Firms Written 


What does the average agent know 
about forgery insurance? Does he know, 
for example, that there are two forms of 
cover—one called depositors’ form cover- 
ing all checks issued by the assured, on 
which the rate is $5 per thousand per 
annum, and if the insurance is desired 
to cover branches it can be extended at 
an additional premium of $1 per thou- 
sand per branch? The other form, 
known as the commercial form, covers 
both checks issued by the assured and 
checks received by him in the conduct 


of his business. The rate for this policy 
is $10 per thousand per annum, with ad- 
ditional charge for extending the insur- 
ance to branches of $2 per thousand per 
annum per branch. 

The insurance is very reasonable and 
in consideration of the fact no firm 
whose checks are circulated frecly should 
be without the protection. Firms paying 
their help by check should carry forgery 
insurance. Checks issued to employes 
for salary are very frequently cashed by 
small merchants and are likely to pass 
through several hands before getting 
back to the bank. In the event of checks 
being stolen, either in a holdup of a 
store or taken from a custodian or a 
messenger, forgeries are frequently and 
easily perpetrated, and these forgeries 
are not detected by bank tellers because 
the endorsement is forged. The bank 
has no responsibility for forged endorse- 
ments and the issuer of the check has 
to suffer the loss through the forgery. 

Forgery insurance, from the stand- 
point of the agent, has none of the de- 
tails very often associated with other 
casualty lines. Boiled down there are 
two classes and two rates, one for each 
class, and it is not necessary to secure 
an application from the assured. It will 
pay every agent to remember that forg- 
eries are committed on the small busi- 
ness man as well as on the larger cor- 
poration, and as a matter of fact, are 
most frequently worked on the small 
business man. For that reason he should 
carry forgery insurance because he can 
least afford to suffer a loss. 








SUCCESS OF NEW COMPANY 





W. J. Williams, Western & Scuthern 
Head, Optimistic Over Progress of 
American Liability & Surety 
The unprecedented success last year 
of the American Liability & Surety, the 
subsidiary company of the Western & 


Southern Life interests in Cincinnati, 
was referred to in the annual report 
of W. J. Williams, president of the 


Western & Southern, as one of the out- 
standing achievements of the year. 

The American Liability & Surety is 
owned and managed by the Western & 
Southern interests. Mr. Williams is its 
president; W. C. Safford is vice-presi- 
dent and general manager. The com- 
pany has a cash capital of $500,000 and a 
surplus in excess of $1,000,000. 

Said Mr. Williams: “During 1930 the 
company will start its addition to the 
present home office building. Definite 
plans to expand the company’s field op- 
erations have also been completed.” 





THREE SURETY APPOINTMENTS 

The Standard Surety & Casualty has 
appointed the following as_ general 
agents for surety lines: George Ezekiel 
& Son, Inc., Springfield, Mass.; Morrill 
& Foster, Concord, N. H., and Stark, 
Johnson & Stinson, Worcester, Mass. 
All of these agencies are prominent 
surety factors in their respective cities 

Arthur Morrill of Morrill & Foster is 
the present Republican candidate for 
governor of New Hampshire. 


G. L. RADCLIFFE MONTH 


A special drive for production and ap- 
pointment of agents was held last De- 
cember in honor of George L. Radcliffe, 
president, American Bonding. Despite 
the disturbed business conditions and 
stock market collapse the general re- 
sults of the campaign were highlv satis- 
factory and constituted a splendid trib- 
ute to Mr. Radcliffe. 





EAGLE INDEMNITY GAINS 





Assets Now Up to $6,625,281; Nearly 
Million Dollar Gain in Net Premiums; 
Capital-Surplus Increase 
The financial statement of the Eagle 
Indemnity for the year 1929 indicates 
an increase in total assets of $1,170,324, 
reflecting creditably upon the manage- 
ment of the organization. Total assets 
are now $6,625,281. During the year 
$250,000 was paid in to capital bringing 
it up to $1,000,000 and $500,000 was paid 
in to surplus which now stands at $919,- 
243. The surplus to policyholders has 

increased to $1.919.243. 

Reserves of $2,090,159 were set up for 
outstanding claims and suits: $2.019,242 
for unearned premiums; $176,695 for 
commissions on outstanding premiums, 
and $80,000 for taxes. In addition a 
voluntary reserve for claims and suits 
of $328000 has been provided. The net 
premiums last year amounted to $4,238,- 
015, as compared with $3,587,284 the 
previous year. 





MICH. AGENCY INCORPORATES 

F. D. Smith & Co. of Muskegon, 
Mich., a well established agency, is fall- 
ing in line with the widespread tendency 
to incorporate agency organizations. Its 
incorporation papers taken out recently 
show an authorized capitalization of 
2,500 non-par value shares and its pow- 
ers include those of dealing in real estate 
and conducting a mortgage brokerage 
business as well as operating an insur- 
ance agency. 





CASE WILL BE REHEARD 

The Supreme Court of Colorado, which 
recently upheld the ruling of the Dis- 
trict Court of Pueblo, ordering the Mas- 
sachusetts Protective Association, Inc., 
to pay $2,000, the face value of a life 
policy (the insured a suicide, the bene- 
ficiary his wife), has ordered a rehear- 
ing of the case and granted a supersedeas 
until the case is settled. 


J. KREMER, JR.. A NEWARK MGR. 





Made Head of Alliance Casualty Branch; 
Belongs to One of Country’s Most 
Prominent Insurance Families 

John Kremer, Jr., of Philadelphia has 
been appointed manager of the new 
branch office of the Alliance Casualty 
Co. at No. 30 Clinton street, Newark. 
Robert L. Saville has been made assist- 
ant manager and James J. Fitting, for- 
merly assistant superintendent of the 
claim department of the Allied Mutuals 
in New York City, has’ been appointed 
superintendent of the claim department 
of the new office. 

Mr. Kremer, who comes from a family 
well known in the fire insurance world, 
entered insurance immediately upon his 
graduation from the University of Penn- 
sylvania in 1922. He started as a claim 
adjuster for the Indemnitv Insurance Co. 
of North America in Philadelphia, later 
joined the Constitution Indemnity as 
special agent and then became a field 
supervisor for the Great American In- 
demnitv. His new position with the Al- 
liance became effective February 3. 

Mr. Kremer’s father is John Kremer, 
vice-president of the Insurance Com- 
nany of North America, Philedelphia 
Fire & Marine and National Security 
Fire of Omaha. The late William N. 
Kremer, who was president of the Great 
American, was his great uncle. His un- 
cle, Charles S. Kremer, is secretary of 
the Hartford Fire. A cousin, J. B. Krem- 
er, Jr., is with Starkweather & Shenley 
and J. B. Kremer, formerly an officer 
of the Liverpool & London & Globe, is 
also a relative. 





GUARDIAN CASUALTY DINNER 





President Owen B. Augspurger Speaks 
at Buffalo; Next Territorial Gather- 
ing at Boston in March 
The Guardian Casuaity and the Mer- 
chants’ Mutual Casualty held their annu- 
al territorial dinner and dance at Buf- 
falo recently. More than three hundred 
were present, including home office em- 
ployes and representatives from New 

York, Philadelphia and Cleveland. 

Owen B. Augspurger, president of both 
companies, outlined the progress of the 
companies since organization. 

The next territorial meeting of the 
companies will be held in Boston dur- 
ing the early part of March. This meet- 
ing will be attended by officers from 
the home office as well as the employes 
of the Albany, Boston, Hartford, Spring- 
ficld and New York offices. 





N. Y. UNEMPLOYMENT INSURANCE 





Resolution in New York Assembly Pro- 
poses Investigation by Special 
Committee 
A _ resolution presented to the New 
York State Assembly by Louis A. Cuvil- 
lier of New York proposes an investiga- 
tion of unemployment by a committee 
of three assemblymen, two senators and 
two men named by the governor with 
a view to recommending the enactment 


of adequate unemployment insurance leg- 
islation. 





COUNTY WINS SUIT 
Manistee County, Michigan, has been 


given a judgment against the Royal In-: 


demnity, surety for Ernest R. Gambs, 
former treasurer, who has pleaded guilty 
to embezzlement. The company claimed 
that part of the shortage of Gambs’ 


funds existed before he took over the 
office. 





MARYLAND CASUALTY MAYORS 


The Maryland Casualty has two 
mayors among its agents, Charles J. Ash- 
ley of New Bedford and J. Arthur Dratz, 
of Muskegon, Mich. 





EAGLE APPOINTMENT 
At, Glaser & Co., Inc., of 565 Fifth 
avenue, New York, has been appointed 
borough agents for uptown Manhattan 
by the Eagle Indemnity. 
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Social Insurance Now 
Effective in France 


MUCH OPPOSITION TO SCHEME 





General Belief Is That It Must Be Cop. 
siderably Modified; Concessions 
to Farm Employers 

In spite of the opposition to the State 
insurance scheme, M. Loucheur, the 
Minister of Labor, has instructed the 
Prefects of the Departments to proceed 
at once with the registration of em- 
ployed persons who come within the 
scope of the measure. 

Accordingly, notices were issuc! to the 
effect that employers must fill up lists of 
their employes by February 1, en 
the registration would begin on Febry- 


ary 5, the date on which the la. nomi- 
nally went into force. The pay vent of 
contributions, however, has boon de. 
ferred,-and will not be exacted until the 
work of registration has been co: ‘pleted, 

Meanwhile, opposition to the cheme, 
curiously reminiscent of the past experi- 
ence of other countries, contin. s una- 
bated. There is little doubt that 1e pro- 
visions of the new law will ha\~ to be 
drastically modified. In view of the dead- 
lock produced in the Senate in connec- 


tion with the amending bill prepsred by 
the various committees, M. ! 
president of the Senate, summoned a 
conference composed of the chairmen of 
the committees and the rapportetirs, with 
a view to bringing the new proposals in- 
to harmony with the Government's plans. 
The conference was successful in obtain- 
ing certain concessions for the agricul- 
tural employer, with the result that the 
amending Dill in the Senate will itself 
require amendment. 


FRANKLIN SURETY GAINS 


Had Net Premiums of More Than a 
Million in 1929; Assets Up to $2,469,- 
404; Loss Ratio 45.1% 

The Franklin Surety, which com- 
menced writing casualty insurance in 
1929 in addition to fidelity and surety, 
had net premiums for last year of $1,- 
018,809, of which it ceded reinsurance 
to other companies to the extent of 
$262,172. This high percentage of pre- 
miums ceded as reinsurance to net pre- 
mium writings is due to the policy of 
conservatism adopted by the company. 
This resulted in the net premium reten- 
tion by the company aggregating $756- 

636. 

The reserve for unearned premiums as 
of December 3lst was $484,886 as com- 
pared with $15,746 on December 3lst, 
1928. The gross resources of the com- 
pany as of December 3lst, 1929, in- 
creased to $2,469,404. 

The cost of acquiring business was 
16.1% of the . premiums written and 
the loss ratio on premiums earned was 
45.1%. 











CHANGE FOR J. F. DURKIN | 

The First National Underwriting 
Corp., metropolitan underwriters for the 
Equitable Casualty & Surety, has ap- 
pointed John F. Durkin as manager of 
its fidelity and surety department. In 
addition to supervising the bonding 
underwriting at the main office of the 
agency at 1860 Broadway, Mr. Durkin 
will handle the work in the four 
branches. His previous post was with 
the American Surety in charge of the 
New York Casualty’s bonding depart: 
ment in the American Surety’s office. 


BAIL BOND LICENSE REVOKED 
William Bowen, Bronx bail bon 
agent, has had his license revoked by 
Superintendent of Insurance Conway 0 
represent the Equitable Casualty 
Surety and the Aetna Casualty & Surety: 
The cause of the action was untrust- 
worthiness and making false statcments 








C. W. DARLING’S CHANGE 
C. W. Darling, formerly with the Ne 
tional Surety at its home office and m 
Boston, has recently joined the General 
Indemnity of Rochester as a special rep 
resentative. 
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“Personal Effects Lost at Sea 


EN a liner sinks, a hotel burns, or a 

train is wrecked, the first consideration is 

given to the rescuing of the passengers or guests. 

If they manage to escape with their lives, in only 

the clothes they have on at the time, they consider 
themselves lucky. 

Americans have the reputation of traveling in 
style. The baggage they take with them fre- 
quently represents an investment of thousands of 
dollars. If it is sunk, burned, lost or stolen, it often 


means a financial loss of considerable magnitude. 

Travelers Personal Effects insurance protects the 
tourists’ possessions against many hazards of loss. 
Its cost is so reasonable that few travelers hesitate 
about buying it, if it is called to their attention. 
The agent who will watch the social notes for pros- 
pective departures, and follow them up for Trav- 
elers Personal Effects insurance will add new and 
desirable clients to his books and be well paid for 
his efforts. 


*Airplane view of sunken liner at entrance to New York Harbor. Passengers 
on this ship lost all their baggage. Some of them had to replace it at their own 
expense. Others were foresighted enough to have Personal Effects insurance. 
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Passing of A. D. Edwards 
Is Deeply Mourned 


LONDON GUARANTEE VETERAN 





Was Head of Its Supply Dep’t at Time 
of His Death; His Father Was First 
U. S. Manager of Company 





A. D. Edwards, the veteran in point 
of service with the London Guarantee 
& Accident in this country, passed 
away suddenly last week and his death 


is mourned not only in the London 
Guarantee family but by his many 
friends outside the organization. At the 


time of his death Mr. Edwards was su- 
perintendent of the company’s supply 
department. 

The son of the first United States 
manager of the London Guarantee, Mr. 
Edwards entered the employ of the com- 
pany in 1894. Previously he had attend- 
ed Dalhousie University in Nova Scotia 
but did not complete his college work as 
his family moved to Chicago. The Lon- 
don Guarantee was his first and only 
business connection and he started his 
career in its payroll audit department, 
where he worked diligently. He was for 
many years in charge of this department 
—not relinquishing this office until 1924. 
As head of the supply department, hav- 
ing succeeded Walter Hoag in this ca- 
pacity many years ago, Mr. Edwards 
made a name for himself by his thorough 
and painstaking work. 

Expert Policy Form Drafter 

During his life time he did much for 
the insurance business in drafting pol- 
icy forms. He originated the short form 
of liability policy now generally in use 
and some six or seven years ago devel- 
oped the idea of a one page form for lia- 
bility and compensation policies. His 
constant aim was for simplicity and non- 
technical wording, a feature in all Lon- 
don Guarantee contracts. 

Born in Halifax, Nova Scotia, the port 
of sailors, Mr. Edwards developed early 
in life a love for the sea which never 
left him. When his family moved to 
Chicago he began to sail on Lake Michi- 
gan and became successful in yacht rac- 
ing. He was also an ardent golfer, be- 
ing the golf champion at the London 
Guarantee head office. 

One of his associates paid the follow- 
ing tribute to him this week: “A. D. 
Edwards is a man whom you liked to 
know and knowing him better you liked 
him still more. His splendid character 
and loyal and capable service to the 
company made him a multitude of won- 
derful friendships in the London Guar- 
antee family. We will deeply miss his 
presence here.” 





NOT LIABLE FOR “DRY” DEATH 





Prohibition Agent’s Accident Policy Had 
Rider Excepting Injury While 
On Duty 

The New York Indemnity has been 
ruled not liable under a $7,500 accident 
policy issued to Meredith L. Cherry, pro- 
hibition enforcement officer in Virginia, 
who was killed in discharge of his duty. 
A rider in the policy disclaimed liability 
if Cherry met death while at work. 

Martha Francis Cherry, the benefici- 
ary, sought recovery on the ground that 
the riders were not printed in type with 
as much prominence as that of the pol- 
icy. She contended further that Cherry 
did not know of the conditions in the 
rider and would not have taken out the 
insurance if he had known that there 
could be no recovery if he met death in 
his regular line of work. 

Testimony of C. T. Jacobs, agent, who 
wrote the insurance, was that he went 
over all the provisions of the policy with 
the insured and that the latter was fully 
conversant with them. This ‘testimony 
was given at the first trial of the case 
at which a non-suit was taken. Jacobs 
died before the second trial, at which a 
verdict in favor of the company was re- 
turned, but the transcript of his testi- 
mony was admitted as evidence at this 
trial. 


. insurance companies. 


ee ee Bonding’s Exhibit 
To Aid Sale of Forgery Bonds 


The promotion department of the 
Massachusetts Bonding has prepared an 
interesting sales exhibit for the use of 
brokers and agents who sometimes find 
it difficult to handle the question of 
bank responsibility in connection with 
the offering of forgery coverage to firms 
and individuals. 

This exhibit covers a forgery loss of 
more than $27,500, discovered by the 
bank in 1923, and for which the depositor 
filed suit against the bank in Decem- 
ber of that year. Six years later the 
court decided that the bank was not 
responsible. The case is being prepared 
for appeal to the Supreme Court which 
means more delay, more trouble, more 
embarrassment and increased costs. In 
the meantime the depositor has been 
denied the use of his $27,500 which with 
interest, already amounts to more than 
$39,000; he has paid or must pay his 
costs of litigation; he faces additional 


delays and expenses before the matter 
is finally disposed of and the contro- 
versy with his bank can not have 
strengthened his credit standing. 

In the opinion of John A. Cochrane, 
head of the Massachusetts Bonding pro- 
motion department, all of this trouble 
and expense could have been avoided if 
the depositor had carried a depositor’s 
bond. Says Mr. Cochrane: 

“Too often and too late it is discov- 
ered that the bank is only liable for 
forgery losses under certain circum- 
stances and conditions and that while the 
victim of the check racketeer’s pernicious 
activity is attempting to prove his case, 
his funds are tied up indefinitely. his 
business is deprived of the cash in- 
volved, he is in controversy with his 
bank, his attorney must be paid and if 
he brings suit against his depository 
bank he must wait years for court 
action.” 








SHOWS INCREASED P. G. VOLUME 





Great American Indemnity Urges Its 
Agents to Stress 3-Year Policy 
in Selling This Line 

According to the experience of the 
Great American Indemnity, the new 
plate glass policy and the new manual 
have resulted in a noticeably increased 
production in plate gass business. Due 
to the reduction in rates and broader 
coverage offered agents of this com- 
pany have been able to obtain many risks 
which were formerly uninsured or were 
covered by a mutual, reciprocal or other 
cut-rate companies. 

Commenting on the advantage of writ- 
ing this business on a three-year basis, 
“Great Americanisms,” the company 
house organ, Says: ; 

“A great deal of three-year business 
has been noted, which would seem to in- 
dicate that insurance buyers prefer their 
policies written on the longer term 
basis in consideration of the lower cost. 
The three-year policy may be written in 
two ways; the premium may be col- 
lected in three instalments of 50% the 
first year, 30% the second year, and 
20% the third year, in which case a 
10% discount is allowed; or the full 
three-year premium may be paid in ad- 
vance in which case a 16 2/3% discount 
is allowed. 

“Our experience so far is that the 
majority of three-year business is writ- 
ten on the  full-premium-in-advance 
basis, and we urge our agents to stress 
this form. It provides for the greatest 
saving to the policyholder, and saves the 
agent the work of collecting and ac- 
counting for the extra instalments.” 





AERO ASS’N TO HANDLE RISKS 

The private flying club committee of 
the National Aeronautic Association 
will undertake to handle crash insur- 
ance for student pilots and flying clubs 
to cover damage to training planes, fol- 
lowing inability of these clubs to se- 
cure such protection from the regular 
This crash insur- 
ance will be used to stimulate the for- 
mation of flying clubs for inexperienced 
flyers. How this coverage will be pro- 
cured or underwritten has not been 
stated. 





MASSACHUSETTS APPOINTMENT 

Bertram T. Needham has been appoint- 
ed an agent for the Globe Indemnity at 
Lowell, Mass. Mr. Needham has been 
identified with the insurance field for a 
number of years. 





LICENSED IN ILLINOIS 
The Illinois department has recently 
licensed the Surety Mutual Benefit As- 
sociation of West Frankfort to transact 
business in the state. 


A. DUNCAN REID’S TALK ON P. C. 





Says National Bureau Elections of Beha 
and Leslie Will Give It the 
Proper Strength 
A. Duncan Reid, president, Globe In- 
demnity, now on a trip to the Pacific 
Coast, was the speaker at a luncheon 
meeting of the San Francisco Casualty 
Insurance Association recently. He 
spoke optimistically of the reorganized 
National Bureau of Casualty & Surety 
Underwriters, giving a general resume 
of its aims and aspirations and dwelling 
particularly upon the casualty situation 

in California. 

Discussing. the recent elections of 
James A. Beha and William Leslie as 
general manager and associate respec- 
tively, Mr. Reid said: 

“For two years the National Bureau 
has been looking for the men to give it 
the proper strength, and these men have 
now been found in Mr. Beha and Mr. 
Leslie. The Bureau will now go for- 
ward with greater strength to fulfill its 
destiny.” 

Other guests at the luncheon were 
Kenneth Spencer, vice-president of the 
Globe Indemnity, and Mr. Leslie. 





A. A. A. BILL PASSES VA. SENATE 





Opposition to It Expected in House; 
Permit Bill the Companion Mea- 
sure; Provisions of Both 
The safety responsibility bill passed 
the Virginia senate last week along with 
the companion measure requiring every 
automobile driver to take out state per- 
mits. Both went through by large mar- 
gins in amended form and were await- 
ing action of the house this week. It 
was reported that there was much hos- 
tility to them in that body and that 
they were slated for rough sledding with 
likelihood that both would probably fail 

of passage in any form. 

As amended, the permit bill provided 
for no inquiry as to qualification of the 
applicant, the only stipulation being that 
the application should bear the signa- 
tures of two persons certifying that the 
applicant was a suitable person to ob- 
tain a permit. The other bill in amend- 
ed form provided for revocation of such 
permits in cases where a driver respon- 
sible for an accident failed to pay dam- 
ages. It carried the further provision 
that bond must be given after a driver 
has been convicted three times of reck- 
less driving. 





ISSUES “WARNING” CARDS 


_ The Hartford Accident & Indemnity 
is prepared to issue special “warning” 
cards which will explain to automobile 
owners the importance of the financial 
responsibility laws recently enacted in a 
number of states. 


Big N. Y. City Safety 
Drive Starts March | 


MERCHANTS’ ASS’N THE SPONSOR 





L. A. DeBlois, National Bureau, 
Special Committee; Aim to R ak 
Mounting Accident Toll 





A city-wide safety campaign Sponsored 
by the Merchants’ Association of New 
York is scheduled to begin on March 
1 under the auspices of the Greater New 
York Industrial Safety contest commit. 
tee. Approximately 50,000 firms are elig- 
ible to participate in the campaign ang 
through the Merchants’ Association an 
invitation will be extended to all of these 
firms. Prizes will be awarded to the 
ones making the best safety records and 
certificates will be given to all firms 
completing the contest without any loss 
time accidents. 

A double problem is involved in this 
movement: the saving of human life and 
limbs and the reduction of the heavy 
costs which the casualty companies and 
through them, the insurers are sustain. 
ing because of the mounting toll from 
accidents in New York City. The state 
industrial commission estimates that the 
total accident tax on business and labor 
in this district is about $60,000,000, in- 
cluding the loss of wages due to pre- 
ventable accidents. 

Casualty Men Active 

Among the insurance men who are 
co-operating in the effort to correct this 
situation are: Lewis A. DeBlois, direc. 
tor, safety engineering division, Nation- 
al Bureau of Casualty & Surety Under- 
writers; W. Graham Cole, director of 
safety service, Metropolitan Life; Dr, 
Leonard W. Hatch of the State Indus- 
trial Board; J. L. Thompson, superin- 
tendent, engineering and inspection di- 
vision, Travelers; M. H. Christopherson, 
director of service for the State Insur- 
ance Fund; L. Palmer, conservation er- 
gineer for the Equitable Life Assurance 
Society; Harold K. Kramer, district 
chief engineer, Liberty Mutual; G. B. 
McAinsh, district engineer, American 
Mutual Liability, and Julien Harvey, 
New York manager of the National Safe- 
ty Council. 

Mr. DeBlois is the chairman of a safe- 
ty committee which has drawn into co- 
operation about fifteen commercial and 
trade organizations and a large number 
of individual representatives of various 
trades. 

In connection with the compaign an 
educational crusade will be conducted 
through the medium of shop meetings 
and other agencies with a view to im- 
pressing upon employes the necessity 
for care. Previous inquiries made by the 
Merchants’ Association show clearly 
that carelessness on the part of both 
employer and employe is a large con 
tributing cause to the huge insurance 
and industrial loss that is being sus 
tained. 

Along with the efforts to instruct en 
ployes there will also be a movement 
to impress upon employers the desira 
bility of making use of the latest safe 
ty methods in their plants. Co-operating 
insurance companies are asking their cli- 
ents to join in the contest as a matter 
of self-interest as well as in the caus 
of humanity. 





BROOKLYN BRANCH GAINS 


The Brooklyn branch of the American 
Bonding, managed by H. R. C. Hickey 
led all other offices of the company lat 
year so far as percentage of increas 
in business was concerned. A gain of 
more than $68,000 was shown. 





TOE INSURANCE 
The grape mashers of Constantinopl 
(now Istanbul) who work with their fee! 
naked have asked the Turkish gover 
ment to insure the toes of their fee 
They want the big toe insured for 
and the others for $150 each. 
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Tales Of The Road 


(Continued from Page 30) 


not apparent by a superficial look. Then 
| took up my paper and commenced to 
read it waiting for her return and to 
watch results. As usual she indulged in 
her favorite pastime of dish grabbing, 
this time however the table cloth came 
up with the dishes. She said nothing, 
but never grabbed my dishes again. 
* & € 


Some Mistakes of New Field Men 


A story is told of a new special agent 
not so long ago who inspected a dock 
warehouse in Buffalo harbor and report- 
ed that the building was occupied by 
twenty-two tenants, which he thought 
was undesirable as an omnibus occupancy 
risk and ordered it cancelled, thinking it 
came under the head of that special haz- 
ard class. What else is a public ware- 
house for but to be occupied by tenants 
He had probably never 


pened to a new field man when an agent 
asked him whether he would authorize a 
line on “PAPER STOCK” which he 


thought meant the same as “STOCK OF 
PAPER.” When the loss occurred the 
feld man learned too late that “PAPER 
STOCK” is what is used to make paper, 
viz: junk, and not paper. 

Similarly a special agent learned too 
late that a “PIPE FACTORY” which 
he had neglected to inspect, turned out 
to be a corn cob pipe factory and not 
an iron pipe manufacturing plant, which 
he had thought it was. 

Another incident, when formerly in 
some states contractors bought the out- 
put of prison labor, the fact that prison 
risks mentioned on most prohibited lists 
(which were coverages on said convict 
labor) had engaged the Neophyte special 
agent’s attention induced him to order 
cancelled a perfectly good sheriff’s dwell- 
ing and detention pen building. 

I was also informed on good authority 
that the reason a millionaire’s camp in 
the Adirondacks was cancelled was be- 
cause the form stated “Log cabin dwell- 
ing.” The owner had spent about half a 
million dollars extra to give his summer 
retreat the woodsy log cabin effect. This 
induced the remarks on the part of the 
supervisory talent that they did not like 
these back woods log cabins. 


* * * 


When Towns Had Individuality 


Thirty-five years ago when the city 
and country districts were not so closely 
linked together as they are now, espe- 
cially since the coming of the automobile 
and good roads, and when a stranger in 
a small town was still an event and a 
source of speculation to the natives, it 
was interesting for me to notice the dif- 
lerences in manners, customs, ideas and 
even speech in certain parts of the Em- 
pire state. 

Since then tremendous changes have 
been brought about and you get the 
same things in even the smaller towns 
that you do in New York City—for in- 
stance the movies. Coming out of New 
York City as I did I always attended the 
performances of the old style “barn- 
Stormer troupes” in the village “opera 
houses,” quite a pretentious name for 
small second story theatres with mercan- 
tile occupancy on the first floor. 

When such classical plays as the “Man 
With the Iron Mask” were given in a 
‘mall Mohawk Valley town of about 
4000 in 1895, I attended the performance 
and had more fun out of it than when I 
attended Weber & Fields burlesque 
shows in New York City. The actors 
took themselves very seriously, and they 
om funny without knowing they were 
lunny, 

* * &* 


Conform With Customs of Your 
Territory 
On the other hand let it not be for- 
oo that, relatively, I was alsoa “hick” 
“ had lots to learn from the people up 
ot, A, Person who has never been 
utside of the city of New York is just 


as much a subject for merriment with 
his narrow views on many things, as the 
backwoodsman is to the city man. I was 
just like the rest of the young company 
field men and had a whale of a lot to 
learn. 

The sooner a young field man learns 
to fit into his territory and conforms 
with the customs and ideas of that terri- 
tory the better it will be for him and the 
better results he will achieve. It has 
been my invariable experience that men 
leaving bigger cities to take up their 
life’s work in the sparsely settled up- 
state sections, while they feel homesick 
at first, after five or six years they would 
not return to the metropolitan area at 
any price. 

< & « 


Big City Complex an Illusion 

In those early days in the field when 
still full of the “big city bunk” I met a 
man who has now graduated to the vice- 
presidency of one of the biggest Ameri- 
can companies. He was then my travel- 
ing companion and friend in the western 
New York field. A very capable man 
and a honorable competitor. We were 
together at Rochester one evening and 
were discussing the city versus the small- 
er town after a strenuous day on a loss. 
He told his side of the case. I finally 
remarked that I preferred being an unlit 
gas lamp post in New York City to being 
a colored electric fountain in Rochester. 

Now after thirty-five years with a lot 
of water having passed under the bridges 
we still remember our conversation and 
laugh about it remarking on the fact 
that our view points have changed con- 
siderably since then. 

* * * 


Old Forms of Speech Retained 

It is interesting to note that in certain 
parts of New York State old forms of 
speech and words (not slang at all) have 
been preserved. The word “lumber” in 
old English did not mean wood, but 
meant an assortment of miscellany. A 
“lumber room” in some parts of up state 
does not mean a wood room, but is used 
in referring to the room, usually the 
attic of a dwelling, in which surplus or 
disused furniture, etc., is stored. Again 
the: original meaning of the word “lum- 
ber” is still preserved in the phrase “all 
lumbered up” that is, cluttered up. The 
word “does” is still philologically cor- 
rectly pronounced “doos.” Likewise the 
word “gums” is in some sections pro- 
nounced “fagooms” (meaning the roof 
of the mouth). 





HEALTH INSURANCE IN POLAND 

According to newspaper reports the 
boards of the most important sickness 
funds were dissolved by the Polish gov- 
ernment without publication of the rea- 
sons. Commissioners of the government 
now carry on the business of the funds 
in the place of the boards. An old dis- 
ability insurance bill has again been tak- 
en up and will probably again be pre- 
sented to the Parliament. In the former 
German territories, however, the German 
model system was taken over without 
changes and is carried on as usual. This 
was also found expedient by the French 
for the former German territories an- 
nexed by France after the World War. 





AGENCIES INCORPORATE 


The Robert O. Race insurance agency 
has been incorporated with a_capi- 
tal of $75,000, preferred stock, and 2,500 
shares common stock. The incorporators 
of the agency, which is located in Hill- 
side, N. J., are Albert L. Vreeland, Rob- 
ert O. Race and James H. Vreeland. 
Another agency to incorporate was Wag- 
low & Vail, general insurance agents, 
with headquarters at Plainfield, N. 
Walter Silbert, Charles C. Waglow and 
Carleton H. Vail, all of Plainfield, were 
the incorporators, with 1,000 shares. 


John Hancock Figures 


(Continued from Page 1) 
to a continuance of that growth; contin- 
ued improvement of methods and of or- 
ganization, conservation of operating ex- 
penses and increased returns to policy- 
holders. 

“The figures indicate a good condition, 
and a gain in total assets of 9.26% in 
the year. As all securities were acquired 
as investments on a conservative basis, 
the stock market price decline was with- 
out significance upon the company’s re- 
sources. Herein, as a dozen years be- 
fore in the great epidemic, the adequacy 
of the life insurance program in emer- 
gencies has been tested and proved, this 
time in the investment region, where the 
conservatism of the methods rursued has 
kept the institution not only in safety 
but free from any shock whatever. 

The Farm Situation 

“The interest level in general was well 
maintained, the average effective rate 
upon the total invested funds being 
5.21% as in 1928. 96.7% of the total in- 
terest receivable in the year was col- 
lected owing in some part no doubt to 
the present general financial and busi- 
ness Situation, and also in part to the 
condition of agriculture which has its 
effect on all of the many institutions 
lending money on farms. Reports, and 
sales of farm properties taken under 
foreclosure, invite a feeling of encour- 
agement, but it is admitted that the sit- 
uation will take time to work out. In- 
creasing efforts are being made in pres- 
ervation of these properties, while new 
loans are being made in a conservative 
volume in view of our program directed 
toward a nearer approch to equality as 
between the more important elements of 
the whole company investment. The 
total of new and renewed farm loans 
made in the year was $26,165,800.13. 

“Although based upon a primary ne- 
cessity, and undoubtedly an asset of 
quality in the main and as a whole, the 
farm mortgage has been proved here 
and there to be the source of a slow con- 
dition due to economic changes, climatic 
disturbances, inflation and other adverse 
developments, affecting certain regions in 
particular in recent years. Thus the 
farm investment movement by organized 
investors which acquired momentum 
more than a generation back, has only 
in these later years shown tendencies 
which were not easy to foresee, to check 
or to escape from. While all but a minor 
percentage of our very large farm loan 
is in good condition, as befits a conserv- 
ative investment in the food sources of 
the nation, the situation demands a 
maintenance of caution and of adequate 
terms and safeguards. 

“Only a nominal delayed interest, 
amounting to 43/100 of 1% of the re- 
ceivable, occurred on the loans on city 
property. The investment in this kind 
of property continued with reasonable 
activity and the total city and subur- 
ban real estate loans made in the year 
(new and renewal) was $26,988,394.10 of 
which $23,443,894.10 was upon dwellings 
of various types. 

The Year’s Investments 

The whole investment made in the 
year (excluding loans on the company’s 
policies) amounted to $77,157,068 on 
which the average effective rate was 
5.4%. 

“The payments to policyholders also 
showed a larger increase than cus- 
tomarily owing to several factors, includ- 
ing the prevalence of a comparatively 
mild influenza-pneumonia epidemic in 
the early months of the year, resulting 
in a mortality rate for the year, of 4% 
over the average of the previous five 
years, and a slightly higher rate than 
the high one of 1928; also including a 
sharp increase in the dividend scale on 
weekly premium policies declared by the 
directors from the earnings of those 
policies—together with additional death 
claim payments occasioned by the spe- 
cial double-indemnity benefit granted by 
action in 1928 on old policies in case of 
accidental death, effective January 1, 
1929.” 


During the year there were paid 
claims on the lives of 44,060 policyhold- 


Britain’s Investment 
Policy Has Changed 


ECONOMIC EFFECT OF THE WAR 





Overseas Business Requires Companies 
to Hold Greater Proportion of 
Funds in Liquid Form 





In Great Britain there have been ex- 
pressed since post-war days many dif- 
ferences of opinion on the wisdom of 
investing life company funds in ordinary 
stock. Some of the larger British com- 
panies have completely changed their in- 
vestment policies in recent years partly 
as a result of the economic effects of 
the war. One other contributory cause 
is found in the fact that the companies 
are doing more business abroad, the 
home field being more limited. The in- 
creased income from overseas necessi- 
tates the retaining of a large proportion 
of funds in a liquid form, with a result- 
ant effect upon investment policies. 

It was not uncommon for British com- 
panies in pre-war days, says the Liver- 
pool “Journal of Commerce,” to have 
75% of their total funds in stock ex- 
change securities and cash balances, the 
remaining 25% being invested in mort- 
gages and loans. In the last few years, 
however, this latter proportion has fallen 
to a figure approximating 13% for rea- 
sons not far removed from the possi- 
bility of legislation affecting land hold- 
ings, war unsettlement and adverse tax- 
ation influences. While the total funds 
of these companies have increased by 
over 50% since pre-war days, all sections 
of loans classified under the Assurance 
Companies Act have decreased in ac- 
tual amount saving only loans on the se- 
curity of rates, stocks, shares and life 


‘policies. 


At the present time the large com- 
panies have invested in British govern- 
ment securities some 25% of their total 
funds, while in 1913 the figure was under 
2%. The “Journal” says that the British 
companies will bear the light of closest 
Investigation, that the investment policy 
is in very capable hands. 





BOWLES INSURANCE HEAD 





New Deputy Commissioner of Virginia; 
M. E. Bristow in Charge of 
Banking at Department 
Myon E. Bristow, new Virginia com- 
missioner of insurance and banking, will 
look after the administration of the 
banking end of the bureau as he did be- 
fore insurance and banking were com- 
bined and placed under the supervision 
of the state corporation commission. 
George A. Bowles, new deputy commis- 
sioner, will have charge of the insur- 
ance administration. Announcement to 
this effect was made after the two offi- 
cials entered upon the duties of their 
new offices last month. Mr. Bristow 
succeeds T. McCall Frazier who became 
state motor commissioner on that date 
after filling the office of commissioner of 
insurance and banking barely more than 
two months. Mr. Bowles recently re- 
signed his seat in the Virginia legisla- 

ture to accept his new post. 





FIREMEN’S FUND CONFERENCES 

The regular series of annual confer- 
ences between the officers of the Fire- 
man’s Fund and subsidiary companies, 
department managers, special agents and 
field men convened at the head of- 
fice in San Francisco on February 10. 
The meetings were presided over by 
President Levison and Vice-Presidents 
Cairns and Page. Manager Hannah 
from Boston, Manager Buck from Chi- 
cago and Manager Bickerstaff from At- 
lanta also participated in the proceed- 
ings. The conferences closed with the 
usual banquet on February 13 which took 
place at the Fairmont Hotel. 


ganic heart disease again showed as the 
chief cause of death, accounting for 19%. 
Influenza-pneumonia carried off* 13%; 
Bright’s disease 8%; tuberculosis 8%; 
cerebral hemorrhage 6%; cancer 10%, 
and accident 8%. 
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British Officials Not 
For New Auto Scheme 


URGED FOR SAFER HIGHWAYS 





Autoists Would Be Deprived of Insur- 
ance in Case of Damage Due to 
Collision or Overturning 





3ritish insurance offices’ recently 
turned a deaf ear to a suggestion to 
make the highways safer which would 
make it illegal for any person to insure 
or for any company to grant insurance 
in respect of any damage caused to the 
motorist’s car by collision or overturn- 
ing. The contention was made that if 
car owners had to meet the cost of re- 
pairing damage whenever accidents oc- 
curred as a result of their own negli- 
gence, reckless driving would dimish. 

When this suggestion was brought to 
the attention of officials of leading Brit- 
ish insurance offices it was rejected as 
impossible and impracticable. 

“Our experience has been that reck- 
less drivers belong only to two classes 
of individuals,” said one manager. “One 
is the wealthy voung man with a mania 
for speed and the means to pay for the 
consequences. The other is the man of 
no substance who buys a second hand 
car of no value and does not care what 


happens to it so long as he can get 
some sort of thrill out of it. 
“Neither of these men will be influ- 


enced to change his bad habit by the 
prospect of having to pay for his own 
repairs. And both men, in the event of 
a claim against them, would deny negli- 
gence. Punishment is the only weapon 
the community has against the speed 
maniac.” 

Another manager pointed out that the 
proposal would hit violently the vast 
majority of motorists, because it would 
rob them of the only protection they 
have against the deliberately negligent. 
He said: 

“Insurance companies deal with many 
thousands of accident claims every year, 
and in no case do they get a statement 
from the individual in which he accepts 
full responsibility. 

“Who, then, would settle responsibil- 
ity? For I take it no one will sug- 
gest that if my car is smashed by the 
negligence of another motorist I ought 
to pav for my own repairs. The idea is 
prenosterous. 

“Tt would result in litigation. There 
would be thousands upon thousands of 
cases of litigation. The lawvers would 
reap a rich harvest, and the already 
over-harassed motorist would find his lot 
altogether unbearable.” 


Virginia Employers in Opposition 
To Compensation Amendments 

That Virginia labor interests sponsor- 
ing a bill to increase the benefits under 
the workmen’s compensation act of that 
state have a stiff fight ahead of them 
in efforts to put over their program, be- 
came evident at a recent public hearing 
hefore the house committee on courts of 
justice when employer representatives 
offered determined opposition to their 
bill. The upshot was that the commit- 
tee recommended increasing maximum 
weekly benefits from $12 to $14 instead 
of to $17. as originally drafted in the 
bill. and increasing the maximum per- 
centage of weeklv salarv allowed from 
50 to 55% instead of 66 2/3% as pro- 
posed. 

In addition to these recommendations 
the committee recommended that the 
waiting period be reduced from ten to 
seven days. as provided in the bill. Bu- 
rial exnenses would he increased from 
$100 to $150. total disability benefit from 
$4500 to $5600. the maximum death 
claim from $3.600 to $4.200. The sixtv- 
dav period of free medical attention 
wanld he raised to anv figure the state 
industrial commission deemed requisite. 

Renresentative Vaughan Garv of Rich- 
mond. patron of the hill. declared that 
the bill as amended fell far short of the 
average for workmen’s compensation 1n 
the United States. 


Travelers Advances Two 
In Home Office Posts 


_—__ 


R. N. ALLEN AND N. R. CLARK 





Field Changes Include New Managers at 
Albany and Baltimore; Also Open 
Waterbury Office 





The following home office promotions 
and field changes have been made re- 
cently by the Travelers: 

Raymond N. Allen, agency assistant, 
casualty lines, in the home office of the 
Travelers since April 1, 1927, has been 
promoted to assistant superintendent of 
agencies, with Norman R. Clark, man- 
ager, casualty lines, of the company’s 
branch office at Cincinnati, promoted to 
the home office as agency assistant. Mr. 
Allen joined the company on March 1, 
1920, as a counterman at Syracuse, and 
after serving as supervising counterman 
and field assistant in the company’s 
branch office at Rochester, he was pro- 


moted to assistant manager, casualty 
lines, of that office in 1924. He was 
called to the home office in 1925 as 


assistant instructor, casualty lines, in the 
department of instruction and training. 
Mr. Clark has been with the company 
since July 21, 1919, his first assignment 
being to the company’s branch office at 
Peoria where he was appointed assistant 
manager on July 1, 1920. The follow- 
ing year he was transferred in the same 
capacity to the branch office at St. Louis, 
and on January 1, 1927, was promoted to 
manager, casualty lines, at Cincinnati. 


A. K. Davis Succeeds Clark 


A. K: Davis, assistant manager, cas- 
ualty lines, at Albany, has been made 
manager to succeed Mr. Clark at Cin- 
cinnati. Mr. Davis has been with the 
company since June 3, 1924, and before 
his appointment at Albany as assistant 
manager was field assistant in the com- 
pany’s office in that city. William D. 
Cornwell, field assistant in the Albany 
branch office, has been promoted to suc- 
ceed Mr. Davis as assistant manager. 
Mr. Cornwell has been connected with 
the company since October 18, 1926. 

Albert L. Latham, assistant manager, 
casualty lines, at Providence, has been 
promoted to manager, casualty lines, at 
3altimore, as the result of the estab- 
lishment of a casualty branch office at 
Baltimore. A branch office also has 
been established by the company at 
Waterbury, with the casualty lines under 
the direction of John E. Leene, as as- 
sistant manager, and the life, accident 
and group departments under the super- 
vision of H. Carlyle Freeman, field as- 
sistant. C. P. Johnson has been trans- 
ferred from Williamsport, Pa. as 
cashier of the new office. Mr. Leene 
has been connected with the company 
since November 1, 1916, serving as as- 
sistant manager at Hartford since March 
26, 1928. He previously had been as- 
sistant manager at Manchester, N. H., 
Pittsburgh and Worcester, Mass. Mr. 
Freeman joined the company on May 
1, 1926, and until his transfer to Water- 
bury was at the Hartford branch office 
of the company. 


MILTON HUBER IN NEW POST 

Milton Huber has joined the Consoli- 
dated Indemnity & Insurance Co. in the 
brokers’ service department of its met- 
ropolitan office at 122 William street, 
New York. Mr. Huber was formerly a 
producer for the National Surety. 





LOFGREN LOSES DAUGHTER 

The deepest sympathy has been ex- 
pressed to H. J. Lofgren, vice-president 
of the National Surety, in the recent 
death of his three and a half year old 
daughter following an operation for ap- 
pendicitis. 


PROMOTION FOR C. T. O’CONNOR 

C. T. O'Connor has been appointed by 
the Maryland Casualty as assistant resi- 
dent manager of its St. Louis branch of- 
fice. He has been its office manager 
since April, 1928. 
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Federal Life’s ‘‘Tribune’’ Policy 


(Continued from Page 34) 


down to a minimum. They are an ex- 
piration notice and a premium receipt. 
The company uses a miniature master 
card giving salient facts about the in- 
sured. 

The Federal Life Building is twelve 
stories high and the newspaper division 


The company has guarded against ca 
tastrophe hazards by carrying only th 
first $50,000 for any one catastrophe the 
excess being reinsured in Londo, 
Lloyd’s. 

For two years the company has aly 
been selling to newspaper readers a $i 


PREMIUM RECEIPT 


TRAVEL ACCIDENT INSURAN 
ISSUED BY THE FEDERAL LIFE INSURANCE COMPANY 
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RECEIVED ONE DOLLAR AND TWENTY-FIVE CENTS ($1 .25) 
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of the accident and health department 
occupies one entire floor. 

One of the officers of the company 
said to The Eastern Underwriter: “In 
handling this business one of the most 
important things is to keep the expense 
down to a minimum. With individual 
remittances of $1.25 it would be impos- 
sible to operate if expenses were not 
closely watched.” 


a_ month life insurance policy up to age 
45, $2.50 premium after 45. A large num. 
ber of these policies have also been sold, 

This policy has proved tremendously 
popular, inasmuch as it can be secured 
with a small first payment and the his. 
tory of the business reveals that many 
thousands of people are being educated 
through this plan to purchase insurance 
in larger amounts. 


OVER A QUARTER MILLION DOLLARS 


has been paid in claims on Denver Post Federal Travel Accident Insurance Policies 


EXPIRATION NOTICE 


The Denver Post’s Wonderful Travel Accident Insurance Policy 


You are hereby advised that the Denver Post-Federal Life Insuran i icy i 
to you expires on the date shown below. — eiintadaeeati 


Your policy can be renewed for another year by the payment of $1.25 before expiration. As provided i 
policy all specific indemnities will increase Ten per cent esau ’ cena 


If you wish your policy renewed send this' Expiration Notice to the Denver 
Post Insurance Department, Denver, Colorado, with $1.25. 


aa | " 





NOTE: Don't send your policy when renewing, 
this notice is all that is necessary. A receipt will be 

you which will evidence the Denver Post- 
Federal Accident Policy renewal. 


Federal Life Insurance Company 
Isaac Mriter Hamrron, President ” 
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GY SES | [ere 
SALA LE 


fi 
ak sti ii 
Sample Expiration Notice 






EXP. DATE 











WOULD BOND VA. SCHOOLS sible for introduction of the bill, Sen 
tor Buchanan explained. In his section 
of the state, he said, both material-met 
and sub-contractors have sustained sub 
stantial losses in recent years becaus 
there was no surety bond to _ protet 
them in construction of school buildings 


GUY LUTHER SELLS INTEREST 

Guy Luther has sold his interest 
the general insurance firm of Luther & 
Humphrey at Warsaw, N. Y., to William 
Humphrey, who has reorganized the firm 
under the name of W. H. Humphrey, 
Inc. The agency has fire, casualty, lif 
and other departments. 


JERSEY CITY APPOINTMENT 

The Al Hohman Agency in Jers! 
City and the L. O. Donnell Agency @ 
Elizabeth, N. J., have been appottl 
agents for the Consolidated Indemn' 
& Insurance Co. by B. Victor Cranstoh 
resident vice-president and New je 
state manager, with offices in the Mit 
tary Park Building. 





Failure of Contractors Recently Behind 
Proposed Bill; Would Require 
Bond For 30% of Cost 
A bill to require completion bonds on 
all contracts for costing over 
$1,006 entered into by any school board 
has been introduced in the Virginia Leg- 

islature. 

The bill ‘provides that the contractor 
must furnish bond in the sum of at least 
30% of the estimated cost of the work 
and that sub-contractors as well as ma- 
terial-men must be protected under ‘the 
bond. Courts have held that contractors 
are clearly liable for materials and labor 
furnished, but their decisions are in con- 
flict as to their liability to sub-contrac- 
tors in case of default. ’ 

The bill was introduced by Senator B. 
IF. Buchanan of Marion. Failure of cer- 
tain school boards to require any. bond 
at all in letting contracts for erection of 
school buildings was primarily respon- 
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OF THE WORLD’S PIONEER IN LIABILITY INSURANCE 
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FIFTY YEARS AGO | 
7 | Tr a man did want to buy or sell liability insurance he couldn’t find out any- 3 


| thing about it. Forty-nine years ago, he would have to depend largely upon 
word of mouth information, obtainable from a comparatively few sources. 


Fifty years ago, The Employers’ Liability Assurance Corporation, Ltd., 


| | was founded and the cornerstone for the present massive structure of lia- 
= bility insurance was then laid by these pioneers. 
| TODAY 
D to age | : ear aar tt ke 
‘ge num: fae | : Topay, he who wishes to buy or sell liability insurance can learn much 
een sold, 


about it by listening. He can also learn much by reading. The leading 





| 
dously fe | ; “7 ; 
oe | insurance publications of the country have done and are doing much to 
the his- | educate the insurance man. Technicalities are explained, new forms and 
at many . . . ; ° f | 
pe icon, | their meaning are described in detail. Sales suggestions are made. In ad- . | 
nsurance I | dition to the worth while work being done by such publications, the casualty | 
| insurance companies themselves are spending thousands of dollars to edu- 
cate their agents. The Employers’ Liability Assurance Corporation, Ltd., 
les may be old in years but it is young in spirit and ideas. Its house organ, 
“cc =~ ‘ + , . ” . . . . . | 
The Employers’ Pioneer,’’ is published monthly to assist its agents in 
| explaining to them the intricacies of not only the employers’ liability and 
sicy issved other liability insurance contracts but, in addition, practically every kind of | 
ded inte | insurance except life, including fidelity and surety bonds, which are now | 
| written by The Employers’ Liability and its affiliated companies . . . the | 
Denver 


American Employers’ Insurance Company and The Employers’ Fire In- | 
| surance Company. ‘‘The Employers’ Pioneer’’ has helped other insurance 
a il men. Perhaps it can help you. Why not write for a copy? | 


The Employers’ Liability Assurance Corporation, Ltd. (The World’s Pioneer in Liability 
Insurance); American Employers’ Insurance Company; and The Employers’ Fire Insurance 
Company, comprise The Employers’ Group — 110 Milk Street, Boston, Massachusetts. { 


- THE EMPLOYERS’ GROUP 
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oe residents of a certain 
community wisely took the 
WHITE FIREMAN’S advice 
plete muehvouce Mma ntotam elerentocmmuatae 
non-combustible roofs. Later aJ 
nterte ohmmnrtacelecmeltiantoe mr tele 
many adjacent buildings were 
badly damaged... But sparks | 
falling on the fire-resistant 


roofs flickered out harmlessly. 


IHE WHITE FIREMAN is used in this advertising to symbolize 


loss- prevention engineering service —a nation-wide service, sup- 


The 
ported by insurance companies, having for its purpose the reduction of I ce é om a of 
loss-hazards. Its work comprises consultation on proposed structures, nsuran nh 
inspection of property, testing of materials and equipment, and many 
other kinds of technical assistance. This service may he secured through 


¢ 
responsible insurance agents or brokers. Ask your North America Agent, North America 
r) PHILADELPHIA 


The Oldest American Fire and Marine Insurance Company—Founded 1792 
and its affiliated companies write practically every form of insurance except life 


North America Agents are listed in Bell Classi- 
fied Telephone Directories under the heading 
“INSURANCE CO. OF NORTH AMERICA” 



























HE WHITE FIREMAN has had ample 

opportunity to observe the part played 
by the combustible roof in communicating 
exposure fires. Every agent should second his 
advice to protect dwellings with roofs 
that are resistant to sparks and fire brands. 






Above is shown in miniature, a color page 
advertisement appearing in The Saturday 
Evening Post, Feb. 22; Literary Digest, Feb. 22; 
The Business Week, Feb. 19; Time, Feb. 24. 














